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Temple of Luxor, near Tomb of King Tutankhamen 


he (UXO R Pattern 


ODAY 3400 years after its inspiration the wonder- 
ful art of the days of King Tutankhamen of 


Luxor is rapidly becoming the dominating motif 
of all our most up-to-date decorations and designs. 








What could be more appropriate to offer to the more 
progressive of your clientele than an Egyptian pattern 
of Alvin Long Life Plate entirely in keeping with 
those ancient works of art that today command the 
attention and admiration of every American family. 


AAV//V 
Song Life Tate» 


ALVIN SILVER COMPANY 
NEW YORK: CHICAGO: SAN FRANCISCO: 
20 Maiden Lane 10 So. Wabash 209 Post St. 











Cold Meat Fork, 
Large, 
Luxor Pattern 
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Guarding the French Frontier Against Gem Smugglers 








Trade in Stolen Jewelry Continues Despite Efforts of Government Officials 
—New Designs Are Growing in Demand 

















giNcE the conclusion of the armistice, for 
during the Great War costly jewelry 
did not often see the daylight, the Paris 
Customs House officers have been intensely 
interested in watching for gems on the 
frontier. During the period of hostilities 
the officers in question got into the habit 
of thoroughly searching everyone and of 
digging down to the very depths of their 
belongings, regardless of the sex or age of 
the owner. This was necessary. In ports, 
for instance, a search of luggage was made 
for possible infernal machines, and everyone 
was separated even from all luggage down 
to the smallest and most inoffensive hand- 
bag for a couple of hours before embark- 
ing on a boat, to make a crossing. For 
these two hours, while passports were ex- 
amined and passengers interrogated, even 
hand luggage was weighed in the hand by 
the police to ascertain whether there was 
anything unusually heavy inside. 

Now that the war is over and almost for- 
gotten, the customs officers still behave as 
if they were dealing with a lot of possible 
criminals, and as they get bounties in many 
countries on any “finds” made, they are as 
keen as rats, in their search for Bolshevist 
jewelry. In spite of all their astuteness, 
however, they mostly succeed in annoying 
important travelers while the real smuggler 
almost invariably gets away. He knows 
enough not to take any risks and gets him- 
self up to look like a traveler while the 
genuine article very often looks much more 
like something on the films. 


From time to time governments, annoyed 
at tourists avoiding their lands, because of 
the vexations at the frontier, issue instruc- 
tions to customs men to leave everyone in 
peace sooner than upset strange government 
officials for the sake of an odd ounce or 
two of tobacco. In spite of all, smuggling 
goes on and the number and variety of the 
ancient gems coming into the west of Europe 
undeclared and untaxed is having an ad- 
verse effect on sales and the trade itself is 
somewhat concerned about the apparently 
inexhaustible sources from which a never- 
ending supply appears to be coming, 

Some weeks ago, for instance, the custom 
officials at Arlon on the Belgo-Luxembourg 
frontier seized a pendant worth at least 
$200,000, the central stone, an emerald, 
Measured four centimeters by two and a 
half, and was wonderfully clear for an 
emerald of that size. All around there were 
brilliants, while a big diamond was sus- 
Pended from the end of the pendant by a 
link, the jewel being set in the antique 





fashion prevalent at least a century ago. 

Jewels of this kind are constantly finding 
their way across Europe into Belgium and 
in a lesser degree into France. Many of 
them are, of course, Bolshevist jewels; that 
is, gems seized by the new Russian Govern- 
ment and sent secretly to the clandestine 
markets at Rotterdam, Amsterdam, Ant- 
werp and Paris for sale to some rich South 
American for choice, who will not ask too 
many questions provided she can get mag- 
nificent gems at a comparatively small cost. 
New Yorkers residing in Europe are more 
careful about what they buy. Quite apart 
from question of morality, and few women 
consider that question very deeply when a 
chance to acquire a historic jewel presents 
itself, they are afraid of the jewel being 
identified. Maybe when they go to be tried 
on at one of the great dressmakers in the 
Rue de la Paix, a Russian grand duchess 


acting as mannequin will recognize her 
locket. Such cases have already been 
known since the war. Thus gems, in their 


original setting, are more likely to go to 
Suenos Ayres than to Chicago, to Val- 
paraiso than to St. Louis. 


3esides, what may be called the legiti- 
mate trade in Bolshevist jewels, which up- 
set the Antwerp diamond market for quite 
a long period, and which is what might be 
called “semi-official” in that it is carried on 
at the order of the present Russian Govern- 
ment, there is the illicit Russian - jewel 
trade. This is the sale of gems stolen by 
thieves during the revolution and smuggled 
out of Russia for sale elsewhere. The 
3elgian authorities are just as much inter- 
ested in the one kind of Russian jewelry 
as in the other, as both pay duty, if dis- 
covered. 

Many a man subjected to a close personal 
search on the assumption that he is smug- 
gling cocaine from the Rhine has been found 
to be carrying diamonds from Russia. Such 
incidents occur almost daily on the Swiss 
and Belgian frontiers and awake much spec- 
ulation as to how many jewels an ordinary 
Russian aristocrat must have possessed. 

The Imperial jewels of course were very 
numerous and worth many millions. They 
had not only been purchased by members 
of the family generation after generation, 
when the fancy took them to possess a new 
set of pearls, a complete “parure” of em- 
eralds or of any other stone, It must be 
remembered that every princess that mar- 
ries has a host of noble relatives in her own 
land, all of whom give her gems. These 
jewels become family heirlooms and are not 


dispersed at her death, but go down to her 
descendants, specialists being kept busy 
seeing that they do not deteriorate from 
any cause. If the setting of such jewelry 
was the least bit loose, for instance, it was 
attended to at once. From generation to 
generation, the stock of valuables always 
got larger. The Slavs are somewhat bar- 
baric in their taste. Russian nobles wore 
loads of jewelry. Their taste for gold and 
silver did not stop there. Gold gilt table 
plate for ordinary use was very usual, 
while in many families solid gold was used 
on all gala occasions. The very children in 
aristocratic circles in Russia possessed bet- 
ter jewels than many a British or French 
countess. The Russian women of the gen- 
try class, living on lonely estates, had prac- 
tically nothing to do with their pin-money. 
Being far away from big cities, they did not 
care to wear the very newest fashions. In 
fact, they were almost unobtainable. The 
country dressmaker or lady’s maid tried 
her best with fashion plates and patterns, 
but rarely succeeded in turning out any- 
thing worth having from a unique or really 
modish point of view. Thus these ladies 
spent all their pin-money on jewelry. With 
their somewhat ostentatious taste, there is 
no need to say that all this jewelry was 
costly and magnificent. 

When the revolution came many of the 
exiles managed to conceal jewelry about 
their bodies, and get away with it, while 
others had already sent it out of the coun- 
try by trusted messengers. Gems being 
easily carried, it was always a wise precau- 
tion. If it proved unnecessary, they could 
always be brought back, with as little fuss 
as had been made about sending them away. 

It is the constant sale of this jewelry 
that is perhaps upsetting the market more 


‘thoroughly than even the sale of Bolshevist 


First of all, the amount of stuff 
got away by the rightful owners is cer- 
tainly very much larger, probably out of 
all proportion to that either seized by the 
government or stolen by criminals. While 
the Bolshevist emissaries from experience 
know exactly how much any aarticle is 
worth, even on a clandestine market, and 
the thieves are almost as expert as valuers 
as jewelers themselves, many of the refugees 
know nothing about the business of con- 
verting gems into much needed money. A 
French magistrate, condemning an agent, 
who had robbed a Russian aristocrat re- 
cently by pretending that he could get good 
prices for her jewels, and subsequently 
swindling her badly, drew forth some caustic 
comments from the judge, in charge of the 
case, It was disgraceful, he said, to think 
how poor refugees had been robbed. Un- 
principled agents had promised to act on 
their behalf, and often carried off the whole 
of their belongings. The poor women, not 
kaowing French well enough to go to the 
Municipal Pawnshop, where a fair value is 


gems. 
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given, and afraid of being ta!:en for thieves, 
i) their shabby clothes, i.ad again and again 
been swindled by these men. 

\t other times, refugees, afraid of be- 
ing followed by Bolshevist agents, quit 
their temporary refuge near the Russian 
frontier hurriedly and left some small jewel 
in payment of a bill for board and lodging. 
As neither party knew the exact value of 
the article, the refugee was naturally a 
loser. The innkeeper, having bought the 
jewel cheaply, did not haggle about the price 
when parting with it subsequently, as being 
on the line of route taken by the frightened 
aristocrats, in their flight, he probably had 
hundreds of such cases within a year and a 
safe full of gems. 

Pesides all the Russian jewelry the 
Austro-Hungarian Imperial gems brought 
into Switzerland have been gradually placed 
on the market. The treasures formerly kept 
in the Schatz-kammer, in the Imperial Burg 
at Vienna, were so dazzling as to remind 
one of Aladdin’s Cave. Archduchess Zita, 
ex-empress of Austria-Hungary, brought 
away the greater part of her own and family 
jewels and she and her children have been 
living on the proceeds of the sale ever since 
they fled from Austria. The agent who was 
in charge of the sales was recently arrested 
in Paris, charged with having accepted 
prices too low for the gems and of putting 
the difference in his own pocket. If an 
aristocrat in confidence of an ex-emperor 
can stop to do a thing like this—his guilt 
is not yet proven—it may be imagined how 
other refugees have been robbed right and 
left, by ordinary agents. Other Austrian 
and Hungarian aristocrats possessed many 
jewels, the men wearing them with their 
national robes, in the sheaths of jeweled 
daggers and in their belts and other acces- 
sories to costumes, worn on practically all 
state occasions, While their women had 
immense stores of personal jewelry, they, 
too, if exiled, have been forced to get rid 
of their jewels to pay for bread and butter. 
This again has added to the surplus of 
jewelry on the European market. 

When all these factors have been added, 
it will easily be seen that the jewel market 
has not only been lavishly supplied with 
jewelry, but that there may be said to exist 
a glut of antique stuff. The salvation of 
the ordinary jeweler has been the fact that 
the new rich do not care for even the most 
beautiful ancient workmanship or in fact 
anything not just the latest style. For this 
reason artistic treasures are still going for 
a song in Europe. For the same cause the 
jewelers, in their new designs, have sought 
and found distinctive patterns not at all like 
the ancient patterns that they know are 
flooding the market and preventing their 
wares from selling. Thus it is quite clear 
why slat or lime cutting is popular and 
“baquette” diamonds the latest thing. It is 
something quite new. None of the stolen 
gems are cut like that, and once the fashion 
has caught on, it will not be easy to wear 
ancient ornaments without looking absurd. 

The trade, in fact, like the dressmakers 
of the Rue de la Paix. has awakened to the 
fact that the only way to do plenty of busi- 
Ness is to have a complete and entire change 
of modes every season, so that last year’s 
Clothes or last year’s ornaments look anti- 
quated and even absurd 12 months hence. 
For the fashions irtreduced at the races of 
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1€22, for instance, oniy descend to the 
boutevards in 1923, when the (reat World 
has done with them. It is in °924 that they 
will begin to look ridiculous in Paris, and 
two or three years later that they will be 
taboo in great Britain and Germany. For 
there is nothing so dead as a passéé mode. 








About Those Who Copy 





VER his ccgnomen “Jewello,” a con- 

tributor to Revue de IlHorologerie- 
Bijouterie, of Paris, gives scme very in- 
teresting paragraphs on the topic of copying 
of other people’s designs. He cpens the sub- 
ject with the mention of it being the eve 
of the International Exposition of Mcdern 
Decorative and Industrial Arts. This dis- 
plav, as we have already told our readers, 
is to be a display which breaks away from 
all traditions; every article displayed must 
show absolute originality. It is a big con- 
ception, this elimination of Greek, Roman, 


Louis XIVth, XVth, XVIth and_ other 
“styles.” And it will be watched with in- 
terest the world over amecng circles in- 


terested in decorative design. But we are 
getting aay from “Jewello” and his state- 
ments. Unfortunately the article has a 
leneth of two and half columns, hence we 
can only give some of his more salient 
points. 

“The war, with the laxity it entailed in 
public and commercial morality, may be 
considered one of the principal causes for 
the extension of copy. Certain people hav- 
ing, wrongly, believed that it was legitimate 
to copy the marks or the designs emanat- 
ing frem our powerful enemy, considered 
that, as a consequence, it was commodious 
and lucrative to copy their own citizens. 

“On our part we have seen the creation 
by many new concerns, the heads of which 
did not quite have the feeling, too clearly, 
as to their duties and the limitations of the 
right of imposing on commercial rivals. 
3ut this blooming out of copiers, did it not 
find its preparation in the spirit of routine, 
in matters of art, that was ours since 1900? 
Surely we do not pretend tc wish to make 
erasable tablets of the past and to ignore it, 
but it is necessary to acknowledge that we 
have been complacent too long in the matter 
of the quasi-servile reproduction of the 
ancient stvles. In doing ‘Louis XVth’ and 
‘Lcuis XVIth, and also l’art nouveau.’ with 
disconcerting monotony we have finished by 
abdicating all personality in order to repro- 
duce the original in its poorest expression, 
and insensibly we have prepared a genera- 
tion of copyists, of which the number of 
copiers amount today to a_ considerable 
number. 

“1925 will react against the copyists; I 
have full hepe that we will not wait till 
1925 to react energetically against the 
copiers. The corporation owes it to itself 
to carry on a blocdy war, without tender- 
ness, against the pirates who, without 
scrup'e, deliver themselves up to the pillage 
of new creations. That will be a difficult 
war, for it will need the unmasking of many 
ruses and bringing to light legal competency ; 
but this war should be always implacable 
if we would cut out the evil in its develop- 
ment. 

“They copy in all kinds of ways, whether 
from ignorance or misdemeanor: there is 
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a work cof education, commercial and artis- 
tic, to be undertaken; whether ingenuously, 
because we do not know how to resist ‘the 
temptation of a customer who, showing an 
original work, asks that it be executed at a 
lower price; others again, with cynicism 
and, in this latter case, no consideration 
should delay legal proceedings. The culprit 
is a rotten one (“malandrin”) who merits 
no pity, for mansuetude becomes treason; 
the transacticn a swindle. as 

And there is some more, equally to the 
point—but space forbids. However, does it 
not strike home in the hearts of some we 
know of in our trade? And can we not 
well shake the hand, figuratively, of 
“Jewello” while hoping the campaign will 
“on” ?—C,. W. C. 


soon be 








Jewelry “Diorama” at Paris 





RVERY year France’s capital holds its 

great “foire de Paris.” This Paris Fair 
is a very ancient institution with its miles 
of booths along its wide avenues filled with 
all classes of merchandise, not to mention 
the amusement displays after Coney Island 
style. As usual, this year, there was a re- 
union of jewelry, clock, watch and gold- 
smithing manufacturers. 

This year an innovation was afforded to 
these trades visitors. As Le Moniteur says: 
“An innovation must be mentioned, it was 
annexed to the Pavillon de la Bijouterie. 
We wish to speak of the Diorama, which 
was installed under the expert direction of 
M. Charles Lefebvre and M. Langerock. 
The idea was highly interesting and was 
well presented. In two decorative displays 
in the finest taste figured lovely furniture, 
representing a drawing room and a dining 
room, were wax mannequins from Maison 
Imans in evening and walking toilets wear- 
ing the different jewels that accompany 
such toilets generally; that is to say, dia- 
dems, necklaces, ear-pendants, brooches, 
bracelets, rings, etc. 

“On the table of the dining room were 
arranged very lovely objects of goldsmith- 
ing. Between these two decorative displays 
s*ow cases containing the latest novelties 
in jewelry scintillated before the eyes of 
the visitors in the form of jewels of the 
most exquisite art. 

“The make-up that gave life effect to the 
coldsmithing was loaned by the most noted 
Paris houses in their different lines: Paquin 
(toilets); Imans (lady mannequins); Pa- 
villon de Rohan (male mannequins); “Au 


Confertable” (furniture); Cour Batave 
(table linen); Delvaine & Rougé (lusters 
and lamps); Géo Rouard (table crystal 
are). To Americans, the vitalistic idea 


cf displays in mode!s of rooms is not new, 
but we doubt whether New York has ever 
placed in combination the finest fittings of 
all kinds from its finest merchants in their 
lines—this is true Parisian.” 








The jewelry trade of Seattle for the first 
half year has shown considerable improve- 
ment over the corresponding period of 1922. 
Local dealers and manufacturers estimate 
the increase averaging about 20 per cent. 
The general feeling in the trade is that 
the volume of business this coming fall and 
winter will be thoroughly satisfactory. 
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Latest Paris Jewelry Fashions 





By L. Reid 




















Paris, July 15.—Present-day taste in 
jewelry is very poor, said a designer and 
manufacturer of jewels to me today. Peo- 
ple only appear to think about buying some- 
thing costly. If the material is only rich 
enough, they care nothing about the artistic 
value nor the design. When they have got 
the costly material instead of working it up 
into something beautiful—which is the rai- 
son d’etre of ornaments and the only excuse 
for their existence at all—they either waste 
it or half hide it with some common and 
cheap stone. 

The latest and most outrageous example 
of this extravagance, which the designer 
considers still more unsuitable than the 
fashion of cutting diamonds in slats, is the 
Baguette mode. “Baguette” in French means 
a tiny stick. Diamonds, for earrings, are 
being cut into baguettes. It is the dernier 
cri or “last cry,” as the French say, and 
every beautiful woman wants to possess at 
least one pair of these earrings. There is a 
small diamond resting on the ear, then the 
baguette, which is suspended from the first 
diamond by a tiny platinum ring; then there 
is a larger round diamond hanging by the 
baguette. The baguette, of course, is also 
cut in lines, but as merely a thin stick is re- 
quired, the remainder of the large stone 
used to make it is lost, in the process of 
making. This baguette mode is not stopping 
at earrings, it is spreading to pendants, 
where still larger stones are sacrificed, while 
on a small scale it is seen in bracelets, which 
are made of a diamond baguette and a sap- 
phire baguette placed alternately. Emeralds, 
rubies and onyx, the ubiquitous, are also 
used with diamonds, cut in baguettes. 

A pair of these earrings, the designer tells 
me, cost 10,000 francs at the very least. 
Now 10,000 francs represents $2,000 to the 
Frenchman, no matter what rate the tourist 
from the United States may get for his 
greenbacks. This means that the French, 
who are being paid on a gold basis as one 
might say, can afford these earrings for 
wives or daughters but that the vast army of 
people who live on a fixed income, who are 
pensioned or otherwise suffer by the rate of 
exchange cannot think of such a thing. 
This does not seem a misfortune in itself. 
But from the designers’ point of view it may 
bring trouble in its train. Supposing, owing 
to the cost of the article, the mode fails to 
“catch on,” and anything in baguettes must 
necessarily be dear, what will become of the 
surplus stocks of such earrings? It is a fear- 
ful thought to the designer and manufac- 
turer, who must look ahead and not lay in 
baguette diamonds or even diamonds cut in 
lines, beyond the demands of the moment. 

In spite of the pessimism of the jewelers, 
however, there is every indication that these 
modes are catching on, and that regardless 
of cost or maybe just because of it, every 
Parisienne has made up her little mind to 
have the earrings whatever else she goes 
without. 

The Empire modes that prevailed in the 
year 1860 are being revived for earrings, 





said the expert. But it is not quite the same 
model that is coming in now. The Empire 
earring was very large and massive, but in- 
clined to be rounded rather than lengthy. 
The present large earring runs to length 
without width. Nothing so big has, how- 
ever, been seen in France since 1860. The 
weight of the earrings is so great as to pull 
women’s ears out of shape, however carefully 
the spring with which they are now 
fashioned is arranged, while women with 
pierced ears sometimes suffer considerably 
from the weight of the new ornament. 

Jade is fast coming into fashion again, 
said the jeweler. Necklaces and long chains 
for wearing round the neck are made of jade 
beads. Pendants made of jade, encrusted 
with diamonds, are the latest thing. They 
are very pretty, although jade is not a very 
franc color and has nothing distinctive about 
it. The mingling of jade and diamonds and 
coral and diamonds are examples again of 
the mingling of costly and cheaper materials 
of different species altogether, and of preva- 
lent bad art. 

The new bracelet, worn at the very top of 
the arm, usually closes with a spring, or is 
made in snake form to overlap. Often made 
in platinum, the bracelet is covered with 
enamel with a design on either end. Many 
of these bracelets are black, in onyx or jet, 
as black is the fashionable thing in jewelry, 
just as it is the coming shade for gowns and 
hats for dress occasions for women, after 
several years’ complete banishment, perhaps 
a vacation after war mourning. These 
bracelets are, of course, generally worn with 
evening dress, but sleeveless dresses are 
worn in the street as well as at home, with- 
out wrap of any kind, at the seaside and in 
the Summer resort in France. The top-of- 
the-arm bracelet is being worn with some 
toilettes of a late afternoon, at tea-rooms or 
for promenade when listening to the band, 
at the seaside or watering-place. In Paris 
it is never seen out of doors. 

Diamond garter buckles, of slight dimen- 
sions, but costly to make, are in some de- 
mand. They are chiefly worn by dancing 
girls and others connected with the stage, 
who do their turn in short skirts, but there 
are other orders, too, for women who like 
to spend a good deal on their toilette, and 
wish to be expensively dressed throughout. 

The size of stones worn in rings is getting 
larger and larger, and is another example 
of the unbounded extravagance of today’s 
taste, said the jeweler. A_ single jewel, 
either set in black onyx or alone, is seen on 
the very slenderest of gold rings. So slight 
is the hoop that the gem looks almost unsafe. 
Some of the hoops look like a bit of wire, 
so slight are they, but the great sparkling 
diamond holds firm, in spite of appearances 
to contrary. 

It looked as if shoe buckles were going 
out of fashion when skirts were elongated, 
but they are more elaborate than ever. This 
seems to indicate that the down-to-the-ankle 
skirt which is so much seen in the tailors’ 
windows, is not likely to transfer itself to 
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the boulevards, where the women still swing 
along careless of their short skirts even on 
the muddiest day. Buckles show a tendency 
to run to length and narrowness like every- 
thing else. Made in cut jet, they are a very 
handsome finish to the black glacé slipper 
so popular for street wear. Steel buckles 
are the usual thing for grey suede slippers 
and shoes, but real silver is also seen. Bril- 
liants are used for black velvet slippers, but 
for evening wear only. Some of these 
buckles are very handsome, and so large 
that they take off the size of the shoe con- 
siderably, turning the attention from the foot 
to the ornament. 

Paris, July 20.—The heat-wave from the 
States has reached Paris. The gay throng, 
that in view of the continuous cool, damp 
weather that has hitherto prevailed joined in 
an attempt to prolong the Paris season, has 
just given up in despair and joined in one 
mad rush for the sea. It now refuses to 
fight for an extended Summer in the me- 
tropolis, and concedes that the feeling of 
past generations in fixing the Grand Prix, 
at the end of June, as the last event of the 
season, was substantially correct. 

While the leading sea-side resorts, such 
as Deauville and Trouville, are crowded, 
trainloads of people are going down to 
Havre, with its pretty suburbs, and to 
Dieppe. Meanwhile tourists crowd into 
Paris, in spite of the heat and the thunder- 
storms. 

This week has brought to light the sleeve- 
less gown for street wear. Those who are 
not wearing what is practically a chemise 
dress, with nothing on the arms whatever, 
are wearing elbow sleeves or light, trans- 
parent chiffon or net sleeves to come down 
far over the hand. The vogue of these 
gowns is most important from a jewelry 
point of view. The line of the arm must be 
broken somewhere and there is some diver- 
gence of opinion just now in Paris and at 
the leading seaside resorts as to where it 
should be broken, For evening wear it has 
been established, beyond appeal, that the 
new armlet, fastened with a spring, should 
adorn the top of the arm, within a few inches 
of the shoulder. In the daytime this mode 
was seen for the first time in Paris this 
week, both on bare arms and on _ veiled 
arms, through the transparent net or chiffon. 
For one woman with a bracelet at the top 
of the arm, there were three, however, who 
wore it just below the elbow, fastened round 
the lower arm where it is plumpest. For 
one that wears the high-up bracelet on a 
bare arm, there are two who put it on under 
a sleeve in tulle, lace or net. This is, of 
course, much safer in Paris, where bracelets 
at the top of the arm are none too safe in 
the crowded street, where jewel-snatchers 
abound. 

White and black enamel bracelets, with 
tiny figures, one following the other right 
around, are the general thing for these arm- 
lets, while snake patterns, with huge emerald 
eyes, are very popular. The introduction of 


this armlet and its position on one arm is 
copied from some old Egyptian drawings in 
the Louvre Museum, while there is no doubt 
that the snake pattern takes its inspiration 
from the same source. 

While the smart crowd goes in for ad- 
vanced fashions, which crowd is composed 
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Deltah is the Merchandising 
Leader of the Pearl Industry 





The line of Deltah Pearls has led the whole pear! indus- 
try in the introduction of merchandising ideas. The 
Deltah purple ribbon, the Deltah safety clasp, the 
Deltah Price Guarantee Certificate, the moderate priced 
fine guaranteed indestructible necklaces—these are 
examples of Deltah merchandising introduction which 
have already been appropriated by others. 


But new Deltah merchandising and selling ideas are 
constantly being conceived. You can depend on Deltah 
Pearls for advanced conceptions to increase your pear! 
necklace sales. 





New Deltah Merchandising Plans 
Will Increase Your Fall Sales 
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oi the very rich and the very giddy, the ordi- 
nary everyday damsel in Paris is wearing a 
simple wrist bracelet. A number of gold 
hoops, very fine, elephant’s hairs and other 
similar bangles are seen on the streets. 
“The more the better,” says the fashionable 
Parisian, as she clasps all the bracelets she 
has round her arm. Other women wear a 
bangle with a charm, elephants and mascots, 
stout little boys, made without regard to 
symmetry are seen hanging singly or in 
numbers from the delicate gold or silver 
wire. Other girls again consider that the 
wrist watch is quite sufficient to do the job. 
It keeps the arm from looking absolutely 
naked. Most of these wrist-watches, of the 
tiniest possible size, are retained in place by 
a black moiré ribbon band. 

Tortoise shell, that is so popular this sea- 
son, is used for armlets both high on the 
arm as well as at the top of the lower 
arn 

As a rule the pendant, now seeing daylight 
like the armlet for the first time with the 
very low-cut neck, matches the armlet or 
bracelet. Enamel or tortoise shell is also 
used. Thin rings, oblong links, all in tor- 
toise shell, make a chain from which some 
kind of a charm is hung. A very modish 
Paris midinette—and these little dressmakers 
and milliners are always in the height of the 
fashion—was wearing three charms as pen- 
dants from a chain round her neck and two 
from her bracelet, all in white ivory. An- 
other was wearing an ivory chain with 
carved red coral charms. Carved pink coral 
is much seen in the solitaire ring. Some- 
times an entire figure, a flower or even 
something more complicated carved in coral 
forms the solitaire motif, in slim silver set- 
ting. 

Some of the leading Boulevard jewelers 
had whole show’ windows filled with 
emeralds and sapphire rings. Practically all 
were designed on the same model. A square 
or oblong stone, cut in lines, was mounted 
on a thin gold or platinum ring. Quite un- 
relieved, the centimetre square or the centi- 
metre broad by centimetre and a half long 
stone, stood out alone and unsoftened. Prices 
ruled high, both on account of the cutting 
and the fact that a single stone required to 
be both pure and lustrous to stand the test 
of this severe treatment. Others showed the 
slenderest of slender chains, to go twice 
round the neck and fall almost to the waist, 
made in pearl and platinum or pearl and 
gold, one pearl being interposed between 
two centimetres of chain. Slender all-silver 
or all-gold chains are also seen at the 
Boulevard jewelry shops. 

One of the most striking novelties of the 
Present week is the tortoise shell shoe 
buckle. Cut in the horn, a plain piece of 
shell, they are oblong or rounded, and are 
worn to fit the arch of the foot. Tortoise 
shell vanity boxes, with looking glass, the 
tiniest of tiny powder-puffs, etc., are seen, 
while the same material is much used for 
fans, cigarette holders, the tops of handbags 
and for the new vaporisator, or small oblong 
box that looks like a tiny pocket electric- 
light, but when turned on, by pressing the 
button, sprays scent everywhere, instead of 
lighting up. This pretty trifle was already 
made in silver and even gold, but the new 
variety in tortoise shell are a genuine 
novelty, 
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Cincinnati Jewelry Firm’s Unusual Experi- 
ence with Customer Who Liquidates 
Old Debt 


CINCINNATI, Aug. 1—A most unusual 
case of “restitution” was reported Saturday 
with the Miller Jewelry Co. in the Green- 
wood building, 6th and Vine Sts. The 
restitution was in liquidation of an 11-year- 
old debt, and recorded an instance of hon- 
esty raised to the “nth” degree and probably 
establishes a precedent which will not be 
met with hereafter. 

The record was established by a Norwood 
man, whose name is withheld by the firm 
because of the honesty of the motive. The 
restitution was made through the following 
correspondence, which is self-explanatory: 

“July 7, 1923. 
“Miller Jewelry Co. ‘ 
“Dear Sirs: 

“About. the year 1912 there was a 
fraternity started at a high school and 
you made the pins. The enclosed is 
one of the pins. Only about four pins 
were made, and you said at the time 
that you were losing money because of 
the expense connected with the making 
of the die. The fraternity came to 
naught, and no other pins were needed. 
Kindly let me know how much is due 
you and I will mail you a check. If 
the enclosed pin is of any value to you 
keep it as part payment. 

“Tf you wish to know the reason, it 
is the love of Christ.” 


The following letter was sent by the Mil- 
ler Jewelry Co. in reply: 
“July 19, 1923. 
“Dear Sir: 

“87a ore in receipt of your letter of 
July 7, enclosing a fraternity pin. 

“Our records concur fully in the facts 
stated and show that our actual loss, 
in addition to the gold value of the pin 
returned, was $8.50 on the transaction 
of 1912. It was a chance which we ran 
and were willing to take upon the as- 
surance received at the time that addi- 
tional orders would be forthcoming 
which would take care of the cost of the 
die made at the time. 

“We give you this information pure- 
ly because of your letter, and assure 
you that there is no account against 
you, and that you are under no obliga- 
tion to reimburse us unless, for personal 
reasons, you choose to do so.” 


The day after the letter was mailed the 
following letter was received by the jewelry 
company : 

“July 20, 1923. 
“Dear Sir: 

“Your letter in reply to mine of re- 
cent date was indeed very courteous, 
for which I wish to thank you. It is 
for personal reasons, as before stated, 
that I wish to straighten out this ac- 
count. 

“Your actual loss was $8.50 with the 
discount of the pin. I am judging the 
gold value of the pin to be about $1.50. 
If I have underestimated this, please 
let me know. The total cost of the 
four pins was about $12, if I remember 
correctly. Surely a profit of $3 is lib- 
eral, even considering the die. 

“The debt as thus figured would be 
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$13. The interest on $13 at the rate of 
6 per cent. and for 10% years would 
be $8.19, making a total debt of $21.19, 
for which please find a check enclosed. 

“If. I have underestimated the value 
of the gold in the pin, or your custom- 
ary profit, kindly let me know and I 
will pay you in full.” 


Whether the firm will accept the check is 
to be determined in an investigation, accord- 
ing to J. C. Miller, president of the com- 
pany. He said the concern desired to learn 
whether the writer was in a financial posi- 
tion to afford the indulgence. If it is found 
that he can afford the thing then the com- 
pany will write the thing off its book. It 
probably will be recorded under the profit 
and loss column of the ledger. 








The Market for Jewelry in Central Mexico 


“The United States supplies about 45 per 
cent. of all the jewelry sold in central Mex- 
ico,” according to Consul Lee R. Bloom, in 
a communication to the Bureau of Foreign 
and Domestic Commerce, Washington, D. C. 
Consul Bloom’s letter appeared in a recent 
issue of Commerce Reports and reads as 
follows: 

“Competition comes chiefly from Switzer- 
land in fine clocks and watches, from Eng- 
land in silver-plated ware, and from Ger- 
many in brilliants and gold plate work. 

“The chief requirements of the market are 
wrist watches, clocks, silver tableware, jew- 
elers’ novelties, and rings. Plain rings are 
not so popular as those with jewel settings, 
although the jewels in such settings are 
usually of the cheaper grade. Briefly, it is 
the cheaper novelties, designed to appeal to 
the popular taste, which command the largest 
sales. Thus expensive watch chains and 
fobs, 14-karat watches, and rings, as well as 
platinum jewelry, have only a limited sale 
in central Mexico. 

“In the trade in cheap jewelry the United 
States is predominant. American cheap 
jewelry of attractive design and silver and 
gold plated tableware novelties are very 
popular. Furthermore, such articles can 
now be secured at less cost from the United 
States than from Germany, which formerly 
controlled the trade. Mexican importers of 
the cheaper grades of jewelry now declare 
that American workmanship excels that of 
Germany. 

“Most of the American jeWelry is sent to 
Mexico by parcel post and is sold in many 
cases through large commission houses in 
Mexico City, as the jewelers of the smaller 
cities of Mexico buy to a large degree from 
that center.” 








No Platinum from Idaho 


In a press statement issued by the De- 
partment of the Interior on platinum and 
allied metals, which was prepared by J. M. 
Hill, of the Geological Survey, released on 
June 20, 1923, it was stated that refiners 
reported the purchase of seven ounces of 
crude platinum from Idaho. 

The reports from placer mines to the 
Geological Survey did not, however, report 
any production of platinum in Idaho in 
1922 and further investigation of refineries’ 
purchases in 1922 shows that no platinum 
was produced in Idaho. 
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The News from England 











New Pearl Beds Reported Near Ceylon—Broker Pleads Guilty to Large 
Thefts of Pearls—Tassel Pendants in Demand—Eggshell Veneer— 
Supposed Meteoric Diamonds 














LonbON, July 26.—The export of pearls 
from India is likely to be very considerably 
augmented within the next four years if new 
pearl beds covering an area of some 20 
miles in the Gulf of Mannar off the north- 
west shores of Ceylon fulfil the promise in- 
dicated by their present status. The govern- 
ment inspector of the Madras fisheries re- 
ported a few days ago the important dis- 
covery of these new pearl oyster beds which 
are quite young. The inspector puts the 
earliest date of maturity for these beds as 
1926. In 1927, he predicts, the largest fishery 
recorded for a century off the Madras coast 
is promised. Since the Madras government 
is pursuing an active policy of industrial 
development these new pearl beds are bound 
to come in for a big share of attention on 
the part of the authorities. 

The last authentic information published 
in book form on the Indian pearl industry 
is contained in C,. W. E. Cotton’s ‘“Commer- 
cial Information for India” printed in 1919. 
According to Mr. Cotton the imports of 
pearls into Bombay from the Persian Gulf 
totaled around $5,000,000 annually and, un- 
til an embargo was imposed on the exports 
of pearls the trade in Bombay was estimated 
to be approximately $10,000,000. This pro- 
hibition since has been lifted. 

It is pretty well known in the trade, of 
course, that for some time India, far from 
carrying on a big export trade in pearls, 
has been supplementing her own supplies 
from abroad. 

The Persian Gulf contains the most im- 
portant pearl oyster beds so far. The total 
value of pearls exported from the Gulf 
since the war is around $12,500,000 annually. 
The Gulf pearling industry, in its season 
of three months, employs some 75,000 men 
and operates some 4,500 boats. The best 
pearl products from these beds go to Bom- 
bay, hence the classification: “Bombay 
pearls.” The imports of these pearls into 
Bombay in the last fiscal year increased 


substantially. 
* * * 


How a firm of London pearl brokers has 
lost something like $70,000 in pearl thefts 
was recounted at the Old Bailey this week 
when a Stephen Ronchi pleaded guilty to 
stealing a bunch of pearls worth $70,000 
from Messrs. Benjamin J. Warwick, one 
of the largest firms in London dealing in 
pearls, Defendant Ronchi, it seems, was a 
dealer, and he was entrusted with $70,000 
worth of the firm’s pearls to dispose of. 
He told the company he had received an 
offer for the pearls but could not get the 
money. When the pearl packet was opened 
later it contained only bits of tinsel. De- 
fendant’s counsel said he held the highest 
Possible character and was trusted through- 
out the trade. Sentence was postponed until 
Next sessions, 

* * * 

The charge against a share broker, who, 

with two other men, were accused of con- 


spiring to steal from an Indian merchant 
and shipowner pearls worth $60,000, was 
withdrawn by Magistrate Mead at the 
Marlborough St. court this week. Percy N. 
Neale, manager for Messrs. Bravington, the 
big London jewelers, said the two men 
arrested with the accused got a loan of 
$3,500 on the security of three bunches of 
pearls and 29 loose pearls, early last year. 
Later one of the men asked him to pur- 
chase the pearls, which he did, paying them 
the full market value of $9,000. According 
to the prosecution the shipowner from India 
was induced to part with the pearls on the 
statement that they were wanted as a 
present for Princess Mary’s wedding. Six 
months’ bills for $63,275 were given in 
exchange for the pearls. The bills were 
returned by the bank there being no funds 
there to meet them. 


* * * 


Tassel pendants with earrings to match 
are now being stocked by jewelers doing a 
popular priced business. The jewelers say 
there is a good demand for ornamental 
jewelry that looks good and does not cost 
too much. The tassel pendants and earrings 
that match are done in real onyx and arti- 
ficial pearls, the latter looking very well 
and rather like the genuine article. These 
pieces are priced at values running from a 
dollar or two upwards. 

x ok * 


Eggshell veneer, the new Japanese vogue 
in this country, is being adapted for various 
articles that are ordinarily stocked by ‘the 
retail jeweler and come under the heading 
generally known as toilet goods. The 
Japanese eggshell veneer, strengthened by 
lacquer, is decorated with typical Oriental 
designs. The shell is crushed into very 
small pieces which are fitted together in a 
kind of mosaic by means of cement. The 
white shell is used for toilet brushes, mir- 
rors, powder. bowls and so on, the latter 
being lined with gold leaf. This veneer is 
the color of ivory. Brown shell is used 
with writing table sets and trinket boxes. 
Ane large powder bowl seen in a jeweler’s 
shop had its top painted with a ring of 
floating fairies in rainbow colors. A beauti- 
ful set of brushes were decorated with a 
straggling design of pink apple blossoms. 
A photographic frame in brown shell was 
sprinkled with vari-colored blossoms. The 
immense amount of labor involved in pro- 
ducing this egg shell veneer and the hand- 
painting used on it makes the article so 
treated fairly expensive. Eggshell veneer 
table serviette rings make a useful present 
while paper knives and matchboxes treated 
with this process make novel gifts that can 
be purchased at the up-to-date jeweler’s. 
With the more expensive article diamond 
and colored gems can be introduced with 
striking effect. 

x 


Under the headline query: “Diamonds 
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from the Sky?” the Star says that after 
the great electrical storm the other night 
(the worst England has experienced in 50 
years) a Hampstead resident found em- 
bedded in tis garden a six-pound lump of 
quartz-like substance measuring 5% by 6% 
inches. It was black with a golden tinge 
and one side of it was studded with what 
looked like small diamonds. An ordinary 
hammer and chisel made no impression on 
it, the resident said. What was described 
by neighbors as a “ball of fire” fell into the 
garden during the storm and the lump of 
mineral was unearthed as the result of a 
search made next day. The substance is to 
be examined by mineralogical experts in 
London this week. 








Gold Deposits Reported on Floor of Arctic 
Ocean Off Siberian Coast 4 


WasuincTon, D, C., Aug. 1.—Discovery 
of rich gold deposits on the floor of the 
Arctic Ocean off Siberia is reported in Rus- 
sian press dispatches received in Washing- 
ton. If these reports are authentic they re- 
cord the first time in history that gold has 
been discovered on the ocean’s bottom. The 
deposits are located in the bays around the 
island of Askold, near the mainland of 
Vladivostok. 

A special commission visited Askold to 
verify the extravagant claims made by Ko- 
rean fishermen on the island. Numerous 
experiments were made and it is reported 
that many bays were found rich in gold. 
When analyzed it was discovered that 1,803 
pounds of mud yielded 3,949 grains of gold, 
about 1,234 karats. 

As early as the time when the first settlers 
arrived in the Maritime District it was ru- 
mored that there was gold on the island of 
Askold. Last year several Korean fishermen 
settled on the island. One of these fisher- 
men happened to pull up a basket full of 
mud from the bottom of one of the bays. 
When the water ran off, carrying with it 
the greater part of the mud, the fisherman 
noticed the yellow grains in the sediment at 
the bottom. The fisherman worked care- 
fully and washed much more gold. From 
that time on there was much washing of 
the precious metal from the mud. The ex- 
perience of the settlers came to the attention 
of the government authorities at Vladivos- 
tok and the investigation of the special 
commission followed. 








Australian Jewelers Reported to Have Estab- 
lished a Hall-Marking Institution at 
Sydney, N. S. W. 

The Retail Jewelers’ Association of Aus- 
tralia has established a hall-marking com- 
pany in Sydney with the purpose of inducing 
all manufacturers in Australia to adopt the 
Hall-mark system now in operation in most 
civilized countries, says the New York 
Times. 

The company intends to follow in close 
detail the practice of the English Hall-Mark 
Company. The mark registered for gold is 
the “Kookaburra,” and for silver the 
“Wren.” 








The National Jewelry & Clothing Co., 
Evansville, Ind., is opening a new depart- 
ment at its store, 605 Main St. 
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Washington Retail Jewelers Elect New Officers 


Annual Convention at Seattle, July 25 and 26 Proves One of Most Successful 
Ever Held in the Northwest—Large Attendance and Interesting 
Addresses Marked Features of the Gathering 

















SEATTLE, Wash., Aug. 1—The eleventh 
annual convention of the Washington Retail 
Jewelers’ Association was held at the Hotel 
Gowman, Seattle, July 25 and 26. The 
meeting, which was attended by more than 
4) members of the Washington jewelry in- 
dustry, was one of the most successful ever 
held in the Pacitic northwest. New officers 
elected were Paul A. Benton, Seattle (suc- 


ceeding Al J. Sartori, Spokane), president ; 
Albert B. Jones, Seattle, first vice-president ; 
Olympia, 


G. Noyes Talcott, second vice- 























AL. J. SARTORI, RETIRING PRESIDENT 


president, and Grover Troth, Centralia, sec- 
retary-treasurer. Trustees named were 
Charles E. Ayers, Davenport; Ben Cohn, 
Spokane; R. G. Eichelberger, Waitsburg. 
Representatives to the national convention 
are A. J. Sartori, Spokane, and L. W. Suter, 
Seattle. Wenatchee was decided upon as 
the next meeting place of the association. 


W ednesday’s Session 


The convention convened at 9:15 A. M., 
Wednesday, July 25, in the banquet room of 
the Hotel Gowman. Following registration, 
badges specially designed and given to the 
association by Jos. Mayer, Inc., Seattle 
‘manufacturing jewelers,’ were distributed. 
Question Box slips were filled out and the 
convention called to order. 

Honorable E. J. Brown, Mayor of Seattle, 
extended the hospitality of the city to the 
visitors, and response was made by Presi- 
dent A. J. Sartori, Spokane. In his annual 
address, President Sartori said in part: 


PRESIDENT SARTORI’S ADDRESS 


“The wonderful possibilities and opportunities 
for the prosperous development and growth of our 
business were never greater than they are at the 
present time. Let’s present with force, by con- 
Stant creative advertising, to the public the artistry, 
beauty and value of the precious love tokens we 
have to sell, which become so much entwined with 


possession to all of the flowery sentiments of life. 

“We must awaken to this modern era of busi- 
ness; we should conscientiously, sincerely and con- 
stantly present, by advertising of the right sort 
before the peoples of our.communities, the value 
of possession of our merchandise, the beautiful 
symbols of love that may be found in the jewelry 
store, and to emphasize the happiness that jewelry 
has brought into this world, during all the years 
of its advancement, and how precious its ownership 
becomes as the years roll by, sweetened as it be- 
comes with tender asscciations to all the dearest 
settlements cf life. 

“Nothing is more abundantly worth while fcr 
the man in business than to consecrate himself 
devotedly to the activities of his association. He 
will find ample reward for all the time, labor And 
money that he may invest in it. 

“In recent years there has taken place a most 
remarkable and gratifying improvement in the 
respect of one jewelry merchant toward another. 


The barriers of suspicicn and distrust have dis- 
appeared to a great extent and in place have 
come his confidence and comradeship. I do from 


the bottom of my heart sincerely hope for the 
good of the craft that it shall always continue 
that way. 

“The future good will and prosperity of 
craft depend upon the sincerity of our effort— 
effort directed in the right channels of service, 
service to God, to country and to our craft, Let 
us be loyal and devoted to our organization, let 
us always be appreciative of the little things of 
life, let us not expect tco much, let us put our 
trust in our organization, measured only by the 
amount of time and effort we are willing to put 
into it. Then, only, perhaps, will we be in a 
better position to expect the big things to happen.” 


our 


Following the reading of the report of 
Secretary-Treasurer G. Noyes Talcott, 
Olympia, which was passed, the committees 
on resolutions, auditing and nominating were 
appointed; also a special committee was ap- 
pointed to consider merging of the associa- 
tion with the Washington State Retailers’ 
Association. 

A letter of greeting from Edw. H. Huf- 
nagel, president, American National Retail 
Jewelers’ Association, was read by Albert 
B, Jones, chairman, Seattle Retail Jewelers’ 
Association, which reads in part: 
HUFNAGEL’S MESSAGE 


NATIONAL PRESIDENT 


Friends and Members of the Washington Retail 
Jewelers’ Associatiin: 

I deeply regret that distance prevents me from 
attending your convention this year, as there are 
many questions facing us today that I would like 
to place before you. I am continually called to 
attend meetings and conventions throughout the 
entire country, and insofar as has been possible I 
have complied with those requests, but at the pres- 
ent time I am so busily engaged that even though 
it is my inclination and desire to be with you I 
find it absolutely impossible. 

Our association has adopted the conference idea, 
as we find that it creates a greater accessibility 
toward the source of information that we are dis- 
seminating to members of the association through 
the personal touch. It was not very long ago that 
town criers were employed to spread the news of 
the day throughout the streets by calling the atten- 
tion of the people to the latest news, and only in 
this way was it possible for individuals to keep up 
with the times. Today we find that industries have 
so many branches, composed of thousands of par- 
ticipants in that industry, that it is well nigh im- 
possible to send our messages to all of them 
through the telephone, telegram or written letter. 
Hence we meet from time to time in all places to 
present our problems as they exist and discuss 
them, and insofar as possible remedy evils by sub- 
stituting constructive ideas for destructive ones. 

Today the retail jewelers’ problems are more 
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acute than ever before. We find that many jewel- 
ers, through circumstances beyond their control, are 
forced to forsake their business and enter other 
lines in order to make a living. This is not as it 
should be, because the retail jeweler’s industry is 
cne which requires many years. of experience in 
all branches, and it is disastrous for a man who 
has given up his whcle life toward perfecting his 
work to be forced to seek some other method of 
livelihood when his own vocation or profession 
should bring him in the necessities as well as’ the 
luxuries of life. 

At the present time perhaps the greatest handi- 
cap of the retail jeweler is the tax question. Ap- 
prcximately $26,000,000 are paid to the Govern- 
ment each year in excise taxes by the jewelry in- 
dustry, and let me say here that it is the retail 
jeweler who pays this tax. When the World War 
began, the Government was in urgent need for 
funds to carry on the war, and it levied upon all 
industries a tax such as that at present upon the 
jewelry trade. The jewelers of this country as a 


whole responded cheerfully and with alacrity, the 
result of this being that our industry still main- 
high reputation in the eyes 
reputation, 


of the 


has not 


tains a very 
Government. 


This 


however, 





G. NOYES TALCOTT, RETIRING SECRETARY 
lifted the tax and it has become our duty to place 
before those responsible for the enaction of legis- 
lation the fact that, as shown by the Harvard Re- 
search Bureau, in 1922 the loss to the jewelry 
business was almost six per cent. We must also 
impress them with the necessity for repealing the 
present tax law in order that we may survive. To 
this end the officers of cur Special Excise Tax 
Elimination Committee have traveled throughout 
the country and gained the support of our State 
presidents to the degree that we now have the 
duty of conducting the tax fight solely in our own 
hands. 

On May 1, at a meeting of the Jewelers’ War 
Revenue Tax Committee, the A. N. R. J. A. upon 
its own request had turned over to it, without 
reservations or provisions, all of the matters per- 
taining to this work, as we have thought perhaps 
that enough was not being done for us. We fitmly 
believe that we can, with much effort and co-opera- 
tion from our members, obtain the result that has 
been much needed for six years. In taking over 
this work we must bear in mind the debt of grati- 
tude we owe to Mr. Rothschild and the Jewelers’ 
War Revenue Tax Committee for the splendid 
preparatory work they have done to make it pos- 
sible for us to work out our own salvation. Only 
the most cordial relationship exists between our 
committee and the Jewelers’ War Revenue Tax 
Committee, and it has offered to us the benefit of 
its valuable experience since the date of its or- 
fanization. From now on we have a stiff fight 
ahead of us, and it is going to require the con- 
centrated attention and thought of many minds to 
finish the labor we have just begun. . . . 

Every year a large percentage of the jewelry 
sold is through those engaged in other forms of 
business, such as the department store, clothier’s 
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Our busi- 
ness is being dissipated in channels that are meant 


shop, drug store, and stationery store. 


for our own craft. It is our intention to own our 
own business and to take back from the outsider the 
articles which belong upon our shelves; to this 
end we are conducting a campaign which to date 
is meeting with satisfactory results, but it will re- 
quire wholehearted efforts of all of us to see that 
such things as the fake auctions and misrepre- 
sentation of goods shall cease. The cities of Bos- 
ton, Mass., and Louisville, Ky., have risen in 
wrath against the fake auctioneer, and the jewel- 
ers have driven him out of their cities, never to 
return. The only laws at their command were the 
laws of fraud and misrepresentation, but they used 
those laws, and obtained convictions. The police 
departments and detective torces were shown that 
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WEDNESDAY AFTERNOON 


Upon the resumption of business sessions 
in the afternoon, the Question Box was 
opened and questions contained therein were 
discussed, 

Wm. Russell, professor in the department 
of business administration, University of 
Washington, spoke on “The Jewelry Busi- 
ness from an Economic Point of View,” 


following which visiting jewelers made a 
tour of the downtown jewelry stores with 
Seattle jewelers acting as hosts and guides. 

In the evening the visiting jewelers were 


CIRCULAR 


83 


The Resolutions 

We, the members of the Washington Retail 
Jewelers’ Association, in convention assembled in 
Seattle, end 25 and 26, adopt the following reso- 
lutions: 

RESOLVED, “That we approve the endeavors being 
put forth by the special Excise Tax Elimination 
Committee of the American National Retail Jewel- 
ers’ Association to have the Excise Tax removed, 
so unjustly and discriminately placed upon the re- 
tail jeweler. We appreciate the efforts being put 
forth by our national officers and the special Ex- 
cise Tax Elimination Committee. In special man- 
ner do we thank the chairman of this committee, 
Ralph Roessler, for his splendid leadership and 
the personal sacrifices he has made in working for 
the furtherance of this cause. We pledge to the 








SOME OF THE JEWELERS WHO ATTENDED THE 


these conditions were in violation of the ethics 
of business, and such splendid co-operation was 
rendered that the jewelers of Boston and Louis- 
ville today are very proud of their accomplish- 
ment. 

It is gratifying to convey to you the optimism 
for a great change for the better in our business. 
It is felt everywhere I go. This is not dependent 
upon local conditions, or the increase of business, 
but is the result of the action taken by the State 
associations to remedy their conditions, and the 
support and co-operation of Congressmen and Sen- 
ators in Washington who have realized the im- 
perative need of relieving us of our many burdens. 
There are approximately 425 representatives and 
Senators in the Capitol, and we have today 260 
of those pledged for our cause. We expect within 
a very short time to have the larger majority in 
our favor, 

I have found amoung the wholesalers that the 
tendency toward distribution of their goods to 
other than the retail jeweler is realized by them 
to be inimical to their interest as well as to ours, 
and I am glad to report that we are receiving the 


wholehearted support of the manufacturers, im- 
porters and wholesalers. 
Horace Condy, Sedro Woolley, read a 


greeting from W. R. Cooper, president, Na- 
tional Wholesale Jewelers’ Association. An 
editorial reprinted from THE JEWELERS’ CiR- 
CULAR for Oct. 18, 1922, was read by 
. Secretary Talcott. 

The report of M. C. Walgren, Bellingham, 
delegate to the national convention held at 
Cincinnati, O., was read, as were telegrams 
from President Hufnagel and Secretary A. 
W. Anderson, of the national association. It 
was voted unanimously to thank Jos. Mayer, 
Inc, Seattle, manufacturing jewelers, for 
the badges presented to the convention. 

Dr. W. J. Hindley, education director, 
Washington State Retailers’ Association, 
spoke on “State Unity,” urging a merger of 
local trade associations with the State body 
for their mutual advantage. 

Noon luncheon was enjoyed at the Hotel 
Washington, with the visiting jewelers 
guests of the jewelry wholesalers and job- 
bers of Seattle. 


CONVENTION OF THE WASHINGTON RETAIL JEWELERS’ ASSOCIATION AT SEATTLE JULY 25-26 


the guests of Seattle retail jewelers at a ban- 
quet at the Hotel Gowman. 


Thursday’s Sessions 


The convention was reconvened at 10:00 
A. M., July 26. M. J. Carrigan, director, 
tourist department, Seattle Chamber of 
Commerce, gave an interesting talk on the 
tourist and the tourist’s importance to the 
jewelry business. 

Henry W. Stohlton, display manager 
S. Friedlander & Son, Seattle, made an ad- 
dress on “Correct Window Trimming,” as- 
sisted by Frank Maxwell, head of the win- 
dow trimming department of the Frederick 
& Nelson department store, Seattle. Mr. 
Stohlton illustrated his talk with a model 
show window display. 

Albert B. Jones, Seattle, district represen- 
tative of the Horological Institute of America, 
gave an interesting talk on the work and 
aims of the institute. ' President Sartori 
spoke on “The Advisability of Concentrated 


for 


State Action on the Part of the Retail 
Jewelers.” Nathan Eckstein, prominent 


Seattle spoke on “Business 
Ethics.” 

At noon Seattle retail jewelers were hosts 
to the visitors at a luncheon given in the 


Hotel Gowman dining room. 


business man, 


THURSDAY AFTERNOON 


Following resumption of business in the 
afternoon, the various committees made re- 
ports. It was moved and carried to continue 
to send a representative to the national con- 
vention. The special committee appointed to 
consider affiliation with the Washington 
State retailers recommended affiliation with- 
out loss of identity so the organization could 
avail itself of the State association’s clerical 
services. The report was adopted. 


The resolutions adopted at the conven- 
tion were: 


national officers, the special Excise Tax Elimina- 
tion Committee, and to Mr. Roessler, personally, 
our full support. 

+ * 

REsOLvED, That we hereby call on all jewelers 
of the State to contribute financially toward a 
fund necessary to defray the legitimate expenses 
of the campaign now being waged, necessary to 
bring about the revocation of the present unjust 
excise provision. Contributions to be sent to the 
national secretary, A. W. Anderson, Neenah, Wis. 

7 * - 


REsoLveD, That we heartily endorse the Code of 
Ethics as adopted and promulgated by the Amer- 
ican National Retail Jewelers’ Association, and re- 
spectfully call upon all jewelers of Washington to 
subscribe to and to observe this code. 


* * * 


Reso.tvep, That before a retail jeweler becomes 
a member of the A. N. R. J. A. he shall be re- 
quired to sign, as one of the qualifications upon 
the application blank, the statement: “I have read 
the jewelers’ Code of Ethics and I cheerfully sub- 
scribe to the same.” 
a o a 
ResoLvep, We heartily endorse the work of the 
Harvard Research Bureau, which has proved most 
valuable to our trade, and urge upon all members 
to send to the bureau reports of their business to 
better enable them to carry on this work, 
* - * 


Reso_vep, That we send greetings to our na- 
tional president, Edward H. Hufnagel, and to all 
his confreres on the National Board, and thank 
them for the splendid work they are doing in the 
interest of the retail jewelers of America. 

* * * 


RESOLyED, That we express to our State officers, 
one and all, the sincere thanks of our association 
for the efficient and unselfish service which they 
have rendered to the jewelers of Washington. 


* * * 


Reso_veD, That we again express our pride and 
satisfaction at the growth and development of the 
National Jewelers’ Fire Insurance Co. We thank 
the officers for their splendid services, and again 
commend the company to the jewelers of our 
State and Nation. 

* * * 

Reso.vep, In acknowledgment of the place in 
and value to our craft of the Horological Institute 
of America, we heartily commend it to the careful 
attention of all of our members. 
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“The name of Omar brings buck Recollections of the Orient” 
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No. 612—Reautiful high sheen, cream or rose_ tinted 
Omar Pearls, 24 inch length, mounted with 
Sterling Silver Rhinestone Clasp No. R-92 
encased in Gray Velvet case No. 3, white satin 
lined. Guaranteed Indestructible, retails for 
$7.65 complete. 


Omar Pearls cAre Nationally Advertised Mone Better Made-Look for Guarantee Tag 
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No. 542—Richly lustrous Omar Pearls, in flesh and 
cream tints, 24 inch length, mounted with 14K 
White Gold and Diamond Patent clasp No. D5], 
encased in Gray Velvet case No. 5, white satin 
lined. Guaranteed Indestructible, retails for 
$11.25 complete. 
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The Roosevelt Trophy to Be Awarded 
to the Champion Cowboy 





ot memcry of a great American who 
was the friend of the western cowboy, 
‘Theodore Roosevelt, this trophy is presented 
y the Hotel Roosevelt, New York city,” 
reads the inscription on this new trophy, 
emblematic of the All-’round Cowboy 














THE THE WORLD'S 


ROOSEVELT 
CHAMPION COWBOY 


TROPHY FCR 


Championship of the World. The trophy 
which was made by the Wilcox Silver Plate 
Co. (Factory “N” of International Silver 
Co.) is a masterpiece of the silversmith’s 
art. It stands two feet high and consists 
of a silver globe, surmounted by a spirited 
equestrian statuette of a cowboy astride a 
bucking bronco. His lariat, trailing from 
the pommel of his saddle encircles the globe 
spelling out the words “Roosevelt Trophy 
—World’s Champion Cowboy.” On_ the 


ebony base are two silver plaques, one of 
Which is 


engraved with the presentation 
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inscription quoted above. The other is re- 
served for listing the winner of the cup 
each year. 

The trophy is to be open for competition 
in perpetuity or until there is a three-times 
winner, who then becomes the permanent 
holder. It was made from a design by Eyre 
Powell, of Omaha, Nebr.; the horse and 
rider being the work of George T. Brewster, 
the well-known American sculptor. 

Frontier Day at Cheyenne, Wyoming, 
late in July, was the scene of the first 
of a series of three tests conducted on a 
point basis, to determine the 1923 Champion. 
The second will be the Rodeo to be held 
in the new Yankee Stadium, New York city, 
in August. The event winners in these two 
round-ups will then meet in a final elimina- 
tion contest at Pendleton, Ore., in Septem- 
her, where the bronco-busting, high point, 
event winner for the year will be decided 
and the championship awarded. Among 
the events to be contested are roping, “bull- 
dogging,” bronco-busting and relay riding 
races. 

In discussing the trophy Brig.-Gen. J. 
Leslie Kincaid, vice-president of the United 
Hotels Co. of America, said: 

“Every cowboy in the United States is 
eligible to this contest with the exception 
of Will Rogers, and the only reason we 
want to keep him out is that he already 
has too many trophies—and not because he 
is not one of the greatest cowboys.” 








QUICK WINDOW ROBBERY 


Thieves Break Window of Loftis Bros. & 
Co.’s Pittsburgh Store and Escape 
With Loot Worth $1,500 


PittspurGH, Pa, Aug. 2.—Window 
smashers who are using an automobile to 
carry on their work, have again appeared 
in this section, this time breaking the win- 
dow of the Loftis Bros. & Co., Liberty and 
Oliver Aves., early Tuesday and making 
way with jewelry valued at around $1,500 
which had been left on display in the win- 
dow. The robbery was witnessed by a lone 
pedestrian who was on the opposite side of 
the street who gave an alarm, but as the 
robbers had a car, the police were not fast 
enough to keep up with them. The same 
kind of a robbery was pulled off recently 
in Pittsburgh and several Smithfield St. 
store windows were robbed in much the 
same manner. 

According to the eye witness of the 
affair, the thieves used a padded brick, one 
man doing the breaking and taking of 
goods, while another man remained at the 
wheel of the car ready to move off as soon 
as the loot was obtained. If all reports are 
correct three men were mixed up in the 
job, the third probably as a “lookout.” 
The entire affair was done so quickly that 
it consumed less than a minute’s time. 
Some antique pieces of jewelry, beads, etc., 
were taken in addition to the jewelry and 
gems stolen. 

The protective agency which affords the 
place protection sent its men to the scene 
as soon as the alarm was sounded, but 
the men worked so fast and had the rob- 
bery planned tc such a system that there 
was no way of tracing them. The robbery 
took place early in the morning. 
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THIEVES IN MILWAUKEE 





Jewelers Suffer from Epidemic of Rob- 
beries in Which One Man Is Arrested 


MILWUKEE, Wis., Aug. 2.—Three local 
concerns engaged in the jewelry business 
were the victims of an epidemic of burglary 
attacks during the last week. One man has 
been arrested and is being held by the 
police. The first to be attacked was the 
jewelry store of Oberst, Inc., 418 Grand 
Ave. When the patrolman on the beat early 
Friday morning was passing the Oberst 
store, he saw a man in the display window. 
Deciding to investigate he approached the 


window and immediately recognized the 
man as a burglar. The side window next 
to the entrance had _ been _ shattered. 


Throug the aperture the robber had crawled 
and when interrupted was found collecting 
watches, rings, necklaces and other articles 
of jewelry in a neat pile in the center of 
the window. As the patrolman reached 
through the broken window the burglar 
grabbed an empty bottle by his side but 
after a brief struggle the policeman wrested 
the bottle from the man and arrested him. 
The jewelry in the window was valued at 
$900 to $1,000 and the man had about half 
of it in his pockets when caught. The 
timely arrival of the officer saved the store 
a large loss. The prisoner gave his name 
as Henry Scholler, aged 40, without per- 
manent address. He was arraigned in dis- 
trict court on a burglary charge. 

When William H. Schwanke, 118 Wis- 
consin St., arrived at his store on Saturday 
morning, he found that the front door was 
open and that the shop had been ransacked. 
Watches, rings and other jewelry valued at 
$1,500 comprised the burglar’s loot, and 
something like $20 in cash was taken from 
the register. An investigation showed that 
the door opening into the store from the 
Wells building lobby was unlocked. This 
may have been due to the failure of the 
automatic lock to work, leaving the door 
unlatched for the robbers to enter. It is 
also possible that the burglar used a pass 
key and left the door unlocked after the 
robbery. Mr. Schwanke is at a loss to 
understand how the door could have been 
unlocked, owing to the automatic device 
and also because the night watchman of 
the Wells building as well as a private 
detective agency watchman make regular 
rounds during the night. The police have 
no clew to the robbery. 

Hurling a padded brick through the plate 
glass window in the store of Wittig & 
Gehrke, gold and silver electroplaters, 375 
3rd St., an unidentified burglar early Mon- 
day was frightened away before he could 
obtain anything. A policeman attracted to 
the store by the shattering of the glass, 
was unable to find any trace of the robber. 
The brick was wrapped in newspapers. 





MILWAUKEE, Wis., Aug. 4.—Three years 
in the house of correction was the sentence 
meted out by Municipal Judge Backus to 
Henry Schaller on the charge of burglary, 
following an attempt to loot the window of 
the Oberst, Inc., jewelry store, 418 Grand 
Ave., of about $900 worth of jewelry. 
It is not believed that the man is a pro- 
fessional burglar but that he was under the 
influence of liquor. 
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“Che ‘Necklace of Quali ty 


HEELER JEWELRY has won the confidence of both dealer and 
W ultimate consumer by its outstanding Quality. "The Wheeler trade 

mark has come to represent the highest standard of excellence. 
We desire, therefore, to have all our products identified with our name. 

For several years we have been importing direct from the greatest lab- 
oratory of France the choicest manufactured pearl necklaces, which we have 
sold under the name of “La Merite.” Our jeweler friends, as well as we our- 
selves have such confidence in the superior quality and lustre of this necklace 
and its popularity has become so established that we are now acting upon our 
stated policy to have it identified by the name “Wheeler.” 

Henceforth ‘La Merite” necklaces will be labeled and sold under our 
own name “Wheeler Pearls” and they will carry all the more emphatically 
the Guarantee of Quality and Satisfaction that applies to all Wheeler mer- 
chandise. 

These Wheeler necklaces are a delight to every woman. Their natural 
lustre and beauty make an instantaneous appeal. Moreover, their cost is no 
more than you pay for many inferior products. 

Look for the name “Wheeler” on tags, labels and boxes and let these 
exquisite necklaces sell themselves to every customer seeking a necklace of 
quality. 

Assortment sent to responsible jewelers on request. 


SSITABLISHED 1852 
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Further Discussion of the Platinum Situation 











Letters to the Editor from Platinum Dealers Refute Points Made in Previous 
Correspondence—Government’s Former Platinum Expert Against 
Iridio-Platinum Standard 














Important Technical Information as to the 
Platinum Metals Supplied by Charles 
Engelhard 

NewarRK, N, J., Aug. 3, 1923. 
Editor, THE JEWELERS’ CIRCULAR: 

Referring to Mr. Wodiska’s letter in your 
issue of Aug. 1, we do not answer this let- 
ter because we wish to prolong the contro- 
versy, but because we wish to correct some 
technical, as well as scientific, errors re- 
garding the platinum metals which Mr. 
\Vodiska gives out as facts. Our Research 
Laboratory reports as regards these items 
as follows: 

“1, The addition of 10 per cent. iridium 
does not change the color of platinum. 

“2. Although iridium has a much higher 
melting point than has paladium it does not 
follow that palladium loses more weight on 
melting. As a matter of fact, at 1,300 de- 
grees C,. iridium loses in weight 10 times 
as rapidly as does palladium and_ the 
divergence between the two metals is still 
more marked at higher temperatures, 

“3. The ‘80 platinum-20 palladium’ alloy 
is absolutely unattacked by hot concen- 
trate. nitric acid. The alloy retains its 
original polish and is not even etched. 
This is also true of ‘75 platinum-25 palla- 
dium.’ 

“4. Palladium metal oxidizes when heated 
up to 600 or 700 degrees C. At higher 
temperatures the oxide is decomposed again, 
and if quenched from this higher tempera- 


ture the resulting metal is quite bright. 
Platinum-palladium alloys containing 20 
per cent. or even more palladium do not 


discolor at any temperature. 

“5. ‘No alloy is permissible in the manu- 
facture of crucible dishes or any other 
receptacles used by. a chemist’ because 
iridium volatilizes so rapidly (compare No. 
2). 

“6. Iridium is required as a_ hardening 
agent for many purposes in chemical and 
electrical trades (stems for electrodes, con- 
resistance wires in detonators, etc., 


tacts, 
etc.). 

“7. ‘80 platinum-20 palladium’ has a hard- 
ness of 80 compared with 47 for pure 
platinum. Palladium has a hardness of 49. 
The hardness of the alloying metals has 
nothing to do with the hardness of the re- 
sulting alloy, i. e., two soft metals, gold 
and copper, give very hard alloys. 

“8, Palladium does not harden platinum 
as much as does iridium (see No. 7). 
Therefore, more of it is required to have 
the same effect. 

“9. ‘80 platinum-20 
does not darken.” 

As far as the rest of Mr. Wodiska’s let- 
ter is concerned, we can say the following: 

1. The price of iridium is so high be- 
cause its demand is greater than its present 
production and for no other reason. 

2. We have stated before that all 
reputable refiners will pay for palladium in 
scrap, as well as in sweeps. 


palladium’ jewelry 


3. We agree with Mr. Wodiska that the 
New York and Illinois State Laws as re- 
gards platinum are inadequate. 

4. We agree with Mr. Wodiska that any 
new law regarding platinum in jewelry 
should be determined by the jewelers and 
not by the refiners or anybody else. 

5. We agree with Mr. Wodiska that all 
metals outside the platinum family, such as 
gold, copper, nickel, zinc, etc., should be 
definitely excluded from the metals stamped 
“platinum.” 

6. We agree with Mr. Wodiska that the 
present price of platinum, as well as iridium, 
is high, but we can assure Mr. Wodiska 
that the price of platinum would be con- 
siderably higher if during 1922 nearly 
10,000 ounces of palladium had not replaced 
about 17,000 ounces of platinum for jewelry 
purposes, 

7. We believe in a law which recognizes 
all the members of the platinum family as 
“Platinum” under specific and _ distinct 
limitations, which make for improvement in 
quality as well as in price and which make 
such advantage available to all and par- 
ticularly to the public, as long and when- 
ever such opportunity exists, as is for the 
time being the case with palladium and 
rhodium in connection with platinum and 
iridium, 

We give our sentiments on the subject 
of platinum not because we claim we are 
right, but because we believe we should 
supply such facts as regards the situation 
which possibly might serve some good pur- 
pose to those who are finally called upon 
to frame the law. 


Very truly yours, 


3AKER & Co., INC. 
Charles Engelhard, Treasurer. 





Another Answer to Mr. Wodiska’s Letter 
New York, Aug. 3, 1923. 
Editor, THrt JEWELERS’ CIRCULAR: 

This is a reply to an open letter published 
in your issue of Aug. 1 and signed by Mr. 
Julius Wodiska. 

I fully appreciate that we all have the 
right of opinion but from a chemist’s stand- 
point, many of the statements made in that 
open letter are not only incorrect but are 
misleading, and while Mr. Wodiska may be 
sincere in his beliefs he undoubtedly suffers 
from a lack of scientific knowledge of pre- 
cious metals, 

For the benefit of the many who are in- 
terested in this most important subject at 
the present time, the writer wishes to point 
out a few scientific facts. 

To exclude refiners from the discussion 
on the subject of a platinum standard, is 
basically wrong for the reason that pre- 
cious metal refineries are practically the 
only institutions connected with the jewelry 
industry, which maintain competent research 
staffs and well equipped laboratories, and 
they alone are in a position qo speak, backed 
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by scientific investigation and proofs and not 
by idle inference. 

I may point out that to the refiner it makes 
little difference whether he sells soft plati- 


num, iridium-platinum or palladium-plati- 
num, as long as he makes his legitimate and 
just profit therefrom. In fact the dental 
profession could consume almost all of our 
supply of palladium if the refiners could not 
find a ready market for it in the jewelry 
trade. 

To claim that palladium does not show 
up in sweeps or in scrap metal and is not 
paid for, as is iridium, is another illustration 
of lack of knowledge. A careful investiga- 
tion will disclose that while iridium in sweeps 
is paid for as platinum or at a loss of about 
two-thirds its price—palladium is paid for 
at full value. As for the statement that 
palladium is paid for only when present in 
sufficient quantities to pay for cost of refin- 
ing—this is naturally true of platinum as well 
as the other metals. 

It is not an established fact, as stated in 
the letter under discussion, “that no alloy 
is permissible in the manufacture of crucible 
dishes or any of the receptacles used by 
chemists.” There is a satisfactory labora- 
tory ware, sold extensively by our largest 
laboratory supply houses, used by chemists, 
with excellent results, and which contains no 
platinum, but is composed of a palladium 
gold alloy which resembles platinum in ap- 
pearance. 

The statement that “Value cannot be had 
if a conglomeration of from five to eight dif- 
ferent metals are melted together like 
boarding-house hash,’ shows ignorance of 
the facts, because anyone who will give a 
thought to the many metals found in struc- 
tural and automotive parts, will learn that 
most of them are made up of complicated 
and proven alloys which are in daily use, 
giving unquestionable satisfaction. 

To say that palladium does not harden 
platinum is so evidently ridiculous that any- 
one with the slightest knowledge of precious 
metals will immediately agree that the state- 
ment must be based on lack of knowledge on 
the subject. 

Mr. Wodiska asks how 25 per cent pal- 
ladium whitens 75 per cent platinum when 
it is only a shade or two whiter than plati- 
num. To this we answer, that the intensity 
of coloration produced in an alloy by an 
addition of another metal varies most con- 
siderably. As an example: Both tin and zinc 
are whitish metals. Copper which is of a 
vivid hue is almost completely whitened by 
a 30 per cent tin content, while with 30 per 
cent zinc it is still yellow. It would be 
necessary to use about 60 per cent zinc with 
copper to produce the same coloration as 30 
per cent tin. 

Palladium in a like manner besides being 
whiter has a much greater tendency to hold 
and impart its color than platinum; if only 
10 per cent palladium be added to 90 per 
cent gold, whose color is remarkably bright, 
it forms an alloy practically equal to plati- 
num in color; while with 10 per cent plati- 
num to 90 per cent gold there is no appre- 
ciable effect and it is necessary to add over 
90 per cent platinum (or nine times that of 
palladium) to gold in order to get a white 
color. This is the explanation of why pal- 
ladium whitens platinum. 

We also read with interest the argu- 
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ment “that in any combination of pure 
metals the quality of the highest one suf- 
fers in alloying with the lowest ones.” It 
is the common knowledge of all metallurgists 
that the hardness, elasticity, chemical re- 
sistance, tensile strength, color, etc., of many 
single metals are greatly improved by alloy- 
ing with other metals whose properties are 
comparatively poor in this direction. 

Out of the many pieces of jewelry re- 
ceived by us for analysis under our free 
assay offer only one contained over five per 
cent iridium, while practically all had pal- 
ladium, which seems to indicate that the 
iridium-platinum stand is a hollow one, and 
that most jewelers realize the benefits that 
platinum derives from palladium. 

The writer has no desire to enter into any 
personal arguments with anyone, but feels 
that the subject under discussion is of such 
vast importance to the jewelry industry that 
it is better to supply those interested with 
actual scientific facts rather than cloud 
the issue with idle assumptions and personal 
opinions, 

Cordially yours, 
ELLIOTT M. FEINBERG, 
Manager Technical Division,, Double A 
Platinum Works, Inc. 





Prof. J. L. Howe Sounds Warning to the 
Chemical Industry 


Ilow the scientific world feels on the 
question of the use of the platinum metals 
(particularly iridium) by the jewelry trade 
is reflected in a letter of Jas. Lewis Howe, 
of Washington and Lee University, ap- 
pearing in the August issue of IJndustrial 
and Engineering Chemistry, published by 
the .\merican Chemical Society. 

In this letter, which is headed ‘Regard- 
ing Iridium,’ Prof Howe states: 

“The present agitation in the organs of 
the jewelry trade for the passage of a Na- 
tional Stamping Act, restricting the use of 
the word “platinum” to the pure metal and 
its alloy with iridium, taken in connection 
with the statistics of the platinum metals 
just released by the U. S. Geological Survey, 
should attract the attention of all chemists 
and all who are interested in those electrical 
and scientific industries which call for the 
use of platinum-iridium alloys. 

“These statistics show that in 1922 the 
amount of “new” iridium obtained by the 
refiners was only 210 ounces, compared with 
465 ounces five years ago. The amount of 
‘secondary’ metal recovered (largely from 
scrap) was 1,937 ounces, against 3,410 ounces 
in 1918. Imports were 1,129 ounces in 1922 
and 1,345 in 1921. Comparing the amounts 
available for the past two years, we have 
3,407 ounces in 1921 and 3,276 ounces in 
1922, 

“On the other hand, the consumption in 
the jewelry industry was 2,367 ounces in 
1921 and 2,588 ounces in 1922; in the elec- 
trical industry in 1921, 1,003 ounces, and in 
1922, 1,537 ounces. 

“As a source of supply Russia is prac- 
tically cut off probably for at least several 
years to come the amount of iridium in the 
rather precarious supply of Colombian plati- 
num is not large, and Tasmania, the only 
dependable producer of iridosmium, fur- 


nished only 2,000 ounces of this alloy in 
1920. 


It is easy to see that the consumption 
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of iridium is far exceeding the production. 
“Obviously, a law legitimizing iridium in 
jewelry platinum and tabooing the other 
metals of the group as hardeners for plati- 


num, would result in the appropriation of 


the whole iridium supply by the jewelers, 
leaving the electrical and scientific industries, 
where a decided amount of iridium is in- 
dispensable in platinum alloys, absolutely 
crippled. Verbum sap. 
“Jas. Lewis Howe. 
“Washington and Lee University, Lexing- 
ton, Va., June 29, 1923." 








DARING WINDOW THIEVES 





New York Jeweler Held at Bay by One 
Bandit as Companions Take Loot Worth 
$5,000 from His Show Window 


The epidemic of window smashings which 
has prevailed in New York for the past two 
weeks reached a climax on Tuesday, July 
31, when a band of thieves broke the big 
plate glass window at the jewelry store of 
H, Rothenberg, 2168 Third Ave., Manhat- 
tan, and rifled the window of jewelry valued 
at about $5,000. The robbery which was 


committed at 4 o’clock in the afternoon 
when the streets were well crowded with 
pedestrians, was one of the most daring 


thefts in the annals of the police department. 
The police have the license number of the 
automobile which was used by the thieves 
in making their escape, and since the rob- 
bery have arrested two suspects. The 
jeweler, however, has been unable to identify 
the two men who were arrested as members 
of the band of thieves who committed the 
robbery. 

At the time of the robbery, Mr. Rothen- 
berg was talking to a salesman for a con- 
cern on Nassau St., while a woman was 
busily engaged in cleaning the floor of the 
store. Suddenly the jeweler heard the crash 
of falling glass and ran toward the front of 
the store and discovered that one of his 
windows had been smashed. He saw two 
men at the window removing some of the 
contents and attempted to run from the 
store to either stop them or scare them off 
if possible. As he started to run out of the 
store he was halted at the door by another 
bandit who pointed a gun at him and de- 
manded the jeweler to stand still. During 
the time it took Mr. Rothenberg to go to 
the door, one of the men had evidently 
reached an automobile which was standing 
at the curb, but the other man was still 
busy gathering up the jewelry. 

As the jeweler stood at the door, he saw 
a second man run from the window with a 
tray of diamond rings and also jump into 
the automobile, the engine of which was 
still running. He noticed there were two 
men sitting in the front seat and another 
man was sitting in a rear seat. As the man 
with the diamond rings jumped into the car, 
the other man who was holding the jeweler 
at bay, dashed for the car which hastily 
sped down Third Ave. and disappeared, 

Mr. Rothenberg describes the man who 
stood guard over him as an American born 
Italian between 23 and 25 years old, stand- 
ing five feet four or five inches high and 
weighing about 135 pounds. He was of 
medium build, had dark hair and dark com- 


plexion. The man was clean shaven, wore 
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a blue serge suit and a new straw hat and 
had on a dark bow tie. The thief which 
the jeweler saw running from the window 
with the tray of rings is also believed to be 
an American born Italian, and is probably 
between 25 and 26 years old. He stood 
about five feet 10 inches high and weighed 
about 140 or 145 pounds. This man had 
blonde hair and a light complexion. The 
jeweler was unable to describe any of the 
other men. The automobile which the 
thieves used to make their escape was a 
Hudson touring car with dark blue body, 
bearing a New York license number. 

The jeweler stated that the thieves took 
two trays containing 32 diamond rings val- 
ued at probably $5,000. Mr. Rothenberg 
also lost a valuable dinner ring which he 
has been unable to locate. 

The woman who was cleaning the store 
at the time of the robbery yelled for the 
police when she noticed the window had 
been smashed. She gave the same descrip- 
tion of the men that Mr. Rothenberg gave. 
The robbery, it is estimated, took less than 
three minutes. 

Following the theft, detectives learned 
that a salesman in a household goods store 
opposite the Rothenberg establishment, no- 
ticed the night before, a young man walking 
up and down in front of his store. This 
man was seen in the neighborhood for about 
an hour and seemed to be watching the 
Rothenberg jewelry store. He is described 
as an Italian, being about 25 years old, 
standing about five feet four or five inches 
tall. He weighs about 135 pounds, had 
dark hair and dark complexion. He is 
clean shaven, wore a brown suit and light 
cap. He had on a yellow soft shirt with 
a collar attached but wore no necktie. The 
salesman in the household goods store also 
noticed that while the man was walking up 
and down, another man appeared at the 
northwest corner of 118th St. and Third 
Ave., and the two men spoke several times. 
The Hudson car which was used in the 
robbery was also seen going up and down 
Third Ave. several times during the eve- 
ning. Detectives further learned that while 
this one man was walking up and down the 
street opposite the jewelry store, a Stutz 
car, painted a light blue color, drew up to 
the curb and a man in the car spoke to him 
and then drove away. 

On Wednesday afternoon, Detective Mc- 
Guire of the East 126th St. station, ar- 
rested two men whom he suspected of be- 
ing implicated in the robbery. As yet the 
jeweler has been unable to identify these 
The police expect soon to arrest the 
was used in the 


men. 
owner of the car which 
robbery. 








Business Troubles 


Word was received last week that F. D. 
Gibbs, Sanborn, Ia., was also in financial 
difficulties. 

An involuntary petition in bankruptcy has 
been filed against the Lewis Jewelers Supply 
Co., Denver, Colo, 

It was reported last week that an involun- 
tary petition in bankruptcy had been filed 
against E. T. Jernigan & Co., jewelers of 
Clovis, N. M. No statement of the assets 
or liabilities was given. 
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Jewelry Trade Shows Much Improvement 











Sales Thus Far This Year in Excess of Those for the Same Period of 1922— 
Favorable Prospects for Fall Business Says “Dun’s Review” 














(Note: The optimistic reports in the 
following survey of the conditions in the 
jewelry trade published in the last issue of 
“Dun’s Review” are borne out generally 
by the reports received by THe JEWELERS’ 
CiRCULAR from our own correspondent dur- 
ing the past week,—EnitTor.) 





Although the jewelry trade is at present 
experiencing its seasonal period of dulness, 
business during the first half of the year 
was very Satisfactory, with sales largely in 
excess of those for the corresponding period 
of 1922. The special reports received by 
Dun’s Review show that this increase aver- 
aged about 30 per cent., while in some in- 
stances a gain of nearly 50 per cent. is 
noted. Fall orders already in hand are in 
excess of those of last year at this time, 
and indications point to a well-sustained vol- 
ume of business during the remainder of 
the year. There is, however, a continued 
tendency toward conservatism in buying on 
the part of the retailer, especially in the 
agricultural sections where purchasing 
power is largely dependent upon crop re- 
turns. The demand for watches, clocks and 
silverware has been particularly good and 
these lines continue fairly active at present. 
Smaller articles, or so-called card goods, 
have not been moving so rapidly, while the 
demand for diamonds and other high-priced 
items is hardly up to normal. 

Prices are about the same as they were 
a year ago, but the tendency appears to be 
upward. This is particularly true of dia- 
monds and platinum mounted goods, present 
prices of which are firm. Collections may 
be characterized as fair only, and in some 
sections rather unsatisfactory. The detailed 
reports follow: 


BOSTON.—The Summer months are 
quiet in the jewelry trade, and little activity 
is apparent at present. During the Spring, 
however, business was very good, and the 
total volume of sales thus far this year is 
well in excess of that for the same period 
of 1922, In some instances, this increase is 
reported as high as 30 per cent. Retailers 
are buying cautiously at present, but whole- 
salers, as a rule, have placed orders with 
manufacturers for normal stocks, and are 
looking forward to a satisfactory Fall trade. 
It is the impression that retail stocks are 
not large and that dealers will soon have 
to replenish. 

Prices have shown little change recently. 
Most lines of jewelry advanced somewhat 
this Spring, but since then, prices have been 
stable. Solid silver prices have been re- 
duced, but plated ware advanced 10 per 
cent. on July 1. Collections are reported 
fair to slow, with a tendency toward longer 
datings, 

PROVIDENCE.—Manufacturing jewel- 
éts report business generally good thus far 
this year, and particularly so in certain nov- 
tlty lines. At the moment, shops are op- 
frating on a Summer schedule, with usual 
shut-downs for vacation period, factory re- 


pairs, etc. The outlook for Fall and 
Christmas trade appears favorable, and those 
in the trade are optimistic regarding future 
conditions. A large convention is to be 
held in Providence soon, and it is expected 
that most of the wholesale jewelers and 
many important retailers will be in the city 
for about a week. Extensive preparations 
have been made for their entertainment, and 
it is believed that this gathering will have 
a beneficial effect on all branches of the 
industry, and lead to increased sales during 
the coming season. 


PHILADELPHIA.—Manufacturing jew- 
elers in this locality report a brisk business 
since the first of the year, with an estimated 
increase in sales to date averaging about 35 
per cent. as compared with business done 
during the corresponding period of 1922, 
Retailers are apparently moving their stocks 
well, and it is believed that the demand will 
continue good for the next six months. 
Prices are approximately 5 per cent. higher 
than they were a year ago, and are firm at 
present. 


ST. LOUIS.—While some jewelry and 
novelties are produced here, the trade is 
mainly in distribution and jobbing channels. 
The volume of wholesale business is quite 
large and it is reported that the demand for 
diamonds, watches, clocks, silverware and 
novelties of all kinds has been much stronger 
this year than it was during 1922. Sales 
from Jan. 1 to date are about 30 per cent. 
in excess of those for the corresponding 
period of last year, and are holding up well 
at the present time. Prices on most lines 
are approximately 10 per cent. higher than 
they were a year ago. Collections are re- 
ported to be quite good, and the outlook for 
Fall business is generally regarded as favor- 
able. 


BALTIMORE.—While this is not a jew- 
elry manufacturing center, there is, however, 
a large distributing business in this line car- 
ried on in this city. Sales thus far this year 
show an increase in volume of approximately 
10 per cent. over those for the same period 
of 1922, but are still considerably below 
normal. The principal demand has been for 
moderate priced goods and the cheaper 
grades of jewelry and novelties, while dia- 
monds and other high priced articles have 
been moving slowly. Local wholesalers are 
carrying normal stocks, as a rule, but re- 
tailers are buying conservatively. Business 
in outlying trade territory is comparatively 
better than that in the city, but is generally 
slow at present. Wholesalers are hopeful, 
however, as regards the outlook for Fall 
trade, 

Present prices are unsettled, and the tend- 
ency in the cheaper grades of goods appears 
to be downwards. Diamond prices, however, 
are almost at pre-war levels, and the higher 
grades of jewelry, especially where platinum 
is used, are tending upward, owing to the 
growing scarcity of that metal. Collections 
are up to the seasonal average. 
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RICHMOND.—Business in the jewelry 
line is experiencing the usual mid-Summer 
quietness, but it is thought that the lowest 
ebb in the volume of sales has been reached, 
and from now on an improvement is con- 
fidently expected. On the whole, sales thus 
far this year compare favorably with those 
of last year for the same period. Watches 
and clocks, particularly ladies’ watches of 
medium grade have been in excellent de- 
mand. it is thought that if labor continues 
well employed, the volume of business for 
the remaining months of the year will be 
fully equal to that for the latter part of 
1922, and some dealers look for a distinct 
increase, 

A disposition, on the part of manufac- 
turers, to advance prices was apparent 
earlier in the year, but it is said that this 
was met with a curtailment of orders by 
retailers, and the expected advances did not 
materialize. Prices now rule firm, with no 
immediate prospect of increase. Collections 
are reported only fair, and in some instances 
distinctly unsatisfactory. 


ATLANTA.—The jewelry trade in this 
section was very active during the first four 
months of this year, but since that time, the 
demand has fallen off to a considerable ex- 
tent. Notwithstanding this decline, business 
is still well ahead of that of last year at 
this time, and the total volume of sales from 
Jan. 1 to date is nearly 50 per cent. greater 
than that for the same period of 1922. Re- 
tail trade in the cities is good, for the sea- 
son, but business in the small towns has been 
somewhat restricted, owing to unsettled crop 
conditions. Retailers have normal stocks on 
hand, and are not disposed to buy heavily 
until nearer the holidays. Prices have been 
firm, with slight advances in prices of 
watches and some other lines. While no de- 
cided changes are anticipated in the imme- 
diate future, the market apparently has an 
upward tendency. Collections are fair. 


CINCINNATI.—While usual mid-season 
conditions prevail in jewelry lines, practically 
all jobbers report increased sales for the 
first six months of this year, as compared 
with the same period of 1922. This increase 
averages abcut 25 per cent. Salesmen have 
been booking a moderate amount of Fall 
and holiday business during the past six 
weeks, but report a marked tendency toward 
conservatism on the part of the retail dealer, 
with a disposition to defer purchases until 
later. However, Fall orders already in 
hand are in excess of those of last year at 
this time, and southern trade is reported to 
be especially good. With labor well em- 
ployed, a satisfactory business during the 
Fall and Winter season seems to be assured. 
Prices have advanced since the beginning of 
the year, particularly in silverware and 
clocks, and the present tendency of the mar- 
ket appears to be upward. Manufacturers 
are experiencing a shortage of skilled help, 
and with production somewhat curtailed on 
this account, it is said that there is liable 
to be a shortage of some items for the Fall 
season, 


CLEVELAND .—Jewelry business has 
been fairly active this Spring and Summer, 
and the volume of sales thus far this year 
is slightly in excess of that for the corre- 
sponding period of last year. Prices remain 
firm, with little change expected during the 
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balance of the season. Prospects for Fall 
and Winter business are considered favor- 
able. 

DETROIT.—Wholesalers and jobbers of 
jewelry report an increase in business thus 
far this year, as compared with the corre- 
sponding period of 1922, and road orders in- 
dicate that this volume will be well main- 
tained during the remainder of the year. 
Ketail trade is also well ahead of that of last 


year. The call, however, has been chiefly 
for the larger articles, such as_ clocks, 
watches, silverware, etc. The smaller or 


so-called card goods have shown a slight 
falling off. Prices, on the whole, are about 
the same as they were a year ago, and no 
immediate changes of consequence are antici- 
pated. Collections are fairly good. 


MINNEAPOLIS.—The jewelry trade in 
this section appears to be in a sound condi- 
tion, and wholesalers report gains in sales 
for the first half of this year averaging 25 
per cent., as compared with the correspond- 
ing period of last year. Present business is 
rather quiet, and country retailers show a 
disposition to await the outcome of crops 
before making purchases. Prices are about 
on the same levels as those of last year at 
this time. Collections are better than they 
were a year ago, although still slow, and 
dealers are carrying large amounts on their 
books. 

SAN FRANCISCO.—Jobbers of jewelry 
report sales thus far this year considerably 
in excess of those for the corresponding 
period of 1922. At present, however, busi- 
ness in the country districts is adversely af- 
fected by disappointing crop prices. Sales 
of novelty jewelry have held up well, and 
white gold and platinum in new designs are 
quite popular. A normal market exists 
for diamonds, at steady prices. American 
watches are more in favor, and increased 
supplies have reduced the sale of Swiss 
watches. Collections are fair. 


LOS ANGELES.—Wholesale jewelers re- 
port an increase in sales of about 25 per 
cent. for the first half of this year, as com- 
pared with the corresponding pericd of 1922, 
Present business is on a satisfactory basis, 
and a good demand is anticipated for the 
Fall season. Some complaint is heard as 
to the marked increase in the number of 
new retail establishments, with consequent 
keen competition and a tendency to increase 
expense of doing business. Prices average 
about the same as those of a year ago, and 
little change is anticipated in the immediate 
future. Diamonds and platinum mounted 
articles may offer an exception, however, as 
the price trend on these items appears to 
be upward. Collections are fair only. 


SEATTILE.—Manufacturing jewelers 
State that business for the first half of this 
year, while not up to normal, was well 
ahead of last year’s volume during the same 
period. A decided falling off in demand has 
been noted in many articles which have been 
good sellers for a number of years, and 
changes in styles in these lines are looked 
for. The continued high prices of precious 
metals, particularly platinum, has also had 
an adverse influence on demand. However, 
it is the general opinion of the trade that a 
good volume of business will be done this 
Fall and Winter. Retailers report increased 
sales for the first six months of the year, as 
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compared with the corresponding period of 
1922. At present, however, business has 
slowed down, and special sales by some 
shops have not brought the number of buy- 
ers that was expected. The tourist trade is 
counted on for a slight stimulating influ- 
ence. 








Relative and Friends of Horace Remington 
Celebrate His Eighty-second Birthday 
at Providence 

Provipence, R. I., Aug. 4—About 60 of 
the relatives and friends of Horace Reming- 
ton, founder and until a few months ago 
the active head of the local refining concern 
of the Horace Remington & Sons Co., 91 
Friendship St., assembled at the handsome 
grounds of the Pomham Club, overlooking 
Narragansett Bay on the east side, on 
Wednesday afternoon to assist him in the 
celebration of his 82nd birthday. Four di- 
rect generations were present and the occa- 
sion was one long to be remembered. Mr. 
Remington was the recipient of numerous 
letters and telegrams from business asso- 
ciates felicitous of the occasion, and numer- 
ous handsome gifts attested the remembrance 
of relatives and friends. 

A luncheon was served at noon immedi- 
ately upon the arrival of the party, and the 
exchange of greetings and congratulations, 
after which bowling, billiards and other di- 
versions were indulged in by the younger 
members, while the elders gathered on the 
verandas and “reminisced.” The honored 
guest told numerous interesting incidents of 
his early business career and contrasted some 
of the things of those days with the present. 

Notwithstanding the alluring temptations 
of the bake, the call for dinner about 4 
o’clock came all too soon, but everyone did 
full justice to the appetizing viands peculiar 
to the Pomham shore banquet. During the 
dinner Mr. Remington was presented a 
handsome book, in which there was a tribute 
in verse paid to him, and also a toast, which 
was given in his honor. The book also 
contained the signature of all the relatives 
and friends comprising the merry party. 

After the bake dancing and other attrac- 
tions at the club were in order until early 
evening, when the party returned to the city. 








Bandits Lock St. Louis Jeweler and His 
Sister in Back Room and Loot Store 
of Forty Watches 

St. Louis, Mo., Aug. 6.—Three men 
walked into the jewelry store of August A. 
Vogel, 1664 S. Jefferson Ave., shortly after 
the noon hour last week and one of them 
asked Mr. Vogel to examine his watch to 
see what was wrong with it. As Mr. Vogel 
adjusted his eyeglass to examine the works 
of the watch two of the men produced re- 
volvers, walked behind the counter and 
forced Vogel to walk to a rear room, where 
his sister, Miss Ida Vogel, was sitting. 

The thieves then put Vogel and his sister 
into a small ante-room, closed the door and 
wired it shut and tilted a chair against the 
door handle to keep it shut. The three men 
then leisurely went through Mr. Vogel’s 
stock. They had about finished their work 
when Miss Virginia Vincent, a clerk, re- 
turned from an errand, and they ran past 
her as she entered. 
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An inventory indicated that the men had 
taken about 40 watches, some of them hav- 
ing been left for repairs. Mr. Vogel esti- 
mated his loss at about $600. 








DEATH OF MEYER SCHARLACK 





San Antonio, Tex., Jeweler and Pawnbroker 
Passes Away While on a Visit to 


New York 
San Antonio, Tex., Aug, 1—Meyer 
Scharlack, 52 years old, a_ well-known 


jeweler of San Antonio, died in New York 
Thursday. Mr. Scharlack, who went to 
New York on business two months ago, was 
owner of four jewelry stores in San An- 
tonio, including the Alamo Jewelry Co. and 
the Sunset, Southern and O’Connel Loan 
companies. 

Mr. Scharlack was born in Germany and 
came to this city while an infant. He is 
survived by his widow; five sons, Louis, Sol, 
Morris, Sheppard and Harold Scharlack, 
and four daughters, Roseland, Mildred, 
Jeanette and Esther Scharlack. The body 
arrived in San Antonio Sunday. 

Deceased came to San Antonio nearly 15 
years ago and started in business with only 
a meagre capital. At his death he leaves an 
estate of more than $250,000. 

He was a member of the Lafayette Club 
of Chicago, from which place he came to 
San Antonio, the City Club of this city, the 
Hermann Sons, chamber of commerce and 
B’Nai Brith, He was an active worker in 
Jewish religious undertakings and con- 
tributed to the building of the new Main 
Ave. synagogue. 








BANDITS IN ST. LOUIS 





Thieves Compel Eugene Kiefer to Lie on 
Floor While They Steal Diamond 
Rings Worth $3,000 

St. Louis, Mo., Aug. 1—Eugene Kiefer, 
a jeweler at 5059 Gravois Ave., was held up 
at 12.30 p. m., July 27, by two men who 
escaped with a tray of diamond rings valued 
at $3,000 and $725 in cash. The loss is 
partly covered by insurance. Mr. Kiefer 
was alone in his store, which is beneath his 
living quarters, when the robbers entered. 
One of the men, young and rather short, 
asked to be shown some ruby rings. He 
said he had purchased one the week before 
at the store from a woman, paying $67, and 
that he wanted another. Mr. Kiefer recalled 
that his sister-in-law had sold such a ring, 
and suspecting nothing, placed a tray of 
ruby rings on the counter. 

As the pretended customer was inspecting 
the rings a second man entered, with a 
handkerchief over his face and with a re- 
volver, and forced Mr. Kiefer to lie down on 
the floor. He then went behind the counter, 
took a tray of diamond rings from a show 
case and ran out of the store, followed by 
his accomplice, who had posed as a cus- 
tomer. 

Charles Dwyer, a friend of Kiefer, saw 
the robbers climb into an automobile, in 
which a third man was at the wheel. Dwyer 
noted the license number, which corre- 
sponded with the number of an automobile 
which had been reported as stolen that 
morning. 
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DEATH OF I. OLLENDORF 





Prominent Wholesale Jeweler of New York 
and Pittsburgh Passes Away in Berlin, 
While on a Visit to His Sister 

It was with deep‘regret that the jewelry 
ind watch trade of the country last week 
heard of the death at Berlin, July 31, of 
[. Ollendorf, head of the I. Ollendorf Co., 
Inc., and one of the most prominent mem- 
bers of the watch industry of the country. 
News of Mr. Ollendorf’s demise came by 
cable to the office of his firm in New York 
and in Pittsburgh: Though his condition 
was known by his relatives to be serious, 
the report announcing his death was a pro- 
nounced shock. 

Mr. Ollendorft sailed from the United 
States on a vacation, June 16, accompanied 
by his daughter and sister, Mrs. Lewcyk, 





THE LATE I. 


OLLENDORF 


who is a resident of Berlin. On July 10, 
his family received a cable telling of a 
sudden illness and asked that one of his sons 
should start at once. On receipt of the 
cable, Herbert Ollendorf, of the New York 
office of the firm, secured a passport from 
Washington with all proper vises in an hour 
and 40 minutes and sailed on the Belgenland 
July 11, arriving in Berlin July 21. Since 
Mr. Ollendorf’s illness, the family received 
two cables each day from his daughter and 
for some time the dispatches were most en- 
couraging, telling of a constant improvement. 
It was not until July 21 that the cables 
announced his condition at all serious and 
from then on the messages were not en- 
couraging. On July 31 came the cable stat- 
ing “End came peacefully.” 

Mr. Ollendorf’s remains will be brought 
to the United States on the steamship Re- 
liance, sailing from Hamburg, Aug. 7, and 
due to arrive in New York Aug. 16 and 17. 
The services will be anounced later by the 
family, 

Mr. Ollendorf has been an outstanding 
figure in the jewelry trade in New York 
and Pittsburgh for over half a century, be- 
ing especially prominent in the wholesale 
jewelry and watch lines. The New York 


Offices have been at 15 Maiden Lane and the 
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Pittsburgh offices at 6th St. and Liberty 
Ave. 

Throughout his career, he had always been 
in the best of health until the death of his 
wife, April 5, 1919. The shock of her demise 
had a strong effect on him and he never 
fully recovered from it. 

Mr. Ollendorf was a native son of Ger- 
many, having been born in Pleschen, Dec. 
12, 1849. He departed for the United States 
at the age of 16 years with his uncle, Rev. 
Dr. Aaron Ollendorf, of Chicago. It was 
his original intention to go to Chicago with 
his uncle but on arriving at New York the 
opportunities were so inviting that he de- 
cided to remain there and he secured a posi- 
tion, leaving shortly afterward for Balti- 
more to accept a position as watchmaker. 

Seing thrifty he was soon able to em- 
bark in the wholesale watch material busi- 
ness in a small way and with his brother 
located in Pittsburgh in 1868, under the 
firm name of I. & M. Ollendorf, and in addi- 
tion to the material line he opened the first 
retail “Dollar Store,” in which he was very 
successful. 

In 1876 the firm of I. & M. Ollendorf was 
dissolved and I. Ollendorf individually suc- 
ceeded to the business. As the business grew 
rapidly he was obliged to move to larger 
quarters at 16 and 78 Fifth Ave., Pitts- 
burgh, Pa., where he remained until 1893, 
becoming one of the large independent job- 
bers outside of the old association, which 
then dominated the trade. 

The business flourished to such an extent 
that he again saw a much larger field in 
New York, where he moved in 1893 to 45 
Maiden Lane. Requiring larger quarters 
two years later, he moved to 54 Maiden 
Lane, and in 1897 he opened a branch office 
in Pittsburgh. In 1904 the business was incor- 
porated and in 1910 quarters were taken in 
15 Maiden Lane. There the concern re- 
mained untid 1918, when it was again de- 
cided to make another change and the office 
was moved to the sixth floor of the Silver- 
smiths’ building, 15 Maiden Lane, where 
the present concern is now located. 

While the deceased was a strong believer 
in concentration in the watch and jewelry 
business in Maiden Lane he foresaw the ad- 
vantages of moving uptown and just before 
his departure for Europe leased quarters at 
16-24 W. 47th St. where the firm in- 
tends to move in 1924. Mr. Ollendorf was 
active in the conduct of the business up to 
the time of his departure for Europe, leav- 
ing the business in the hands of his three 
sons, Herbert, Morton and Walter, who have 


been associated with him in business for 
many years. 
Mr. Ollendorf was a man of sterling 


qualities and also showed the greatest kind- 
ness and consideration to his fellow men. 
His keen knowledge of the watch business 
and his willingness to assist whenever 
possible gained for him many staunch friends, 
who deeply regret his passing, 

In 1874 he married Miss Matilda Kron- 
heimer, of Philadelphia. Three sons and 
five daughters survive him. 








A fire at Oakwood, Tex., recently did 
considerable damage to Lacker’s jewelry 
store. Eleven stores were destroyed by the 
fire. 
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M. EISENSTADT’S WILL 


Late St. Louis Jeweler Leaves Bequests to 
Employes, Friends and Charity—Bulk 
of Estate Goes to Widow and Cousin 


St. Louts, Aug. 4.—Just as Morris Eisen- 
stadt, late president of the Eisenstadt Mfg. 
Co., was known during his life for his good 
nature, his spirit of good fellowship and 
kindness, so, long after his death, he will 
be remembered by those who were asso- 
ciated with him in business. 

The will of Mr. Eisenstadt, filed for pro- 
bate, leaves the bulk of his estate to the 
widow, Marie, and a.cousin, Mrs. Selma A, 
Weil of Cedarhurst, N. Y. It makes be- 
quests to other relatives, directs that $6,000 
be distributed among employes and $10,000 
to charity, and sets aside a fund of $6,000, 
the income from which is to be expended 
on an annual smoker for employes on his 
birthday, Nov. 22, the custom to continue 
as long as the company retains its corporate 
name. 

The widow of Mr. Eisenstadt has the al- 
ternative of taking $75,000 allowed in a 
marriage settlement made March 9, 1920, or 
the income from a $250,000 trust fund that 
is to revert to the residuary estate at her 
death. She also gets $6,000, the household 
effects and automobiles, 

The executors, Jacob A. Jacobs, Henry 
C, Hain and George C. Gambrill, are di- 
rected to distribute the personal jewelry 
among the directors of the company. 

Individual bequests are to Anna A. Fer- 
bos, sister-in-law, $10,000; to Benjamin 
Altheimer, brother-in-law, $2,000; to Louis 
E. Gutfreund, $2,000; to David Goldsmith, 
$2,000; to Rebecca S. Friede, widow of Joel 
M. Friede, a life long friend of Mr, Eisen- 
stadt, $10,000; to Julia Wienert, aunt, 
$5,000; to Hannah Lippman, Belle Friedman 
and Mary Isaacs, cousins, $5,000 each. 

The $10,000 to charity is to be distributed 
or given to one institution, at the discretion 
of the executors. The $6,000 set aside for 
employes is to be distributed among those 
who have been with the company two years 
or longer. 

The residue of the estate is to go to Mrs. 
Weil, daughter of his aunt, Mrs. Jennie Alt- 
heimer. All taxes, including inheritance tax 
on the bequests, are to be paid out of the 
estate. For care of Mr. Eisenstadt’s grave 
and mausoleum $5,000 is bequeathed to the 
new Mount Sinai Cemetery Association. 


NEW OFFICERS OF THE EISENSTADT MFG, CO. 

At a recent election of officers of the 
Eisenstadt Mfg. Co. the following were 
elected : 

George G. Gambrill, president; Albert 
Frech, Ist vice-president; J. A. Jacobs, 2nd 
vice-president; N. W. Hagneaur, 3rd vice- 
president; J. G. W. Schoenthaler, treasurer ; 
3rainard Ryan, secretary. 

Benjamin Altheimer was elected director. 
Mr. Altheimer is one of the founders of 
the business. He has been with the com- 
pany since 1883. 

The officers make up the board of direc- 
tors. The control of the business will re- 
main in the hands of the officers. There 
will be no change in the policy of the firm. 








The Hirsch Jewelry Co., Inc., has opened 
its store at 1027 State St., Erie, Pa. 
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An Outline of the Great Convention 








Tentative Program of the Annual Meeting of the American National Retail 
Jewelers’ Association to Be Held at Providence, August 27-31 

















NEENAH, Wis., Aug. 4.—Secretary A. W. 
Anderson of the American National Retail 
Jewelers’ Association has just made public 
through the Bulletin of the organization the 
tentative program of the national conven- 
tion to be held at Providence, R. I., Aug. 
27 to 31. It reads as foilows: 


PROGRAM (Subject to Change) 
Monday, August 27 


2:00 p. M.—Special conferences with man- 
ufacturers, wholesalers and retailers, Con- 
ference Room, Hotel Providence-Biltmore. 
Conducted by President E. H. Hufnagel, 
Mt. Vernon, N. Y. 


Tuesday, August 28 


9:00 a. M.—Registration. 

10:30 a. mM.—Convention called to order 
by President Hufnagel. Invocation. Ad- 
dress of welcome, by Mayor of Providence. 
Address of welcome on behalf of the New 
England jewelers, Edgar M. Docherty, pres- 
ident New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association. Re- 
sponse: Arthur A. Everts, past president, 
American National Retail Jewelers’ Associ- 
ation, Dallas, Tex. Reading of the Code of 
Ethics (abstract from), Arthur Mansur, 
first vice-president American National Re- 
tail Jewelers’ Association, Burlington, Vt. 
President’s address: E. H. Hufnagel, Mt. 
Vernon, N. Y. 

12:15 p. m.—Adjournment for luncheon, 
Hotel Providence-Biltmore, for ladies and 
gentlemen. 

12:45 p. m.—Luncheon address, “Sterling 
Silverware as an Art Product,” Miss Mar- 
guerite Walker Jordan, field secretary, Gor- 
ham Co. 

1:30 p. M.—Visit to factories, the Rhode 
Island School of Design, and other places 
of interest. 

7:00 p. m.—Dinner and entertainment in 
vicinity of Lake Pearl. 


Wednesday, August 29 


9:50 a. M.—Convention called to order in 
Convention Hall. (Ladies meet for shop- 
ping tour, with guides.) 

10:00 a. m.—Address, “Getting Rid of 
the Excise Tax,” Ralph Roessler, Marion, 
Ind. 

11:00 a. m.—Address, Woodward Booth, 
manager, New England Manufacturing 
Jewelers’ and Silversmiths’ Association, 
Providence, R. I. 

11:30 a, m.—Address, “The 1922 Findings 
of the Harvard Research Bureau,’ Melvin 
H. Copeland, Harvard Bureau of Business 
Research, Cambridge, Mass. 

12:00 Noon—Adjournment for luncheon. 
(Ladies will attend a special luncheon given 
at the Narragansett Hotel at noon.) 


AFTERNOON SESSION 


1:20 p. m.—Repair to Convention Hall. 
(Ladies will take an auto tour to the 
Rhode Island School of Design, Pendleton 
House, Art Galleries, Capitol, Roger Wil- 
liams Park, Brown College, etc.) 


" :30 p. M.—Address, “The Horological 
Institute of America,’ Paul Moore, secre- 
tary, Horological Institute of America, 
Washington, D. C. 

2:00 vp. m.—Address, “The Government’s 
Relationship to Business,” Irving S. Paull, 
Chief of Domestic Division, Department of 
Commerce, Washington, D. C, 

2:30 p. M.—Address, “Aggressive Modern 
Merchandising,” Miles E. Robertson, assis- 
tant director of sales, Oneida Community, 
Ltd., Oneida, N. Y. 

3:30 p. m.—Address, “Stabilizing Busi- 
ness,’ Dr. George W. Coleman, president 
Babson Institute, Wellesley Hills, Mass. 

4:00 pvp. m.—Address, “The Distribution 
of Sterling Silverware,” George Lunt, Ster- 
ling Silverware Manufacturers’ Association, 
Providence, R. I. 

4:30 p, m.—Address, “What the Jewelers’ 
National Publicity Association Is Doing,” 
P. J. Coffey, chairman National Jewelers’ 
Publicity Association, Newark, N. J. 

5:00 p. mM.—Adjournment. 


EVENING SESSION 


(Ladies will attend the theater.) 

7:20 p. M.—Meeting called to order in 
Convention Hall. 

7:30 p. M.—Debate on the platinum ques- 
tion, representative of Jewelry Crafts’ As- 
sociation and representative of Baker & 
Co., manufacturers, Newark, N. J. Secre- 
tary’s report, A. W. Anderson, Neenah, 
Wis. Treasurer’s report, C. J. Brotherly, 
Newark, N. J. Field  secretary’s report, 
Walter H. Mellor, Michigan City, Ind. Re- 
ports by chairmen of auditing committee, 
trade interests committee, legislative com- 
mittee, silverware committee, auction laws 
and ordinance committee, advisory board, 
business practices committee, membership 
committee, publicity committee, watch in- 
spection committee, credential committee. 
The above reports will be open to discus- 
sion immediately following the reading of 
each report. 


Thursday, August 30 


&:00 a. M.—General meeting of presidents 
and secretaries of all States’ associations. 

10:00 a. m.—Convention called to order. 
Report of resolutions committee. Unfin- 
ished business. Discussion. 

12:00 Noon—Adjournment for clambake 
at Rocky Point, for ladies and gentlemen. 
FKollowing the clambake there will be a boat 
trip around Beaver Tail Light, Newport, 
with supper on board or in Newport, return- 
ing to Providence by moonlight. 


Friday, August 31 


10:00 a. m.—Convention called to order. 
Discussion. Election of officers. Selection 
of time and place for next annual conven- 
tion. Adjournment. 








It was announced that a jewelry store has 
been opened by Emmerson Waldheim at 148 
Front St., Beaver Dam, Wis. 
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Retail Jewelers of Lowell May Start Move- 


ment to Bring Convention to 
That City 


LoweLL, Mass., Aug. 6—There is a 
movement on foot among the Lowell jewel- 
ers to boost Lowell as a convention city and 
preliminary steps along this line were taken 
at an enthusiastic meeting of the jewelers 
held last week at the Chamber of Commerce 
presided over by A, H. Abbott, of which 
Frank .Ricard was secretary. According to 
Messrs. Abbott and Ricard, the first step 
will be taken at the annual convention of 
the American National Retail Jewelers’ 
Association to be held in Providence, Aug. 
28-31, at which Lowell jewelers will be 
well represented. 

The local association, according to Mr. 
Ricard, will lose no opportunity to place the 
advantages of Lowell as a convention city, 
either for a state or a national gathering. 
Among the plans in view it contemplates the 
printing of 500 pamphlets, giving facts 
about Lowell and illustrations of buildings 
of interest, which will be distributed to the 
delegates at the convention. 

But the local men are not going to wait 
until convention time to push Lowell to the 
front. Cuts of the new Auditorium, the 
mills, the textile school, private schools and 
public schools, the Merrimack river dam, 
the Ladd and Whitney monument, and 
others are to be made and forwarded to the 
convention publicity committee at Provi- 
dence, with a request that these illustra- 
tions of Lowell be included among the ad- 
vance literature sent out to jewelers all 
over the country. 

In this way those planning to attend the 
convention will get some idea of Lowell, 
and the committee here feels that this will 
result in many of the delegates including 
Lowell in their itinerary. An especial ap- 
peal will be made to the delegates to visit 
Lowell—“The gateway to the White Moun- 
tains,” “Lowell, the leading Spindle City in 
New England.” These will be two of the 
slogans, attractively designed and forwarded 
all over the country. 

The matter of conducting an outing this 
Summer was also discussed at last night’s. 
meeting and was voted upon favorably. 
The outing will be in the form of a Mer- 
rimack valley affair, and another meeting 
will be held this afternoon at which dele- 
gates will be present from Lawrence, Hav- 
erhill, Concord, Manchester and Nashua. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Aug. 4, 1923. 
The U. S. Assay Office reports : 
Gold bars exchanged for gold coins.. $970,956.98 
58,382.26 


Wet atatnitintmrescaaecen $1,029,339.24 


Of this the gold bars exchanged for gold 
coin are reported as follows: 








Date Exchanges 
TGs v'e: 6b ds naels:d Raima tena rie wa-auen $279,887.08 
POO ish.05 odienevulvawereesnsseacevd 205,238.07 
PD oa celialnd ReRDa Ea PSEC e EAM Ee® 150,002.93 
SES ait nab oe arene emee aha dae 140,105.81 
DS RD ee ee een ee er ere 143,678.13 
(EE, er Pear eee nT eee ee 52,044.96 

pt Se Oe ee ne Pere re oar hrs $970,956.98 
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LOOK OUT FOR THEM 





Jewelers Warned to Beware of Two Con- 
fidence Men and Check Swindlers 
who Operated in Buffalo, N. Y. 
;UFFALO, Aug, 6.—Retail jewelers in Buf- 
falo and elsewhere are warned to be on the 
'ookout for two confidence men and worth- 
less check operators who have been active 
in this city within the past fortnight and 
who victimized at least two’ downtown 

firms for considerable amounts. 

One of these clever swindlers is described 
as a particularly fashionable dresser, speak- 
ing with a southern drawl, a good talker, 
who first obtains some idea of the intended 
victim’s acquaintances and habits and then 
introduces himself as a friend of one of 
the jeweler’s acquaintances. After taking 
the jeweler out to dinner several times and 
establishing himself in the merchant’s con- 
fidence, he makes a purchase and invariably 
lacks the full amount, tendering a check 
for the balance, which is as worthless as 
the paper it is written on. In each in- 
stance he gave Mobile, Ala., as his resi- 
dence. 

The other “con” man is described as be- 
ing 65 years of age, about five feet eight 
inches in height, weighing about 165 pounds, 
clean shaven, red-faced and wearing shell- 
rimmed spectacles. He gave Des Moines, 
Ia., as his residence and represented himself 
to one victim as being a representative of 
a large western insurance company. He is 
calm and deliberate in manner and affects 
an unconcernedness in making a purchase, 
which in one case threw the victim off his 
guard. 

Local detectives are working on the cases 
but to date have made no arrests. Secre- 
tary Edward Leininger of the Buffalo Re- 
tail Jewelers’ Association was furnished 
with a description of the crooks and wishes 
through THe JEWELERS’ CiRCULAR to put 
other jewelers on their guard. 








BANDIT HELD FOR TRIAL 


Man Arrested for Holding Up Waterloo, 
Ia., Jeweler and Wife Said to Have 
Admitted His Guilt 
Watertoo, Ia., Aug. 1—George Sullivan, 
who was arrested at Williamsburg, Ia., re- 
cently on a charge of being implicated in the 
robbery of the C. E. Frederick’s jewelry 
store in this city last December, is now in 
the county jail awaiting trial. Sullivan 
signed a confession admitting his guilt, say 
the police. Three companions were impli- 
cated, according to the confession, but Sulli- 
van refuses to give any information concern- 

ing his accomplices. 

According to Sullivan’s confession, the 
four men drove to the entrance of the Black 
building, where the jewelry store is located, 
ina light touring car. One of the party re- 
mained in the car, while the others entered 
the building, 

Two of the party bound and gagged Mr. 
and Mrs. Frederick, while Sullivan rifled 
the show cases and safe, securing about $400 
in cash and considerable jewelry, according 
to his confession. They entered the car and 
drove to the outskirts of the city, where 
they divided the money. Three of the party 
left by train for Sioux City that night, while 
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Sullivan drove in his automobile the next 
day. He maintains he was to have received 
a share of the money derived from the sale 
of the jewelry, but that he has never re- 
ceived any money from his companions since 
the night of the robbery. 

Sullivan is held for the grand jury on a 
charge of robbery by aggravation. His 
bond was fixed at $2,500, but he was unable 
to furnish this and was sent to the county 
jail. 








JEWELER “CLEANED OUT” 





Burglars Take Entire Stock of Bernard 
Klein, New York, While Family Are 
Away On a Motor Trip 
While Bernard Klein, a jeweler at 1384 
Fifth Ave, New York, and his family 
were enjoying a motor trip last Sunday, 
thieves broke into his store and stole jewelry, 
diamonds, watches and other articles worth 
about $6,000. The thieves left Mr. Klein 
with practically no stock and as he was 
not covered by insurance, he suffers a 

complete loss. 

Mr. Klein and his family left their home 
about 10.30 o’clock on Sunday morning and 
did not return until after 10 o’clock at 
night. The Kleins live in the rear of the 
store and as Mr. Klein opened the door, 
he discovered that his safe had been 
ripped open and rifled and that his show 
cases had also been cleaned out. 

An examination showed that the thieves 
gained entrance to the kitchen in the rear 
of the store by “jimmying” a door leading 
from a hall. Once inside, the thieves had 
no trouble in getting into the store and 
they apparently worked unhampered. They 
used drills and sectional “jimmies,” better 
known as “can openers,” to rip open the 
safe, but were careful to leave no finger- 
prints. There were several pair of gloves 
found on the floor, as was also found a 
complete set of burglar’s tools which the 
men had used on the job. The show cases 
had been ransacked and the loot was car- 
ried away in a table cloth taken from a 
table in the kitchen. 

Among the loot was an assortment of 
loose diamonds, watches, flexible bracelets, 
rings, platinum mountings, fountain pens, 
pencils and other articles of jewelry. The 
manner in which this theft was committed 
was similar in practically every detail to 
one which took place about 10 days ago 
at the store of Max Jorrisch, jeweler, at 








86 Ave. A., where the thieves got loot 
worth $1,000. 
Harry Kapeker, New York, Petitioned 


Into Bankruptcy 


Involuntary bankruptcy proceedings were 
instituted in the United States District 
Court, New York, last Monday, against 
Harry Kapeker, jeweler, 49 Maiden Lane, 
Manhattan. According to the petition Mr. 
Kapeker has assets of approximately $2,000, 
while the liabilities are said to total about 
$40,000. 

The following are the petitioning credi- 
tors and their claims: Freudenheim Bros. 
& Levy, $658; Hipp. Didisheim Co., Inc., 
$200, and H. M. Mannheim & Co., $121. 
A meeting of Mr. Kapeker’s creditors was 
held in New York last week. 
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DIAMONDS WORTH $50,000 GONE 





Steamship Captain Reports Theft of Gems 
in Transit from Brazil 


Two men have been arrested by the 
Brooklyn, N. Y., police on a charge of 
stealing $50,000 worth of cut and wtncut 
diamonds from a safe in the captain’s cabin 
of the Lamport & Hoit liner Boswell, 6n 
Friday night. The loss was reported to 
the Brooklyn ‘police by Captain Leon’ O. 
Everett, the master. He told the authori- 
ties, it. is claimed, that his cabin had been 
visited while he slept and he had not dis- 
covered the theft until he found the key 
of the safe had been taken from his trouser 
pocket which hung opposite his bunk. 

The gems were in two packages, Otie 
package containing uncut diamonds wofth 
$30,000 consigned to the New York Trust 
Co., and the other holding $20,000 in irictt 
diamonds which were being forwarded to 
Ladenburg, Thalman & Co. Beside the 
gems, the thieves, it is said, also got $600 
in cash and a gold watch belonging to the 
captain as well as $50 and a watch belorig- 
ing to the mate. 

On Saturday, two of the crew were 
arrested and were arraigned in the Adams 
St. Court, Brooklyn. The gems, it is 
claimed, were being sent to this country by 
Brazil diamond mining interests. 








Involuntary Bankruptcy Proceedings Started 
Against Sills & Hirsch, New York 


An involuntary petition in bankruptcy 
was filed in the United States District 
Court, New York, last Monday, against 
Clarence G,. Sills and Arthur D. Hirsch, 
trading as Sills & Hirsch, manufacturers 
of platinum diamond jewelry, 104 W. 44th 
£t., Manhattan. The day the action was 
started Federal Judge Henry W. Goddard 
appointed Robert S. Conklin as receiver 
under a bond of $8,000. 

The creditors filing the petition include 
Irving Rothlein, who holds a claim for 
$800; Jacob B. Sussman, for $200, and 
Louis K. Sadur for $350. The concern, 
it ‘is claimed, has assets of $18,000 as 
against alleged liabilities of $25,000. 








An attempt to rob the display window of 
the O. M. Nelson & Son jewelry store, 21 
N. Pinckney St., Madison, Wi8., of diamonds 
and other jewelry valued at $1,000, early 
Thursday morning, was frustrated when the 
would-be bandit fled, probably because of 
the approach of a pedestrian. A_ police 
officer walking his beat on Pinckney &t., at 
an early morning hour, noticed scratches on 
one of the front windows of the Nelson 
store. Examination revealed that a tri- 
angular section of the window had been cut 
half way through with a glass cutter. The 
burglar attempted to cut a hole in the heavy 
plate glass window large enough to permit 
entrance of his arm. Two large diamonds 
were within a few inches of the scratches 
and a quantity of other valuable jewelry was 
within reach. It is believed that the attempt 
at robbery was the work of an expert. The 
cutting operations were placed so that a long 
armed man could reach almost to the back 
of the window and to both sides. Police 
investigation failed to find any clue to the 
identity of the burglar. 
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Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 980 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 
Price, $5.00 
The Optical Publishing Co., 
11 John S., New York 
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BLACK ONYX 


In All Sizes and Shapes 


Also precious and imitation 
t — drilling — : 
American Gem & Pearl Company stones rilling — engraving 


—encrusting Lapidary work. 
6 West 48th Street, NEW YORK CITY 
LONDON PARIS Kroner, Hyman & Co., Inc. 


26 Holborn Viaduct 44 Rue Lafayette 51 Maiden Lane, New York 
Phone John 0350 
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Fountain Pen Repairing 


- : 7 = —- Prompt Guaranteed Service—Lowest Possible 
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WM. A. WELTY & CO. 
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Manufacturers Welty Pens 


ENU UNQUESTION ABLY — the 36 S. State St. Phone Central 5952 CHICAGO 
finest scientifically produced meme) Attention—Manufacturers 
"0. 8 Potent Otice pearls in the world. / ONYX RING STONES 


L j ' Furnished for Any Size 


FRANK C. OSMERS | CARR Sones 


ONYX and AMBER BEADS 


, 2 West 47th St., New York, N. Y. ’ J 
NECKLACES Chek Bot / THE DOUBRAVA CO. 


61 Beekman St. New York 
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Phone John 4998 . Jewelers Visiting Providence 
/ should not fail to visit Pawtucket, where the 
/ Pohlson Galleries line of gifts are manufactured. 
OUR SPECIALT Y As a side-line this line of gifts is of real im- 
portance to jewelers. We will be glad to send 
catalogue and further information if interested. 


THE POHLSON GALLERIES 
Emeralds and Onyx POHLSON, GALI 
Furnished, Cut and Set in 


Platinum and White Gold DIAMONDS CUT, RECUT AND REPAIRED 


Our specialty is the prompt and efficient cutting of your difficult 
and ordinary gems in our own factory under the care and supervisioo 
of none but experts. Write Us for References and Prices. 


J. DAVIDSON PE eee teeyoine 


66 Nassau St. New York Cutters of Diamonds Exclusively — . 
64 Fulton Street New York City 
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Fritz Kraus, with the T. W. Lind Co., 
was in New York the past week on a busi- 
ness trip. 

Mr. and Mrs. Paul Shocker are guests 
of relatives at Longmeadow for the month 
of August. 

Charles E. Hancock, of C. E. Hancock & 
Co., is at his Summer camp near Lake Win- 
nepasaukee, N. H, 

Manuel F. Williams, representing LaSalle 
Pearl Co., this city, was a business visitor 
in New York the past week. 

John M. Buffinton, of the Potter & Buf- 
finton Co., is spending the Summer at his 
country estate in Rehoboth, Mass, 

J. Robert Sweet, with the Providence of- 
fice of the National Jewelers Board of 
Trade, is on a two weeks’ sojourn. 

Lupien’s is holding an anniversary sale in 
celebration of 18 years’ occupancy of its 
present store, 24 Broad St., Pawtucket. 

Newton P. Hutchinson, of the Hutchison 
& Huestis Co., and wife are at the Carlton 
Hotel, Narragansett Pier, for the month. 

Albert A. Remington, of the Horace Rem- 
ington & Sons Co., with his family, is spend- 
ing a few weeks’ vacation at Oaks Bluffs. 

Mr. and Mrs. Harry Fulford are registered 
among the guests at the Imperial Hotel at 
Narragansett Pier for the month of August. 

Miss Marie Bergman, chief clerk at the 
Providence office of the National Jewelers’ 
Board of Trade, is enjoying two weeks at 
Newport. 


Edgar M. Docherty, of the William C. 
Greene Co., left Saturday on a 10 days’ 
automobile trip with his family to Prince 
Edward Island. 

Frank Kelley, of the Manufacturing Jewel- 
ers’ Board of Trade, was in New York and 
vicinity last week on business connected with 
the organization. ., 

M. F. Williams & Co., who have been 
located at 409 Pine St. for a number of years, 
have removed to their new building at 
Manucentre, off Allen’s Ave. 

Samuel B. Levy, of the V. E. Black Co., 
accompanied by his wife, are members of a 
party which left here Monday for an auto- 
mobile trip through the Berkshires. 

The Progressive Ring Co. has been re- 
organized, and is now owned by Alvin J. 
Schafer, formerly of said firm, and John 
M. Miller, formerly of the Fray Jewelry Co. 

Arthur E. Austin, for several years in the 
refining business as John Austin & Son, was 
granted a discharge in bankruptcy in the 
United States Court here Monday by Judge 
Arthur L. Brown, 

Albert Zawatsky, who was formerly in 
business in this city, is now located at 9 
Maiden Lane, New York, where he is con- 
ducting business under the firm name of 
La Rose Pearl Co. 

A suit for $5,000 on an alleged breach of 
contract regarding patent privilege has been 
brought in the United States Court for the 
District of Rhode Island by C. D, Lyons & 
Co., of Attleboro, against Parks Bros. & 
Rogers, of this city. 

Leo Krichbaum, of L. Krichbaum & Co., 
accompanied by his family, left Thursday 
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for Camp Robinswood, Gimanton, N. H., 
for a couple of weeks. Their daughter, Miss 
Ruth Krichbaum, will remain at the camp 
the .rest of the Summer. 

John L. Kehoe has been appointed by the 
Providence County Superior Court as re- 
ceiver of Kehoe & Co., 88 Dorrance St., 
room 3. The appointment follows Mr. 
Kehoe’s petition for a dissolution of the 
concern of which he is treasurer. 

The Gertsacov Jewelry Co. of this city 
last week purchased the entire stock of fin- 
ished and unfinished goods of the Slade Mfg. 
Co., Attleboro, and will dispose of the same 
as a whole or in lots to suit customers. 
The Slade Mfg. Co. was recently attached 
for the benefit of creditors. 

Among the contributors to the fund that 
was raised last week to send two Providence 
youths to the national public park tennis 
tournament at St. Louis this week were 
Albert S. Vennerbeck, Harry Fulford, Frank 
W. Matteson, C. C. Darling, William A. 
Viall and Henry D, Sharpe. 

A permit has been granted by the In- 
spector of Buildings to Hamilton & Hamil- 
ton, Jr., manufacturing jewelers, 7 Eddy St., 
for the erection of a new building on Allen’s 
Ave. The structure, which will be one story 
in height, of brick construction, will be 62 
feet in width and 161 feet long. 

Kirkland H. Wilson left Sunday night for 
Cedar Rapids, Ia., where he is attending the 
annual convention of the Supreme Sanc- 
torum of the Oriental Order of Humility 
and Perfection of which he is Supreme 
Sheik. He is a candidate for Supreme 
Khalisah, the next to the highest office in 
the order. 

The J. A. Foster Co., having taken a long 
term lease of the entire block bounded by 
Dorrance, Weybosset, Eddy and Middle Sts., 
has begun rebuilding the premises. The 
present work being done includes a new en- 
trance at Middle and Dorrance Sts., entire 
new brick wall on the Middle St. end and 
new display window on Middle St. 

The Beacon Pressed Steel Co., Inc., of 
Providence, formed for the purpose of deal- 
ing in all kinds of metal goods, has obtained 
a chaster from Secretary of State Parker 
under the laws of Rhode Island. The capital 
stock is $5,000 and 50 shares without par. 
The incorporators are Esther L. Rowan, 
Mary F. Ellis and Doric C. Shaw. 

Frank O. Udall, Mount Vernon, N. Y., is 
one of the incorporators of the Cliff View 
Cottage Inn of ‘Newport, capitalized at 
$15,000 for the purpose of dealing in real 
estate, which was chartered Tuesday under 
the laws of Rhode Island. Mr. Udall is a 
member of the jewelry firm of Udall & 
Ballou, of New York and Newport. 

A fire of unknown origin broke out on the 
first floor of the three-story wooden build- 
ing at 4 Tower St., owned by Peter Laudita, 
just after midnight Thursday, causing heavy 
damage to the stock of the occupants of the 
building. The building is occupied by the 
C. H. Chapman Co., Inc., and the Colonial 
Jewelry Co., both manufacturing jewelers. 

There will be a bridal house party given 
by Mr. and Mrs. Thomas A. O’Gorman, of 
this city, at “The Gateway,” Narragansett 
Pier, Sunday, Aug. 19, in honor of their 
daughter, Miss Betty O’Gorman, who is to 
be married to Dr, Edward F. Shay, of Bos- 
ton, on Aug. 25. A wedding reception for 
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immediate relatives will be held at “The 
Gateway” following the ceremony. 

The plant of the Brown & Sharpe Mfg. 
Co. closed last Friday for the customary 
Summer vacation period of two weeks, re- 
opening Aug. 20, in about two-thirds of the 
plant. The remaining third, which includes 
certain departments that are particularly dull 
at this time, will remain idle an extra week, 
at the conclusion of which the entire plant 
will be in operation. There are about 4,000 
employes on the company’s pay rolk at the 
present time. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Larigan, of C. B. Rouss, 
Inc., New York city; Arthur Bendheim, of 
A. H. Bendheim & Co., New York city; 
Messrs. ‘Schriver and Smith, of Schriver & 
Smith Co., Philadelphia; Joseph Hammer- 
schmidt, Philadelphia; G. W. Bard, of G. W. 
Bard & Co., Lancaster, Pa.; Mr. Crowley, 
of W. A. Green & Co., Dallas, Tex.; Mr. 
Fay, of Faros Co., New York city; Charles 
Irwin, Havana, Cuba; Mr. Kaskell, of 
Wiener Bros., New York city; I. S. Lazard, 
Buenos Ayres, Argentina, S. A.; Messrs. 
Kluth and Schniff, of The Fair, Chicago; 
Max Barisch, of the American Jewelry Co., 
New York city; Miss Jennie Jackson, of 
The Emporium, San Francisco, Cal.; G. E. 
Evans, of Robert Simpson Co.,  Ltd., 
Toronto, Can. 

Thomas Croston, for many years book- 
keeper for the firm of George H. Fuller & 
Sons, manufacturers of jewelers’ findings 
and supplies, Exchange St., Pawtucket, and 
for the past eight years secretary of the 
Pawtucket school committee, died at the 
Hope Hospital, this city, last Monday night, 
after an illness of eight days, suffering with 
bronchial pneumonia. He was in his 80th 
year. Born Nov. 21, 1843, in Manchester, 
Eng., Mr. Croston came to‘ this country as 
a young man, located at Pawtucket about 50 
years ago, For some years he was em- 
ployed as an accountant at the plant of the 
old New England Thread Co. in that city 
and then entered the employ of the George 
H. Fuller & Son, as bookkeeper, with whom 
he remained until his appointment as secre- 
tary of the school board eight years ago. 
An intimate of Lawrence D’Orsay, creator 
of the role of “The Earl of Pawtucket” in 
the play of that name, Mr. Croston because 
of his striking likeness to the character was 
familiarly known by the sobriquet, He was 
an ardent baseball enthusiast and had a wide 
acquaintance with professional baseball play- 
ers. Deeply interested in promoting athletics 
among school boys, Mr. Croston established 
a precedent that was followed for many years 
in offering a substantial prize to the Paw- 
tucket High School player who led his mates 
in “batting.” Later he created a fund, that 
is to be perpetuated, donating the Croston 
cup to the school in Pawtucket each year 
designated as having the best all-round gar- 


‘den. Mr. Croston never married, making 


his home for more than 40 years at 53 Cot- 
tage St., in Pawtucket, His only relatives 
are a sister in Valley Falls and several 
nephews and nieces. 
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Robert E. Johnson has purchased the 
jewelry business of Charles A. Swan, 90 
Main St., Salamanca, N. Y. 
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Lhe Art of Table-Setting 


“J WEE conventions so clearly prescribe the only method of setting 

one’s table correctly, that the careful hostess gives special attention 
to the few important points in which there is a latitude of choice. One 
of these is the pattern of her table-cilver. It must be in the best of 
conservative good taste; and yet pos ess a genuine distinction. TREASURE 
Souip Sitver, faithfully reproducing the characteristic lines and decora- 
tive motifs of the great designinz periods, meets these requirements 
completely. 











In the WILLIAM AND Mary Sty Le especially, the purity of 
its simple lines is possessed of lasting charm. 


If you have not seen this new period pattern in actual silver, ask us 


to send you (without expense or obligation on your part) samples 
fo im:fect a! ir leisure. 








ROGERS, LUNT & BOWLEN CoO. 
| 
~a 


Silversmiths ~, Creators of Distinctive Tableware 28... 


Sterling 925/1000 Fine GREENFIELD“™Y MASSACHUSETTS 
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Alfred Krower, of Leonard Krower & 
Son, has returned from New York. 

James E. Hennessey, traveling salesman 
for the W. E. Taylor Co., is spending a 
short time on the coast on pleasure bent. 


Mrs. Gabe Hausmann and her two 
daughters will leave in a few days for At- 
lantic City, and will be joined on Aug. 12 
by her husband, Gabe Hausmann, who, after 
spending two weeks in Atlantic City, will 
go to New York. 

E. A. Mugnier, manager of the W. E. 
Taylor Co., has been quite ill for several 
days, and is now confined to his home. 
Mr. Mugnier is one of the oldest and one 
of the most thoroughly expert material men 
in the business. He has been in the employ 
of the W. E. Taylor Co. since that business 
came to the present firm from Leonard 
Krower & Son; and he had been with 
Leonard Krower for a long time before that. 

A very thorough search is being made 
in this city just now for the $800,000 gems 
stolen last New Year’s Eve during the 
progress of a fashionable ball in New York 
city. The wife of one of the suspects 
arrested recently in Princeton, N. J., in con- 
nection with this theft is believed to have 
been residing in New Orleans for some time, 
possibly a half a year. She has been able 
to avoid and evade detectives from New 
York who have been on the lookout for her. 
The attention now of New Orleans detec- 
tives is being given largely to an investiga- 
tion of this theft and those suspected of 
having committed it. Eugene Moran and 
Albert Horowitz, who were arrested some 
time ago, are believed to have secreted the 
gems somewhere in the south, probably in 
New Orleans. The search here has been 
going on for the last six weeks with the 
arrival of Horan of the New York force, 
and he has enlisted the aid of detectives of 
this city in his work. Much of the time of 
the detectives here is spent at the pawnshops 
and even at the jewelry establishments in 
the hope of being able to either secure the 
gems or a clue to them. It is said that De- 
tective Horan followed clues to Texas and 
Mississippi, and that he barely missed ac- 
complishing the object of his visit in Biloxi, 
when the woman he was after came directly 
to New Orleans. The two men now under 
arrest and the woman sought in New 
Orleans were, it is said, implicated in the 
theft of the gems from Mrs. Hugo Schoel- 
kopf, of Buffalo, New York. 








Notes from Iowa. 





Frank D. Gibbs, jeweler at Sanborn, has 
filed a bankruptcy petition in the federal 
court. He lists his liabilities at $14,376.23, 
and assets of $10,773. 

J. G. Greenwood, head of the repairing 
department of Saunders-Stewart, Inc., Fort 
Madison, has purchased an interest in the 
firm. .He ‘will continue to manage the 


jewelty. repair’. business. 

Will Robinson, former Eldora jeweler, is 
dead at his home in Rapid City, S. Dak., 
according to word received by friends in 
Des Moines. 


He formerly had charge of 
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the jewelry the Swallum 
drug store, 

H. E. Matson, for the past four years 
connected with the James jewelry store at 
Sheldon, was married to Miss’ Myrtle 
Hayes of Archer, July 16. They are 
spending their honeymoon at Arnold’s park, 
Lake Okoboji. 

W. H. Fink, who has conducted a jewelry 
store in Diagonal for seven years is clos- 
ing out his business. He has accepted a 
position as head of the jewelry and optical 
cepartment of a store in Manning. 

James L. O’Keefe, of Fonda, will sell out 
the entire jewelry stock of the Melvine 
Abbott store at a special sale. As assignee 
for the firm, he will wind up the affairs 
of the company as soon as _ possible. 


department in 








Birmingham, Ala. 





N. L. Bracken, president of the Lynch 
Jewelry Co., is visiting the northern and 
eastern markets, purchasing goods for his 
firm, 

A beautiful silver loving cup was pre- 
sented to T. J. McCoy, teacher of the men’s 
Bible class at the Fairfield Methodist church, 
on the occasion of Mr. McCoy leaving for 
Pittsburgh, Pa., to make his future home. 
The cup, which is of beautiful design and 
hand engraved, was made especially for the 
occasion by a New York house. 

After leaving a trail of worthless checks 
behind him in Mobile, Montgomery, Selma 
and other southern cities, J. H. Dilburn was 
arrested here by operatives of the Bodeker 
National Detective Agency and lodged’ in the 
county jail, on the charge of passing worth- 
less checks on jewelers and other in Birming- 
ham. According to detectives, Dilburn had 
been in Birmingham several days. Officers 
say that when Dilburn first came to Birming- 
ham he operated under his own name for 
several days, but later forged the names of 
a number of citizens. Among these names 
were T. H. Smith, H. W. Stewart and 
others. He also operated under the follow- 
ing aliases: “H. S. Gilhome,” “C. J. Ray,” 
“T. B. Harris,’ “C. M. Cunningham,” 
“Ernest S. Small,” “Frank Jones,” “T. H. 
Jones,” “Sam E. Golson.” Birmingham de- 
tectives say that Dilburn was only recently 
released from jail at Selma, Ala., on the 
charge of passing forged checks, by friends 
going to his rescue and making good the 
checks. Dilburn’s plan is to enter a store 
and make a small purchase and offer a check 
in payment, receiving a balance in cash. 

E. R. Thomas, who gave his address as 
51914 20th St., south, believed to be a mem- 
ber of a gang of yeggs who have recently 
cracked several safes in Birmingham and 
other southern cities, was arrested by 
3irmingham police in the basement at the 
Naticnal Biscuit Co.’s store. It was learned 
that the man had attempted to break into the 
safe at this place when frightened by the po- 
lice. At the address given by Thomas as his 
room, officers found several articles of stolen 
jewelry, Liberty bonds and other stolen ar- 
ticles.. Among the articles of stolen jewelry 
were three solid gold watches, a one-carat 
diamond pinand a diamond stud and four 
solid gold watch chains. When arrested the 
man had about $150 in cash in his pockets. 
Thomas admitted to officers that he had 
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cracked several safes in Birmingham, con- 


fining his operations to the southside. He 
also admitted burglaries in other cities, He 
claimed his home is Los Angeles, Cal. Sig- 


natures and finger prints were taken and 
mailed to Los Angeles and Fort Leaven- 
worth, Kans. 








Atlanta, Ga. 


T. E. Latham, of Latham & Atkinson, is 
resting in Michigan. 

George E. Daniell, of Daniell Bros., 
Marietta, was in town during the week. 

Mr. Bonebrake, with the Nat Kaiser Co., 
is still seriously ill with spinal meningitis 
and confined to his home. 

A. B. Kitchens, a prominent jeweler of 
Savannah, Ga., was a visitor to Atlanta 
during the week in the interests of his firm. 

E. P. Tomlinson, 14 Auburn Ave., is re- 
ceiving the condolences of his jeweler 
friends on the loss of his mother, who died 
Saturday. 

Wm. McGill, of the W. B. Kerr Co., of 
Newark, N. J., was in Atlanta last week 
on a business trip and spent two or three 
days visiting the trade, 

C. E. Johnson, of Ewing Bros., has re- 
turned from a recent trip through North 
and South Carolina, where he reports busi- 
ness conditions good, with good prospects 
for Fall trade. 

An elaborate seven-piece silver tea set was 
recently made by Latham & Atkinson and 
presented by the Druid Hills Golf Club to 
Bobby Jones, who has just made himself 
and Atlanta famous by winning the Open 
Championship, 

Andrea DesBouillons, a jeweler of Savan- 
nah, Ga., was also a visitor to Atlanta dur- 
ing the week. He reports business condi- 
tions as improving in Savannah and neigh- 
borhood, and says that the outlook for Fall 
business is very encouraging. 

Among the out-of-town jewelers attend- 
ing the convention of the Georgia Retail 
Jewelers’ Association were H. S. Banta, 
Newnan; M. A. Brantley, Quitman; George 
E. Daniell, Marietta; R. A. Harrell, 
Cochran; S. J. Higgins, Canton (Georgia, 
not China); A. Levy, Macon; H. L. 
Moore, Tifton; T. E. Morgan, Richland; 
F. H. Schomberg, Columbus, and T. H. 
Wynn, Griffin, Ga. 

Charles Hickok, of the Eleder-Hickok Co., 
was another visitor to Atlanta for several 
days this week, having stopped off on his 
way to the southwest. Mr. Hickok was 
quite optimistic over Fall prospects, and said 
that the jewelry business all over the south 
should be good this coming Fall and Winter. 
J. McGowan, of Larkin & Co., who passed 
through Atlanta on a business trip during the 
week also reported conditions as improving 
everywhere he has visited. 

H. S. Banta, Newnan, Ga., recently re- 
elected secretary and treasurer of the 
Georgia Jewelers’ Association, is said to be 
planning the removal of his headquarters to 
Atlanta following the musical selections on 
last week’s banquet program. Mr. Banta 
surprised his friends by showing a. great 
deal of appreciation for lyric soprano and 
operatic selections. They didn’t know be- 
fore that he was either high-brow or 
musically inclined—but it seems that he is 


both. 
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replicas of fine old work of earlier 
centuries. The spirit of the great 
periods of art is intelligently inter- 
preted, and exquisitely wrought in 
Sterling Silver, to meet modern con- 
ditions and requirements. 


Sterling Silver for Everybody 
Highest in Quality, not Highest 


in price. For sale at respon- 
sible Jewelers everywhere. 
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Diamond Imports THE imports of dia- 
Large monds into United 


States keep up steadily 
During May at a high mark ac- 
cording to the figures just released by the 
Bureau of Foreign and Domestic Commerce, 
which give in detail the imports of these 
gems for May. According to the present 
figures the total value of the diamonds im- 
ported in that month aggregated nearly five 
million dollars, or to be exact, $4,920,331, of 
which the value of the cut stones is exceed- 
ingly large, $4,474,050, and the value of the 
rough or uncut gems $452,287. 

Analyzing the figures in detail we see that 
in cut stones the bulk importations are di- 
vided almost equally between those coming 
from the cutting centers of Antwerp ana 
Amsterdam, but in this month Amsterdam 
takes the lead, the importations from the 
Netherlands being given as $2,112,093 and 
those from Belgium $2,079,220. The cutters 
of France sent gems worth but $160,305, 
while the British importations dropped to 
$88,497. The remainder of the total was 
made up by cut diamonds from Turkey 
amounting to $23,656, from Brazil $7,710, 
from Poland $2,248, Germany $225 and 
Switzerland $96. 

The London Syndicate supplied about one- 
half of the rough imported, shipments from 
England amounting to $234,070, while direct 
shipments from British South Africa 
amounted to $56,727, from Brazil $21,679 
and from British Guinea $19,254. Nether- 
lands sent us rough amounting to $92,509 
and Belgium $6,707. The remainder was 
made up of uncut stones from Austria worth 
$13,416 and from Trinidad and Tobago 
$6,929. 

Altogether the figures are very satisfac- 
tory except for the fact that the amount 
obtained by our cutters is very small in com- 
parison with their needs at the present time. 





NDER the caption 

“Marks of Dis- 
tinction,” a well known 
surgical instrument 
manufacturing con- 
cern has in its advertisements in the med- 
ical and nursing journals, given a good 
summary of the origin of trade-marks to- 
day. " 


Trade-Mark’s 
Important Place 
in the Jewelry 

Industry 


“The trade-mark,” say these ads, “as 
originally used was a secret marking upon 
certain products of especially skilled work- 
men. The marks were private and were 
used to identify and prevent fraud. The 
trade-mark still represents pride of craft, 
though for many years used openly, and has 
come to mean much more than just identi- 
fication. It now stands for the honor, in- 
tegrity, business ideals, and responsibility of 
the company behind it.” 

This is particularly true of most of the 
old and well known trade-marks used in the 
jewelry and kindred trades because prior to 
the enactment of the stamping laws it was 
the trade-mark of the manufacturer in our 
industry that acted as the guarantee of 
quality. In fact it was practically a “hall 
mark” indicating that the quality mark which 
followed it was genuine and meant what it 
said, so the marks of our old jewelers and 
silversmiths were an important factor in 
permitting our dealers to be able to guar- 
antee the quality of merchandise even when 
no specific laws provided for punishment of 


CIRCULAR 


105 





mismarking. But even to-day the marks in 
our industry have a similar function and are 
valuable to the jeweler as a guarantee of 
workmanship and service, letting him know 
the products which will give entire satisfac- 
tion to his customers and with which he can 
have no hesitation in tieing up his own 
reputation. 

The trade-mark in the jewelry trade, un- 
like that in many other industries, is with 
few exceptions, comparatively unknown to 
the public. It is essentially the mark of 
identification used between a manufacturer 
and the distributor of his product to the 
consumer; therefore it detracts in no way 
from the reputation of the dealer handling 
the product nor interferes with its sales. 

The advantage of handling merchandise 
with a trade-mark of a reputable and well 
known concern has become more and more 
apparent to progressive membrs of our trade 
in the last few years and has created a de- 
mand among certain jewelers for none but 
articles bearing trade-marks. For this rea- 
son every jeweler should make himself fa- 
miliar and see that his clerks will know the 
marks used by the leading manufacturers in 
the various lines that enter the jewelry trade 
as well as the marks of the wholesale dis- 
tributors who have special lines made for 
them. No more thorough way of doing this 
can be found than the perusal of the volume 
Trade Marks of the Jewelry and Kindred 
Trades which THE JEWELERS’ CircULAR has 
been publishing for many years, the fourth 
and last edition of which is now on sale. 





SURVEY from 


A Survey : 
me 
Evils and selling standpoin 


of trade evils that 
lead to misunderstandings and increase the 
cost of doing business has been completed by 
Dr. E. O. Klingaman, of the University of 
Iowa, who was retained for that purpose by 
the joint committee on trade relations of the 
National Retail Dry Goods Association. In 
order of importance, the first five complaints 
of the retailers are noted as follows: “Failure 
to deliver at appointed times”; “substitu- 
tions”; “sale of supposed exclusive article to 
competitor’; “salesman urging retailer to 
overbuy”; and “disregarding shipping in- 
structions.” Had the jewelers taken active 
part in this investigation no doubt the “re- 
tailing of wholesalers” would have been in- 
cluded in the first few if not at the top of the 
list. The remedies suggested call for the 
appointment of a committee to get buyers 
and sellers together, for making the seller 
live up to the confirmed orders, education of 
the retailer, uniform order blanks, etc. 

The complaints of the wholesalers take in 
returns, “cancellations,” “failure to antici- 
pate and to confirm orders,” “not seeking 
salesmen or new lines,” “taking of unearned 
discounts,” “demands for concessions,” and 
“unnecessary price cutting.” Adoption of a 
code of ethics heads the list of proposed 
remedies, which also seek more co-operation 
between merchandise managers and buyers 
to avoid cancellations and returns, personal 
acquaintance of merchandise managers with 
selling firms, keeping anpointments with 
salesmen, and education of the buyer. It is 
also suggested that an extra discount might 
be allowed buyers. 

The wholesalers suggest that a uniform 
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form of contract might be used which would 
help the salesman to more thoroughly sell 
his product, for the salesman must discuss 
very freely the terms of payment, prices and 
delivery, so that neither the buyer nor the 
seller has any chance of misunderstanding. 

While there is nothing new to our indus- 
try either in the complaints or evils disclosed 
by the survey or the remedies proposed, the 
mere fact that it has been made is a sign of 
the progress of the times. But the effec- 
tive work like that of Dr. Klingman should 
be done in each industry separately, as each 
one will have its own special trade evils as 
well as those that affect all business. The 
special evil of the trade will be first in the 
minds of its merchants and wholesalers and 
the first one they wish to see eliminated. 

Herein is a suggestion for the national as- 
sociations of our retailers, our wholesalers 
and manufacturers. Why can they not get 
together on a similar investigation in the 
jewelry industry, determine what its most 
serious trade evils are and where the respon- 
sibility lies? Then they can proceed to the 
next step of recommending such action, or 
mutual concessions and compromises that will 
tend to eliminate the abuses or keep them at 
a minimum. 3ut the first and most im- 
portant work is to determine the evil and fix 
the responsibility for a “fault known is half 
corrected.” 





Our HE members of 

the jewelry trade 
throughout the coun- 
try share with their 
fellow citizens of the country the nation's 
loss in the death of our beloved executive, 
for in the passing of President Harding, we 
all realize, irrespective of politics and per- 
sonal opinion, the United States has lost a 
sincere, honest and upright public servant 
and an American gentleman of the highest 
type. Kindly, genial, straightforward and 
sympathetic, our late president’s character 
stood out for an example of the best type of 
personality which this country produces, and 
the fact that he was stricken in the prime of 
life and at a time when he was capable of 
his greatest achievements is a matter of sor- 
row and regret not only to the citizens of 
the United States but to the people of the 
civilized world. 

Fortunately for our country, however, the 
passing of the chief executive, while a disap- 
pointment and blow to us all from the per- 
sonal side, causes neither interference with 
the functioning of our government, nor an 
interruption of the machinery of the business 
world. As was well expressed in the mem- 
orable speech of former President Garfield 
in his eulogy on President Lincoln, “The 
government lives even though its chief be 
stricken down.” Our grief is our personal 
loss and is followed by no apprehension for 
our country, our institutions or our business. 
In the executive chair, today, we have no 
unknown or untried man, for President 
Coolidge throughout his political career and 
in the offices of mayor, governor and vice- 
president, has shown himself to the American 
people to be one capable in every way of 
filling the office to which the sad circum- 
stances of last week have elevated him. The 
30th president of the United States takes 
over the reins of the government with the 
entire confidence of the American people on 
whose whole-hearted support. he can rely. 


National 
Loss 











Ee i A at all 





August 8, 1923. 







Reuben Guss, watchmaker, Room 1321, at 
106 Fulton St., has resumed work after an 
illness of six weeks. 

Berlin & Baskin have established a busi- 
ness at 4 Eldridge St., where they will deal 
in watches and diamonds. 

A. C. Kirberger, Warren, Pa., was a re- 
cent out-of-town visitor in this city here 
last week on a buying trip. 

J. A. Piccard, dealer in jewelry, silver- 
ware, etc., formerly located at 1233 Fulton 
St., Brooklyn, has moved to Westbury, L. I. 

Millard Weiler buyer for A. Weiler & 
Co., jewelers, Greenwood, Miss., is in town 
on a buying trip and while here is stopping 
at the Hotel McAlpin. 

Joseph .Riskin, buyer and appraiser of 
diamonds, pearls and precious stones, 522 
Fifth Ave., sailed for Europe yesterday 
(Tuesday) on the Mauretania. 

Joseph Friedman Metalware, Inc., 1226 
Flushing Ave., Brooklyn, was recently 
elected to membership in the Merchants 
Association of Greater New York. 

Mr. Shapiro of A. Shapiro & Son, 71 Nas- 
sau St., has gone to Denver, Colo., where he 
will sojourn for two weeks. While away 
Mr. Shapiro will also call on some of the 
western trade. 

Charles T. Dougherty, of the Charles T. 
Dougherty Co., Inc., importer and dealer in 
pearls and precious stones, 7 W. 45th St., 
is enjoying the Summer at his Summer 
home, “Rest Haven,” Greenwood Lake. 

3ertha Adler, a jeweler of Cincinnati, who 
has been spending two weeks in New York, 
left Friday for Atlantic City and Pittsburgh 
on her way home. Miss Adler was among 
the callers at THe JEWELERS’ CIRCULAR of- 
fices last week. 

Benjamin Loseff of Rosen & Loseff, manu- 
facturers of platinum jewelry, 71 Nassau 
St., is on an extended business trip covering 
the entire west. Mr. Loseff left last week 
and expects to be on the road for about a 
month and a half. 

A charter of incorporation was filed at 
Albany, N. Y., last week by a firm known 
as Biddles, with authority to conduct a 
jewelry business in this city. The capital 
is $10,000 and the incorporators are D. and 
I, Brill and H. T. Graves. 

According to an announcement made last 
week, Leonard Adler has withdrawn from 
the concern of Adler & Schwartz, 87 Nas- 
sau St. The business has been turned over 
to Charles Schwartz, the remaining partner, 
who will continue at the above address. 

Out of respect for the late President 
Harding, the second National Merchandise 
Fair which opened in this city the latter 
part of July, closed last Friday morning. 
Although the exhibition was not scheduled 
to close until five o’clock, the management 
decided to conclude the fair early in the day. 

M. Gugenheim, Inc., importer of jewelry 
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novelties, 362 Fifth Ave., celebrated its 25th 
year in business on Monday, July 30. As 
an expression of their esteem, the employes 
of the concern presented to Mr. Gugen- 
heim, a handsome mahogany hall clock. Mr. 
Gugenheim in accepting the gift, told the 
employes some of the early history of the 
concern, 

William A. Hassenbach, 19 W. 65th St., 
an inventor of an ingenious and practical 
hold-up alarm, has installed one of these 
alarms in the jewelry store of George Dolin, 
2035 Broadway, corner 70th St. Mr. 
Hassenbach is giving demonstrations at the 
Dolin store from 8 a. M. until 12 o’clock 
noon each day until further notice and 
invites any member of the jewelry trade 
who cares to call at the store to witness the 
workings of the alarm. 

G. B. Goldfarb, of the Geo. B. Goldfarb 
Co., wholesale jewelers of Oklahoma City, 
Okla., is visiting the east on a_ business 
and pleasure trip accompanied by his wife. 
Mr. Goldfarb arrived in New York, 
Wednesday, and left Sunday for Providence, 
where he will spend two weeks. In Provi- 
dence, he will make his headquarters at the 
Providence-Biltmore Hotel, and on his re- 
turn to New York will be at the Hotel Mc- 
Alpin. On their way home from New 
York, Mr. and Mrs. Goldfarb will stop at 
Chicago and Kansas City. 

An involuntary petition in bankruptcy was 
filed in the United States District Court, 
this city, on Tuesday, July 31, against the 
Barnett Goldstein Jewelry Co., Inc., 2587 
3roadway. The petitioning creditors are 
R, A. Breidenbach, Inc., who hold a claim 
for $11,000; S. Kaplan & Co., for $1,771, 
and M. H. Levy & Co., for $500. The day 
after the petition was filed Clifford G, Lud- 
vigh was appointed receiver under a bond 
of $2,000. According to the petition the 
concern’s liabilities estimate about $30,000 
while the assets are said to be about $5,000. 

The wedding of Miss Ruth E. Grimes of 
Washington, D. C., and Walter E. Morrell, 
representative for Geo. S. Sweet & Sons, 
manufacturing jewelers, 2 Maiden Lane, 
took place on Saturday afternoon, July 28, 
at the Petworth M. E. Church, Washington, 
D. C. The bride was formerly with Galt 
& Bro., one of the leading jewelry con- 
cerns of Washington. The ceremony was 
performed by the Rev. Charles Cole. A 
wedding supper followed the ceremony after 
which the couple left for a wedding trip. 
They will make their home in Harrison, 
N. Y. 

Mr. and Mrs. Max Schwartz, the former 
with B. Pusrin, manufacturing jeweler, 55 
Chrystie St., have returned from their 
honeymoon spent in Maine. Jack Pusrin, 
of the same concern, has also returned from 
a sojourn in the Catskill Mountains. Mr. 
Pusrin and Mr. Schwartz are now calling 
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on the trade. Sam Brucker, the New Jersey 
representative for the Pusrin concern, re- 
turned recently from a two weeks’ vacation 
spent in the Adirondack Mountains. Dora 
Obler, bookkeeper for Mr. Pusrin, will leave 
for a pleasure trip to the Catskill Moun- 
tains on Aug, 11. 

The weekly meeting of the Good and Wel- 
fare Committee of the National Jewelers’ 
Board of Trade was held Wednesday at the 
rooms of the Board, 15 Maiden Lane, Chair- 
man Coffey presiding. A large number of 
complaints were acted on and counsel for the 
Board, Morris L. Ernst, reported to the com- 
mittee on the status of the different prosccu- 
tions now pending in the courts. Charles E. 
Hancock, one of the Providence directors, 
was present at the meeting as a visitor and 
presented some matters which the Providence 
committee had asked him to put up to the 
New York body for action. 

An announcement was made last week 
by the National Jewelers Board of Trade, 
calling attention to the fact that beginning 
with the September, 1923, issue of the 
Board’s rating book, a change will become 
effective, making it unnecessary for mem- 
bers to subscribe in advance for two issues 
of this book. In other words, members may 
subscribe for each issue at the rate of $6 
for each extra copy of the large reference 
book or full pocket edition and $3 for each 
copy of the sectional issue. One copy of 
the March and September issues of the 
large office size book is inclyded in each 
membership. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
this city, on Tuesday, July 31, by Assunta 
Pernetti and Nicola Deluca, doing business 
as Pernetti & Deluca, dealers in jewelry and 
jewelry novelties, 50% Mulberry St. Sched- 
ules which accompanied the petition listed 
the liabilities at $11,113, which constitutes 
wages, $300; other debts preferred by law, 
$350; secured claims, $5.466, and unsecured 
claims, $2,597. The assets amount to $5,134 
and consist of bills, promissory notes and 
securities, $120; stock in trade, $2,500; fur- 
niture and fixtures, $375, and debts due on 
open accounts, $2,139. On the same day the 
petition was filed, Judge Winslow appointed 
William T. Little as receiver under a bond 
of $1,000. Among the largest unsecured 
creditors are: Columbus Mfg. Co., $398; J. 
Epstein, $50; Laubheim Bros., $117; Metro- 
politan Watch Co., $351; S. Mastroganni, 
$61; Malenka-Sagan Co., $63; National Gold 
Chain Co., $149; Preston Bros., $60; 
Reichter & Seidman, $105; Alex Sabsevitz, 
$129; Max Stumer, $65; J. R. Wood & Son, 
$746; L. E. Waterman & Co., $91, and A. 
Gutman, $50. 

Barney J. Birkes, manager of the Dave 





(Continued on page 109) 
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SOLIDARITY: ‘The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 


Representative Watch Jobbers 
Pendant and Bow Patented are Solidarity Jobbers 


oun Ww Suzrwoe> SOLIDARITY WATCH CASE CO. Sn... 


GAM ESTABLISHED OVER GEORGE SALZGEBER 
OACAR_M._GAMMON 15 Maiden Lane, New York . THIRTY YEARS) Asst. Secretary-Treasurer 
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Keller Jewelry Co., Tulsa, Okla., is an out- 
of-town visitor in this city and while here is 
making his headquarters at the Pennsylvania 
Hotel. 

Arthur A. Everts of Dallas, Tex., and 
past president of the American National Re- 
tail Jewelers’ Association, is in this city and 
is making his headquarters at the Waldorf- 
Astoria. 

S. Tancer, of Tancer & Wasserstrom, 
importers and cutters of diamonds, 87 
Maiden Lane, returned from Europe several 
days ago on the Belgenland after a three 
months’ buying trip abroad. 

Harry ©. Méaybaum, of Maybaumn Bros., 
Inc., manufacturers of diamond jewelry 
and importers ot pearls, 2 W. 47th St. 
returned to this country on the Olympic 
after visiting the jewelry markets in Paris 
and London, 

Mr. Lassner, of Lassner ‘& Bamberger, 
Inc. importers of pearls, precious and 
semi-precious stones, 21 Maiden Lane, 
sailed for Europe yesterday (Tuesday) on 
the steamship Mauretania. Mr. Lassner is 


going abroad to visit the markets of 
France, Germany, Czecho-Slovakia and 
England. 


An exhibit of: fine sterling silver hollow 
ware, the product of the Barbour Silver Co., 
is being made at the Pennsylvania Hotel, 
during this week. This exhibit represents 
the highest type of sterling silverware made 
by the International Silver Co., and is being 
conducted by Dudley F. Fagan, the New 
York and southern representative of the 
Barbour silver lines. 

Anthony Di Cristina Huber, diamond set- 
ter, 49 Maiden Lane, has returned to his 
place of business after a six weeks’ vacation 
and business trip to Mexito and the Pacific 
Coast. He announces he is now ready to 
continue his business under his new name, 
Anthony Di Cristina, which County Judge 
Burt Jay Humphrey of Queens County, 
L. I., has authorized him to assume in place 
of his present name. 

Just after opening the safe in his son’s es- 
tablishment at 60 Nassau St., Bernard Wag- 
ner dropped dead at 9:30 o'clock last Thurs- 
day morning. Charles Wagner, son of the 
deceased, is a manufacturer of platinum 
mountings and was in the office at the time 
his father passed away. The cause of his 
death is attributed to heart disease. Mr. 
Wagner, who was 67 years old, was said to 
be in ill health for some time. After the 
aged man was pronounced dead, his body 
was removed to his home at 139 Chester 
Ave., Brooklyn, from which place the funeral 
was held last Friday. The interment was in 
Washington Cemetery, Brooklyn. 

In accordance with a proclamation issued 
by President Coolidge, practically all of the 
houses in the jewelry and allied industries, 
in this city, will close down on Friday. This 
is the day on which the funeral services for 
the late President will be held at Marion, O. 
The general closing down of the trade will 

as a mark of respect for the deceased 
chief executive of the United States. The 
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National Jewelers’ Board of Trade in its 
weekly bulletin issued on Monday, carried an 
announcement on the front page, signed by 
President G. H. Niemeyer, calling ‘attention 
to the fact that the offices of this organiza- 
tion throughout the country will be closed on 
that day. 

The price of platinum which has pre- 
vailed for the past month or more, was 
still being quoted at the opening of the 
market on Monday morning. Buying is 
about the same as it has been for the past 
few weeks, in other words, not brisk but 
steady. Soft platinum is still being quoted 
at $116 an ounce, while that containing 
five per cent. iridium is going at $125 an 
ounce. The price of platinum hardened 
with 10 per cent. iridium still prevails at 
$134, while palladium continues to hover 
around $81 an ounce. The price of iridium 
ranges anywhere from $275 to $300 an 
ounce. 

Friends of Samuel Solodar, who conducts 
a jewelry store at 2053 Broadway, are con- 
gratulating him on his foresight in having a 
double glass in his window, as this has saved 
him a severe loss when thieves smashed his 
show window Saturday morning about 5:30 
o'clock. The thieves evidently did not re- 
alize that the second glass was there and all 
they were able to obtain for their trouble 
was two gold bags valued at about $50. The 
broken window, which is insured, was valued 
at about $100. Had the men been able to 
break the second glass or had it not been 
there, it is probable that the loot obtained 
by the robbers would have amounted to more 
than $500. 

Quick response to letters sent to out-of- 
town jewelry concerns, who do their 
buving in the New -York market, asking 
their opinion on whether they favor the 
keeping of the jewelry district in the 
vicinity of Maiden Lane or whether they 
favor the movement uptown, was_ re- 
ceived by F. W. Gridley, of the Charles 
F. Noyes Co. To date practically all the 
answers that have been received favor the 
permanent location of the jewelry trade in 
the downtown or Maiden Lane district. 
Most of the answers point out that it is 
much easier for visiting buyers to call on 
the concerns they do business with when 
ihey are located in one district downtown. 

The police of this city and Newark, N. J., 
are still searching for Frederick E. Babbitt, 
partner in the diamond setting firm of Bab- 
bitt & Miller, 36 Forsythe St., who disap- 
peared from his place of business on the 
morning of Friday, July 27. Mr. Babbitt’s 
home is at 95 Clinton Place, Newark. He 
left his home for business as usual at 8:30 
A. M. on the day he disappeared. About 11 
o'clock he left the office in New York for the 
Chatham Square office of the American Ex- 
press Co. to trace a package shipped to Chi- 
cago. It is not thought that he ever reached 
there. No explanation can be given for his 
disappearance. According to his wife he 
had been worrying some over business con- 
ditions. Mr. Babbitt is 41 years old, is five 
feet four inches in height and weighs 130 
pounds. He has gray hair and brown eyes. 
He has gold caps on upper and lower teeth 
and an eyeglass sore on his nose. When he 
disappeared he wore a blue serge suit. He 
also wore a gold snakeband ring. On Mon- 
day afternoon, a JEWELERS’ CIRCULAR re- 
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porter called at the establishment of Bab- 
bitt & Miller, where he was told that Mr. 
Miller had just gone to Newark in response 
to a call that the police of that city had a 
possible clue as to the whereabouts of Mr. 
Babbitt. This, however, is only one of 
many calls which Mr. Miller has received 
since the disappearance of his partner, all of 
which have proved false alarms. 








Connecticut Notes. 





Sykes & Libbey, of New Haven, have 
been incorporated to conduct a jewelry store 
and gift shop. The concern has an 
authorized capital of $20,000. The incor- 
porators are J. Leo Sykes, Bertha Libbey 
and Fredda L. Sykes, all of New Haven. 

David Schpero, who was formerly em- 
ployed as a clerk by Henry Spero, Ansonia, 
Conn., has reopened the store at 200 Main 
St., in that city, where he is now conduct- 
ing a retail jewelry business. This is the 
store that was occupied for many years by 
Henry Schpero, of which Mr. Schpero 
acted as manager. 

Reid & Todd, jewelers, at 1054 Main St., 
3ridgeport, Conn., have purchased the build- 
ing of Stephen D. Horan & Sons, at 1032-36 
Main St., directly opposite to Cannon St. 
The purchase price is said to be $150,000. 
Mr. Todd announced that the plans for the 
future use of the property are somewhat 
indefinite but stated that the purchase was 
not for speculative purposes. The building 
is a three-story structure of wood, and is 
on a plot of ground 30 feet wide and 80 
feet deep. 

The International Silver Co., Meriden, 
Conn., has recently erected two road signs, 
or painted bulletins, on the State road—one 
just before entering the city from the north 
and the other one at the south. These signs 
are really very artistic and are bound to 
arrest the attention of every motorist going 
through Meriden on his way to either Bos- 
ton or New York. The colors in which the 
signs are painted are delicate, but of suffi- 
cient strength to stand out well, either in 
daylight or under electric light. Shrubbery 
also has been planted around the bulletins, 
and will add very greatly to their appear- 
ance. The painting surface of the sign is 12 
ft. x 60 ft., but the surface of the sign over 
all is 18 ft. x 94 feet. The signs read: 
“Entering MERIDEN, Home of the IN- 
TERNATIONAL SILVER CO., Largest 
Manufacturers of Silver in the World.” A 
panel on the left of this inscription reads: 
“Silver Plate,” and another panel on the 
other side reads: “Sterling Silver.” The 
signs constitute a very beautiful example of 
out-door advertising, as well as serving as 
announcements of the name of the town 
which the motorist is about to enter. 








Market Prices for Silver Bars 


The following are‘the quotations for sil- 
ver bars in London and New York reported 
for the past week: 


Selling Price 
London U.S. Gov't New York 
Date Oficial Assay Bars Official 
Di ae) Cee 30% 65 62% 
Me Bilvwrisixs 30% 65 62% 
) ey ee 3034 65% 62% 
pe See 3048 65% 62% 
pe Se 30% 65 62% 
ee Oe Holiday 65 62% 









Norbert Bertl is a contributor of the 
Summer Milk Fund of the Social Service 
Bureau at 42 Bleecker St. 

George A. Allsopp, a local manufacturing 
jeweler who is a member of the Newark 
Board of Education, will be chairman of the 
board’s building committee during the com- 
ing year. 

George A. Bauder, of the George A. Bau- 
der Co., manufacturing jeweler, 50 Colum- 
bia St., has returned from a trip which in- 
cluded visits to the trade in various cities 
of northern New Jersey. 

Jack T. Goldman will leave the middle of 
the month for a trip through the middle 
west in the interest of his concern, Gold- 
man, Kobler & Wittgren, Inc., manufactur- 
ing jeweler, 85 Columbia St. 

Frederick McIntyre is visiting the trade 
in central and western New York State 
and Pennsylvania in the interest of Bishop 
& Bishop, manufacturing jewelers, Sayre 
building, Mulberry and Oliver Sts. 

A 500-pound can fell on the right hand 
of Guernrieri Rassael, 34 years old, of 76 
Orange St., while he was unloading a truck 
at the Celluloid Co.’s plant at 293 Ferry 
St. He was taken to St. James’s Hospital 
suffering from the fracture of three fingers. 

The trade was notified last week that L. 
Borut, formerly of Borut & Ronecker, Inc., 
and the concern of Grobe & Yasner, have 
combined and formed a new corporation 
under the name of the Essex Ring Mfg. Co., 
and will manufacture gold rings and mount- 
ings at 355 Mulberry St. 

Louis V. Aronson, president of The Art 
Metal Works, has just purchased the prop- 
erty located in the rear of his home at 27-29 
Brunswick Ave., comprising a plot 31 by 
100 feet. The property belonged to the 
House of Good Shepard of Orange. Mr. 
Aronson will begin the erection of a garage 
at once. 

The North Jersey Association of Credit 
Men, with headquarters in Newark, has re- 
ceived from the National Association of 
Credit Men a statement showing that busi- 
ness during June was much better than it 
was in May. The Advisory Board of the 
local association has been reduced to four. 
One of these is Curtis R. Burnett, of the 
American Oil & Supply Co. 

Salesmen for A. Rosenberg, manufactur- 
ing jeweler, 50 Columbia St., have gone to 
their respective territories. Paul Wettstein 
has left for the far west. His territory ex- 
tends from Cedar Rapids to the Pacific 
Coast. Sol Pincus has left for the middle 
west. His headquarters are at Chicago. 
Allan Woodruff is covering the trade in 
New York and New Jersey, Victor L. Kurtz 
Philadelphia and the larger eastern cities, 
and Henry Maybaum, Maryland and sec- 
tions of other eastern States not covered by 
other salesmen. 

Creditors of Holt’s, Inc., are being noti- 
fied that the trustees of this bankrupt con- 
cern have made a final accounting and re- 
ported $14,419.74 in their hands liable for 
payment of costs of administration, debts 
entitled to priority and dividend. The trus- 
tees have applied for their discharge and 
for fees in the sum of $975.75. Creditors 
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are also informed that Furst & Furst, at- 
torneys for the trustees, and Herman 
Singer, also attorney for the trustees, have 
filed their petitions asking for fees and dis- 
bursements. Furst & Furst ask an allow- 
ance claim of $3,450 and for disbursements, 
$50.39, while Mr. Singer asks for an allow- 
ance of $3,000 and disbursements of $105. 
A meeting of the creditors of Holt’s, Inc., 
vill be held at Bankruptcy Court Room 201 
in the Essex building, Newark, on Aug. 16, 
at 10 a. m., for the purpose of examining 
and passing upon the above-mentioned ac- 
counts and to declare a final dividend. 

J. H. Meyer, of Meyer & Gross, manu- 
facturing jewelers, 407 Mulberry St., has 
returned from a six weeks’ trip to Europe. 
He visited England, France and Germany, 
and states that despite the fact that prices 
are low in Germany, the price of precious 
stones is going up. There is a large de- 
mand for stones notwithstanding the hard 
lot of the rank and file. As it is hard to 
get the rough stones the output of the fin- 
ished product is small, causing prices to go 
up. Salesmen for the Meyer & Gross con- 
cern are going out on their first Fall trips 
soon or have already gone. Ben Levy and 
C. C. Bronson are in the middle west. Ed- 
ward J. Gross, of the firm, is covering New 
York city and the larger cities of the east- 
ern territory. Milton Meier is covering 
other sections of the eastern States. Aus- 
tin Walters visits the trade in the south, 
C. P. Van Meter the middle west beyond 
the Mississippi, and J. E. Johnson on the 
Pacific Coast. 

At a meeting of the directors of the Per- 
manent Exposition of Newark, held at the 
Newark Athletic Club, the project of erect- 
ing in New York a building to house ex- 
hibitions and conventions, as announced by 
Henry Frauhauf, president of the Mer- 
chants and Manufacturers’ League, was dis- 
cussed. The directors did not seem to think 
that this project would conflict with the 
pians of the Permanent Industrial Exposi- 
tion. Comment was made on the announce- 
ment, recorded in the last issue of THE 
Jewevers’ Circucar, that A. J. Hedges & 
Co., one of the oldest manufacturing 
jewelry concerns in Newark, had bought 
the building in which they have been located 
for several years, and were going to re- 
model it so as to have sales and show rooms, 
when they will move their present New 
Vork sales and show rooms to this city “in 
line with a general tendency of local manu- 
facturers.”” Louis V. Aronson, president of 
the exposition company, said that this ten- 
dency is growing. He also said that among 
the numerous applications for space in the 
new exposition building there were a num- 
ber from local manufacturers which desired 
to have their sales headquarters, or branch 
sales offices, in the building. \nother 
director of the Permanent Exposition said 
the exposition is the biggest single develop- 
ment of an industrial nature ever under- 
taken in Newark, and on his suggestion an 
effort will be made to make residents of 
Newark better acquainted with the enter- 
prise. Details of the plan will be announced 
later. 





F. H. Lougee & Sons have sold out their 
business at Dover, N. H., and moved to 
Pasadena, Cal. 
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. V. Sweet, of the C. O. Sweet ae Sons 
Co. has been enjoying a rest at Province- 
town. 

Earle B. Kent, a local retail jeweler, won 
the golf championship of the Highland 
Country club last week. 

The Gertsacov Jewelry Co., of Providence 
has purchased the unfinished and _ finished 
stock of the Slade Mfg. Co., of this city. 

H. A. Nevin, of the L. G. Balfour Co, 
has become secretary-treasurer of the Asso- 
ciation of Manufacturing Jewelers and 
Stationers to Colleges and Schools. 

All but a few of the jewelry firms have 
completed their vacation periods and are 
now busy on Fall orders. Some of the 
concerns received large orders last week 
from a large Chicago house. 

One of the outstanding features of the 
local business condition is the large number 
cof orders which the silver manufacturers 
have. New help is being taken on daily 
and the firms are finding it difficult to make 
production equal new orders. 

The comb business conducted by Walter 
B. Allen and J. McNerney under the firm 
name of Allen, McNerney & Co., has been 
making arrangements for a_ settlement of 
its affairs. The firm is a well known estab- 
lishment and it is hoped to keep it as a 
going concern. 








James Kelley, of the Doran, Bagnall Co., 
spent this week in Detroit on business. 


The beautiful new residence of Frank 
Mason on Mount Hope St. is nearing com- 
pletion. 

Charles H. Clark, of the W. 
Co., has been spending the 
Menauhant on the Cape. 

Clarence Dobra, salesman for Riley & 
French, who has been spending the past few 
weeks at Lake Archer, left last week for 
an extended business trip. 

William Riley, of Riley & French, was one 
of the owners of business blocks on the main 
street who refused offers for his property 
from out-of-town speculators. 

The complete interior of the Whiting & 
Davis plant at Plainville, Mass., was painted 
last week while the factory was closed. In 
order to complete the work on time a large 
force of men was necessary. 

Governor Channing Cox has accepted an 
invitation to be a guest of the North Attle- 
boro Republican Club in November. O. W. 
Clifford. of the Webster Co., has been named 
as chairman of the committee to make the 
arrangements, 

The Tilden-Thurber Co., Providence, 
made the bronze tablet containing the honor 
roll of the North Attleboro men who took 
part in the world war. This memorial is 
to be placed on the municipal grounds in 
the near future. 


G. Clark & 
Summer at 








The jewelry store of E. S. Lacker, Oak- 
wood, Tex., was recently destroyed by fire. 
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Martin Gluck, of Martin Gluck & Sons, 
has gone to Chicago and St. Louis on busi- 
ness connected with that house. 

Most of the retail and whoisale houses 
will continue to carry their present Summer 
schedule through until after Labor Day, the 
first Monday in September. 

W. F. Hofmann, of Heeren Bros. Co., 
is now comfortably quartered in the 
Pocono Mountains, where he expects to 
remain most of the present month taking 
it easy. 

S. M. Reichblum is opening up a new 
establishment in the Jackson building in 
Liberty Ave., and which will be equipped 
with good fixtures and a general line of 
jewelry. 

Samuel Posin, formerly with Herman 
Sweetwine, Wheeling, W. Va., has opened 
up a jewelry store there and was in Pitts- 
burgh last week making purchases for the 
new establishment. 

David Banov, Wheeling, W. Va., was 
in Pittsburgh last week buying stock and 
reports that conditions in that section of 
the country are looking very good with 
labor well employed and spending money 
liberally. 

Most wholesale and jobbing houses whose 
men have gone on the road with their Fall 
lines report very good orders are coming 
forward, which condition is regarded here 
as auguring well for.-the remainder of the 
year. The smaller merchants appear to be 
buying better than ever. 

C. Glenn Sipe returned to Pittsburgh 
Saturday from his trip abroad, having visited 
Paris and other places following his diamond 
buying mission to Amsterdam. Mrs. Sam F. 
Sipe, his mother, who is in Battle Creek, 
Mich., being treated for nervousness, is 
showing marked improvement. 

Much regret was expressed here because 
of the death of I. Ollendorff of the I. 
Ollendorff Co. in Germany last week. Mr. 
Ollendorff had lived in Pittsburgh for many 
years, before establishire. his business in 
New York as well as in this city and had 
many friends here among the trade, who 
are very sorry to learn of his demise. 

“The need of a small loan bank in Pitts- 
burgh for the benefit of merchants and their 
customers” was a subject discussed at Mon- 
day’s meeting of the members of the Re- 
tail Credit Men’s Association of Pittsburgh 
by Harry R_ Hickox. Such an institution, 
it was stated would do much to tide over 
customers in times of pressing need, as well 
as help merchants increase their business. 
Many constructive talks are to be ar- 
ranged by the association for the coming 
Fall and Winter. 

Much sorrow was expressed here among 
the members of the jewelrv trade, because 
of the death of President Harding, but great 
confidence was expressed in President Calvin 
Coolidge, who is now guiding the Ship of 
State. Most of the jewelers displayed flags 
at half mast and as the funeral train passed 
throush Pittsburgh yesterday on its way to 
Washington. the town was well draped in 
mourning. Some of the large stores here 


made window displays, mourning the na- 
tion’s loss, 
‘ver, have 


Business men spoken to, how- 
such great confidence in the 
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present cabinet, that no fear as to the future 
was expressed, 

Louis DeRoy & Bro. have installed their 
new wall case idea of taking care of stock. 
As soon as the concern’s new show cases 
arrive, these will be used only for the dis- 
play of goods, while the wall cases will con- 
tain small trays for the housing of the firm’s 
merchandise, The members of the estab- 
lishment have been busy for the last week, 
arranging the stock in accordance with the 
new idea. Much more can be handled in 
this way than formerly and a larger stock 
also kept, so it is claimed. The members of 
the firm are confident that merchandise can 
be handled to much more advantage in ac- 
cordance with this idea, than under the old 
system of having goods displayed in trays 
in the show cases. Only samples will be 
displayed in the show cases when the new 
system is working right. , 
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C.'E. Sunderlin is busy this week rounding 
up the jewelers for the national convention 
at Providence. He expects to have a fair 
representation. 

Lester Cohen of Rosenthal & Preswnt, 
leaves next week on business. A new sales- 
man, Herbert Ruthven, makes his first trip 
for the company this month in central New 
York. 

Morris Rosenbloom and his wife and son 
are making an auto trip to Milwaukee. He 
intends to visit the vaults of the famous town 
in search of the products that once made it 
great. 

W. Levinson is away calling on the trade 
and M. Moll is “out” also. Abe Weimberg 
has returned from a good business trip. The 
firm has received no news of the recent. dia- 
mond robbery of one of their salesman. 

Sime Berson and family have gone to Star 
Lake for a fortnight vacation. Sam Marine 
has been left with the business dull-care to 
pack in his grip until Berson’s return. Mr. 
Marine is calling on the local trade via auto 
and he says that it is most convenient. 

On Saturday, Aug. 11, members of the 
Rochester Retail Jewelers’ Association—with 
their families and invited employes—will go 
to Manitou, on Lake Ontario, for an annual 
outing of the association. R. G. Scheer, sec- 
retary, has arranged a list of outdoor sports 
and contests to be held during the afternoon. 
Dinner and dancing will follow at the Hotel 
Manitcu. The Arcadian orchestra and Mine 
Host Odenbach will do their best to please 
their guests. 








Portland, Ore. 





Sam Flatow, proprietor of the Crescent 
Jewelry Co., and Paul Harbaugh, proprietor 
of the Gift Shop, returned last week from 
a business trip to Seattle. 

Edward Savan, manager of the Keystone 
Jewelry Co., and his wife, have just re- 
‘urned from an extended motor tour of 
Vancouver, B. C., Seattle and other cities 
of the northwest. He has been gathering 
ideas to be used for the betterment of busi- 
ness during the Fall and Winter months. 
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Forest Davidson, son of the treasurer of 
the Thomas Long Co., has gone with two 
companions from Amherst College for an 
automobile tour through Canada for two 
weeks. 

J. MacDonald, formerly with Curran, 
Cowan & Carleton Co., is recovering from 
a broken ankle sustained recently in an auto- 
mobile accident. He has been obliged to 
suspend business for two or three weeks, He 
travels for a manufacturing company in 
Connecticut. 

A unique display is on exhibition in one 
of the windows.of A. Stowell & Co. It 
consists of a bowl containing goldfish, with 
an inner chamber in which is a canary. The 
two compartments are separated, of course, 
by glass, so that the canary is able to get 
air from an outside chamber. 

Albert Chase, who is 97 years of age, and 
probably the oldest jeweler in these parts, 
called on the trade last week, renewing ac- 
quaintanceship with many old friends. For 
a man of his advanced years he retains his 
faculties in a remarkable degree. He is able 
to get around without difficulty, and although 
he carries a cane it is more for ornament 
than need. He was in the trade for more 
than 70 years and has a large circle of friends 
in Boston. 

John T. Wells, an old-time china merchant, 
died last week. While in Missouri, during 
the Civil War, he served in the State Militia. 
He returned to Boston in 1868 and remained 
in business until the Boston fire in 1872, 
when he identified himself with Abram 
French & Co., with ‘which his father was 
connected for 74 years. While there he was 
the company’s foreign buyer. Later he 
formed a partnership with Herbert Burrage 
and opened a retail store on Boylston St. 
Owing to failing health he retired a few 
years ‘later. In 1885 he married Miss Alice 
Claflin, daughter of Henry Claflin, of New- 
ton. Deceased is survived by his three 
children. 

John Sullivan, of Fall River, was brought 
to this city Aug. 2 from Albany, N. Y., by 
Inspector Pelton. He is wanted on an in- 
dictment warrant charging him with the lar- 
ceny of four watch charms valued at $207 
from William J. Smith, 373 Washington St. 
It is alleged that Sullivan went to the store 
the first part of last month, representing him- 
self to be a Mr. Randolph, of Newton, and 
said he and some friends intended to present 
an associate with a watch charm. He could 
not make a choice of the charms shown him 
at the time, he said, and decided to take the 
four with him and have the associate pick 
one. He did not come back or return the 
charms. When the jeweler made an investi- 
gation he found that a man named Randolph 
in Newton knew nothing about the matter. 
Sullivan was indicted at a special session of 
the grand jury. Just before Pelton left for 
Albany to search for Sullivan he received a 
message from that city that Sullivan had 
been arrested while trying to pawn the 
charms. Pelton recovered the charms given 
by Smith, the jeweler, and also one that the 
arrested man had palmed without Smith 
knowing it. Sullivan is held for the Su- 
perior Criminal Court, 
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ASLEEP OR AWAKE—Your watch MUST BE 
adjusted to keep accurate time regardless of the position 


"6 in which it is placed. 
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Chicago Notes 





Ralph Lewis, representing S. C. Powell & 
Co., New York, spent last week here. 

J. S. Wexler, of Wexler Bros., left re- 
cently for a business trip through the south- 
west. 

L. J. Kaas, manufacturing jeweler of 
Omaha, Nebr., spent several days in Chi- 
cago last week. 

David Moss, representing Malenka & 
Sagar, New York, called on the trade in 
Chicago recently. 

S. Y. Ball, of the Norris, Alister-Ball 
Co., spent last week in Cleveland on busi- 
ness and visiting friends. 

John G. Liner, of Benj. Allen & Co., ac- 
companied by his family, is making his 
annual Summer visit in Canada. 

Harry Atz, of Atz Bros., Heyworth 
building, has returned to business after a 
rest at Elkhart Lake, Wisconsin. 

,Orville Fuller, of E. & J. Swigart Co., 
Cincinnati, has returned home after visiting 
friends in Chicago for several days. 

Leo Bauman, of the Bauman-Massa Co., 
St. Louis, motored with his family to Chi- 
cago last week and spent several days here. 

E. Buckland, jewelry buyer for Carson, 
Pierie & Scott, left last week for the eastern 
jewelry manufacturing centers on a buying 
trip. 

E. D. Gallagher, who represents Depres, 
Bridges & Noel in Indiana, Illinois, Ohio 
and Michigan, has started on his first Fall 
trip. 

A. L. Fuller, Chicago manager for Towle 
Mfg. Co., is spending three weeks motoring 
with his family through Michigan and Wis- 
consin. 

Harry Miller has returned to Chicago 
after spending two weeks visiting W. S. 
Sparrow at his Summer home at Three 
Lakes, Wis. 

“Gen.” Hudson, of Shibley & Hudson, 
Wooster, O., visited here last week en route 
ome after a business trip to Columbia and 
Kansas City. Mo. 

W. R. Anderson, of W. R. Anderson 
Co., 32 N. State St., is spending two weeks 
motoring with his family through northern 
Michigan and Wisconsin. 

C. L. Gallagher, Iowa representative, and 
M. Bennett, South Dakota representative 
of the Blauer-Goldstone Co., left last week 
for their respective territories. 

E. L. Badgley, Chicago manager for Har- 
vey & Otis, has returned to his office in the 
Heyworth building after spending several 
weeks at The Dells in Wisconsin. 

James B. McDonald, of the Wolcott Mfg. 
Co, returned last week from an extended 
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northwest’ trip and left immediately for 
Minocqua, Wis., to spend a few weeks. 

R. B, Piawaty, of the North American 
Watch Co., accompanied by his two sons, 
left by auto last week for Boulder Lake; 
where they will spend the month of August. 

Mr. Robbins, of “Robbins’,” 818 Broad- 
way, Los Angeles, Cal., spent a few days 
in Chicago last week as he was returning 
from a trip to the eastern jewelry markets. 

Col. S. O. Bigney, of the S. O. Bigney 
Co., has returned to his home in Attleboro 
after spending several days here with his 
son who will represent the company in this 
city. 

Dave Harris, representing L. J. Anshen 
Co., Providence, is leaving this week for 
a business trip through the west to the 
Pacific Coast. He expects to be gone about 
a month. 

Harry Silverberg, representing Borakove 
Bros. and Zol, Inc., of New York, returned 
last week from an extended trip through 
the west and the Pacific Coast. The return 
trip was made by auto. 

R. W. Bolles, manager of the Chicago 
office of the Oneida Community, Ltd., is 
spending a few weeks in the Adirondacks 
and before returning to Chicago will spend 
some time at the factory. 


Frank E. Quinn, Chicago manager for 
Homan Mfg. Co., returned last week from 
his vacation and left immediately for a 
business trip to Cleveland and other larger 
cities of the middle west. 

W. E. Ruthhart, of the Norris, Alister- 
3all Co., is absent from his desk for about 
two weeks. Mr. Ruthhart is spending his 
time in superintending improvements at his 
new home in Clarendon Hills. 

Arnold Fox, of Yankton, S. Dak., spent 
several days here last week en route home 
after a business and pleasure trip to New 
York and other eastern cities. Mr. Fox 
was accompanied by his wife. 

The Stone Jewelry Co., which has been 
located in suite 1006 of the Capitol building 
for several years, has removed to room 405 
of this same building. New fixtures have 
been installed making this one of the very 
attractive upstair stores of the “Loop” dis- 
trict. 

Miss Grace Paisley, for many years with 
Marshall Field & Co., now assistant man- 
ager of the jewelry department for Miller 
& Paine, Lincoln, Nebr., spent last week 
with friends here and will spend two weeks 
motoring through Canada before returning 
home. 

Joseph F, A. Finn, with the Schless-Har- 
wood Co., New York, accompanied by his 
wife, is spending his vacation in Chicago 
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with relatives and friends. For many years 
Mr.. Finn was manager of the diamond de- 
partment of Depres, Bridges & Noel, of this 
city and has a host of friends here. 

J. O. Pollack & Co., 7 W. Madison St., 
have just finished and delivered the medals 
to be given for efficiency. and marksmanship 
at the Reserve Officers Training Camp of 
the 6th Corps area which comprises the 
states of Illinois, Wisconsin and Michigan. 
The medals are of gold, silver and bronze. 

M. H. Wexler, of Wexler Bros., who re- 
turned last week from a western business 
trip, tells of an unusual experience while 
in Colorado. He ascended Pikes Peak to 
see the sunrise and while waiting met Ralph 
Paul, of Dave Paul Jewelry Co., Wichita 
Falls, Texas and sold a bill of goods at 
sunrise, 

Irving Cohn & Co., wholesale distributors 
of silverware and ivory have enlarged their 
present quarters in the Mallers building, 5 
S. Wabash Ave. The firm under the new 
arrangement will have more than twice the 
space it formerly cccupied. The Cohn con- 
cern is just starting on its second year in 
business, 

H. Paul Juergens, of the Juergens & 
Anderson Co., left Chicago early last week 
and sailed from New York on Saturday 
for an extended business trip to France and 
other countries of Europe. Wm. F. 
Juergens, who has been spending several 
weeks in Wisconsin woods, returned to his 
desk last week. 

The Manufacturers’ and Importers’ Asso- 
ciation is now holding its 23rd semi-annual 
exhibit at the Palmer House in this city. 
The exhibit which opened on Monday of 
last week will close Saturday of this week. 
The display was made by 119 exhibitors 
and is one of the largest they have ever 
held. The entire fifth and sixth floors are 
devoted to the display of merchandise. 

An unsuccessful attempt to rob Sam 
Grossman, manufacturers’ representative, 
was made one day last week. Mr. Gross- 
man carries a line of platinum goods and 
while cn Roosevelt Road near Noble St. a 
car with three men came to the curb and 
two of the men tried to push him in the 
car. He resisted and knocked the revolver 
from the hands of one of the men. The 
excitement attracted others on the street and 
the three drove rapidly away without getting 
any merchandise from Grossman. 

George Armstrong, representing the D. F. 
Briggs Co., from the Chicago office, re- 
turned from his vacation last Thursday and 
left for a few weeks at the factory in Attle- 
boro and will make a business trip through 
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the east before returning. Milton Sand- 
felder, of this company left Sunday for a 
business trip to the cities of the middle 
west. 

J. T. Montgomery, of M. A. Mead & Co., 
left Sunday for a two weeks’ business trip 
to eastern cities, including Pittsburgh and 
New York. 

George Gubbins, representing the Illinois 
Watch Case Co., who returned recently 
from a business trip to St. Louis and Kansas 
City, is now taking two weeks’ rest from 
business cares. 

Jack Kelsey, of the Waltham Watch & 
Clock Co., spent last week in Chicago 
after a trip to Ohio cities and left Sunday 
for Kansas City and St. Paul in the interest 
of his company. 

Wm. C. Penfold, representing F. A. 
Sadler Co., has returned from _ several 
weeks east where he combined business with 
pleasure and spent some time with relatives 
and friends in Buffalo. 

M. W. Silverberg, who travels for the 
Stein & Ellbogen Co., had to discontinue his 
trip last week on account of serious illness. 
He returned to Chicago and Harry Wish, a 
house man, is now covering the territory. 

The golf committee of the Chicago Jewel- 
ers’ Association held a meeting last Friday 
at which the plans were completed for the 
third golf outing, which will be held at 
Green Valley Country Club next Tuesday, 
Aug. 14. Arrangements have been made for 
16 events and a large number are expected 
to participate, 

Fred Baldwin, of Gary, Ind., was a visitor 
here last week. On account of the sale of 
the building he occupied and: his inability 
to renew lease or get another desirable one, 
Mr. Baldwin closed out his business. He 
expects to motor through the east with his 
family for about two months and upon his 
return from this trip will take up plans for 
the future. 

Among the out-of-town retail jewelers 
visiting the trade here last week were noted: 
L. J. Kaas, of L. J. Kaas & Son, Omaha; 
Arthur Rovelstad, Elgin, Ill.; A. E. Nye, 
West McHenry, IIl.; Harold Miller, Kohli 
Jewelry Co., Monroe, Wis.; Fred Moltz, 
Vail Jewelry Co., Valparaiso, Ind.; Mr. 
Major, Milliken & Major, Perry, Ia.; E. S. 
Pixley, Lewell, Ind.; R. M. Garrett, Sa- 
vanna, Ill.; Mr. Greenwood, Sanders & 
Steward, Ft. Madison, Ia.; J. A. Bills, J, A. 
Bills & Son, Vinton, Ia.; H. E. Snyder, 
Fairfield, Ia. 








Mrs. George L. Owens, the wife of a 
watchmaker, formerly of Detroit, is asking 
members of the jewelry trade to help her 
locate her husband, who about a month ago 
disappeared. Just before leaving Detroit, 
Mr. Owens had been working for Traub 
Bros. & Co., and until June, 1922, had been 
in business at 1854 N. High St., Columbus, 
O. Mr. Owens was 47 years old, is 5 feet 
11% inches and weighs about 175 pounds. 
His wife asks that anyone who knows of 
his whereabouts communicate with her at 
the Hotel Tuller, Paul, Adams and Bagley 
Aves., Detroit. 
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A. W. Hengstler, West Point, Ga., spent 
several days in Cincinnati last week. if 

I. Oppenheimer, of Oppenheimer & Co., 
is numbered among the many visitors at 
Atlantic City as he has gone there for a 
rest. 

Julian G. Schwab, of A. G. Schwab & 
Sons, leaves next week with his family for 
Charlevoix, Mich. A. G. Schwab, his father 
and president of the jewelry firm, is spending 
the Summer at Atlantic City. 

David J. Gutmann, of L. Gutmann & Sons 
is in the east on a buying trip. This trip 
is for the Fall merchandise which, accord- 
ing to representatives of the firm, gives 
promise of being very much in demand. 

W. F. ‘Schumer, of the Schumer 
Brothers Co., has returned to his desk in 
the Walsh building following a two weeks’ 
touring and fishing trip to Stoughton, Wis. 
Schumer reports that he ensnared so many 
fish that he had to throw some of them 
back in the water. 

Leonard J. Fox, vice-president of the 
Gustave Fox Co. and president of the 
Associated Manufacturing Jewelers of Cin- 
cinnati will be back at his desk next week 
after a short rest. It is expected that he 
will then start working on plans to enlist 
more manufacturing jewelers in the local 
association. 

Clarence Loeb, of L. Loeb & Sons, has 
returned to Cincinnati after an absence of 
eight weeks. During that time he visited a 
number of cities in Indiana, Illinois, Mis- 
souri, Kansas, Oklahoma and Texas, taking 
in those places which would have been 
visited by his father Lee Loeb. The junior 
member declared business seemed to be 
extraordinarily bright and prospects for 
the Fall look mighty good. 

J. Harvey Phillips, accompanied by his 
wife and child left Cincinnati during the 
week on a long motor jaunt to Edgemere, 
L. L., where they will spend the remainder 
of the Summer Season. Mr. Phillips is 
president of the Richter & Phillips, Inc. 
Maurice Phillips of the same firm leaves on 
his vacation Monday and intends to take a 
good rest at the Miami Country Club on the 
Little Miami River in Hamilton County. 

A foundling asylum probably will receive 
a check for $21.19 which was sent to the 
Miller Jewelry Co. in the Greenwood 
building, 6th and Vine Sts., by a Norwood 
man in one of the most unusual cases of 
restitution ever recorded in the jewelry 
trade. The story, which was printed last 
week by THE JEWELERS’ CrrcuLar told 
about a fraternity which started in 1912 
but which never materialized as no more 
than four pins were made from the die 
which was created by the jewelry company. 
The man who started the fraternity felt 
guilty because no more pins were ordered 
and asked the jewelry company to make out 
a bill for the expense in casting the die. 
Several letters were exchanged between the 
company and the man in which he figured 
the company’s actual loss to be $13, which 
at 6% per cent for 10 years would be 
$8.19, making a total debt of $21.19. The 
publicity, however, resulted in one woman 
calling up Miller and asking about the 
authenticity of the story. When assured 
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that the case was a bona fide one she imme} 
diately exclaimed: “Well that certain] 
makes up my mind and I’ll make restitu 
tion immediately.” The woman did not te 
Miller what her particular case amounted 
to but the facts of the case so influenced 
her that she has seen fit to pay a debt of 
some years’ standing which she felt was due, 
Miller probably will turn the conscience 
fund check over to some institution. The 
item has long since been checked, to profit 
and loss. 








San Antonio, Tex. 


J. C. Bridger has opened optical parlors 
at 333 W. Commerce St. 

F. C. Rockwell, of Del Rio, spent several 
days in San Antonio recently. 

George Cordell, Kenedy, Tex., has re- 
cently opened a watchmaking shop. 

Mr. Muhs, the engraver, of E. Hertz- 
berg Jewelry Co., motored with his family 
to Galveston, recently. 

San Antonio salesmen 
neighboring Texas towns, 
Summer business everywhere. 

_ A. Sieble, former conductor of the Star 
Loan Co., 703 W. Commerce St., San An- 
tonio, has moved his business to Alice, Tex, 

“Bill” Barnes recently opened up a nice 
jewelry store in his own name at Victoria, 
Tex. He had previously been in business 
with his father. 

Ben Hammond, of B. M. Hammond & 
Co., spent two weeks, recently, accompanied 
by his son Bill, motoring to 30 Texas cities 
and towns, visiting his trade. 

S. A. Gordon, Lockhart, recently struck 
oil on his farm that is just outside of the 
town. Both Lockhart and Lulling are in 
the midst of a big oil boom. 

O. A. Roach, who has been on the road 
for B. M. Hammond & Co., wholesalers, 
for the past 10 years, has recently resigned, 
and has not yet announced his future plans. 

E. E. Jacobs, with B. M. Hammond & 
Co., accompanied by his family, spent 
several weeks in Rockport. Alma Jacobs, 
also with the same company, spent several 
weeks at the sea shore. 

C. F. Bohmert, in charge of the manu- 
facturing and jewelry repair departments 
of Arthur A. Everts Co., Dallas, Tex, 
motored through to Corpus Christi and 
spent several days in San Antonio. 

There is a young man, C. E. Elmendorf, 
in the watchmaking business at Castorville 
who has created much interest of the people 
of his town by doing accurate work despite 
being absolutely blind. His office is at his 
residence. 

Clyde Adams, of Floresville, has pur- 
chased the jewelry stock formerly owned by 
J. A. Manning, and has opened his business. 
Mr. Manning is specializing in optometry 
and will continue to carry on his optical 
work in business for himself, but remaining 
in the same location. 

The Windrow Bros. jewelry and drug 
store at Laredo, Tex., was the victim of 
a mysterious explosion July 24. The ex- 
plosion is supposed to have been caused 
from sewer gas under the flooring of the 
store. It wrecked most of the show cases 
and display cases containing a considerable 
amount of jewelry. The loss is estimated 
at several thousand dollars. 


returning from 
report good 
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Sixty Appleton merchants, including the 
prominent jewelers, co-operated in Bargain 
Week, July 28 to Aug. 4. 

Robert Waldeck, formerly with his late 
father and now with Fred J. Theleman, suc- 
cessor, has been sojourning for two weeks’ 
at Okauchee Lake in south central Wis- 


onsin. 
, Walter Spaeth, of the Boszhardt-Possin 
Co., has returned from his annual vacation 
which he spent in visiting at Shawano Lake 
and also a trip through the famous Wiscon- 
sin Dells. Miss Spaeth, with the same 
firm, is now on her vacation. 

Amendment to articles of incorporation of 
the Manitowoc Plating Works at Manito- 


woc, decreases the capital stock . from 
$75,000 to $40,000. The firm occupies a 
modern plant on S. 26th St. A. J. Wyse- 


man is president and Earl Vits secretary. 
Herman C. Maassen, formerly engaged in 
the jewelry business at Spring Green, Wis., 
has formerly opened his new jewelry store 
in Milwaukee. Mr. Maasen recently decided 
to return to Milwaukee where he was 
formerly engaged in business prior to enlist- 
ing for the World War. He has secured 
afine store on North Ave., near 38th St. 

E. S. Kriel, formerly Rummele & Kriel, 
is conducting a sale of his jewelry store 
sock at 807 N. 8th St., Sheboygan. In 
the future he plans to devote all of his at- 
tention to the sale of Kriel Kraft art work. 
The Brunswick Shop which has occupied 
half of the Rummele-Kriel jewelry store 
wwilding, will take over the entire building 
within a short time. 


Attention of Milwaukee jewelers to 


counterfeit bills believed to have gained 
wide circulation in this district, has been 
alled by Peter Piasecki, postmaster. The 


notes are of $20 and $10 denomination, with 
red thread inserted between sheafs in imita- 
tion of fibre. As far as known no attempt 
mas as yet been made to pass these imita- 
tions in any local jewelry store. 
Arthur Kuesel, of the Kuesel 
ad KF, E. Bleuher, Chicago, 
mnager for the Gilbert Clock 
heir wives, made a vacation motor trip 
though Wisconsin during the last week. 
The trip was made in Mr. Kuesel’s automo- 
tile and the itinerary of the route took them 
many of the beautiful lakes and Summer 
“sorts of northern Wisconsin. 

Fred J. Theleman, head of the jewelry 
m bearing his name, left on Saturday 
with the marching club of the local Aerie 
i Eagles, fraternal order, for the annual 
tational convention at Denver, Colo. Fol- 
owing the convention Mr. Theleman will 
to Colorado Springs to visit his brother 
ad then proceed on a pleasure trip through 
tat section of the country. He expects to 
kaway two weeks. 

Paul Will, who has been engaged in the 
tachmaking profession in this city for 
Many years and more recently with the 
4 H. Motl Co. on Mitchell St., held the 
formal opening of his own jewelry store on 
Saturday, Aug. 4. Mr. Will leased a store 
# 1046-8th St.. corner Center St., on the 
‘orth side, for the site of his new enterprise. 
The byilding is a newly completed business 


3ros. Co., 
western 
Co., with 


THE 





JEWELERS’ 





block and the store provides the latest 
facilities for a modern jewelry and watch- 
making establishment, 

Manufacturing and jobbing jewelers of 
Milwaukee contemplate entertaining a large 
number of jewelers from Wisconsin and ad- 
joining States during the annual Merchants’ 
Week, Aug. 7-9. Large displays of Fall 
and Winter stocks for the prospective pur- 
chasers and special inducements in the form 
of low prices will be offered in addition to 
reduced railroad fares. The week is being 
conducted by the Jobbers and Manufac- 
turers’ division under the auspices of the 
Association of Commerce. 

Emerson F. Waldhier, owner of a jewelry 
store at Juneau and formerly of Beaver 
Dam, has announced that he will open a 
jewelry establishment at 145 Front St., in 
the latter city about Aug. 15. He is clos- 
ing out his stock at Juneau preparatory to 
opening the new Beaver Dam store. Mr. 
Waldhier was for nine years in the employ 
of R. W. Bayley & Co. Beaver Dam 
jewelers, later for a year with a Milwaukee 
wholesale firm and for the last three years 
was proprietor of the Juneau store. 

O. L. Glahn, manager of the National 
Jewelers’ Supply Co., has returned from a 
business trip through north Wisconsin and 
upper Michigan. Jewelers in that territory 
report that business thus far this year has 
Leen far better than for the corresponding 
period last year, and prospects for the re- 
mainder of this year are very favorable. 
The thousands of tourists from other States 


who are traveling through that famous 
Summer resort territory and good roads 
region, are spending considerable money in 
jewelry stores for souvenirs and _ gift 
jewelry this Summer, Mr. Glahn said. 
Louis Burmeister, of the E. H. Warnke 


Co., has been elected a delegate of the local 
Philatelic Society to attend the annual con- 
vention of the American Philatelic Associa- 
tion at Washington, D. C., Aug. 12-18. He 
also plans to take another week in making 
a trip to other eastern points, such as At- 
lantic City and Philadelphia. Capt. 
Warnke, who is employed at the Warnke 
establishment, has returned from the annual 
National Guard encampment at Camp 
Douglas, with his Troop B cavalry unit 
which won the field meet championship and 
the regimental banner. Gordon was also 
awarded the medal of a mounted pistol ex- 
pert. 

The old ‘A. C. Norway clock, by which 
the guests at Merrill’s first hotel, the Jenny 
house, arose, ate their meals and tucked 
themselves to sleep, will be permanently 
preserved if A. T. Curtis, of the Lincoln 
County Planning Co., is successful in find- 
ing a niche for this venerable timepiece. 
The old clock, which has served for more 
ihan 50 years, was recently taken from the 
Poirier building, the tearing down of this 
landmark having been begun. The land- 
mark was erected in 1868, 55 years ago, 
by Alden Crown and Dan Kline. It was 
at that time beside the Jenny house, later 
the Merrill house, and the clock, after its 
removal from the hotel, was given a place 
in this building, used as a storehouse for 
the hotel. 

News of the discovery of a veritable 
treasure in the wilds of Brazil by a Madison 
man reached his family in that city when 
a letter from Alois J. Neu, now residing 
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at Porto Nacional, was received by his 
sister, Miss Dorothy Neu, 318 N. Lake St. 
The letter tells of finding an extensive de- 
posit of graphite about 18 miles: from Porto 
Nacional and also of several diamonds dis- 
covered by the Madisonian 70° miles from 
his home. The letter was accompanied by 
a copy of the Jornal do Povo, Portugese 
newspaper published at Porto Nacional. 
According to the story of Neu’s discovery 
in this journal, the graphite discovery is 
quite valuable. Of the diamonds there is 
no mention in the Jornal but accounts of 
other diamcnd discoveries are found in the 
issue received in this city by Mr. Neu’s 
sister. 











TRADE CONDITIONS 


Business conditions in 
remarkably well according to Iceal jobbers. 


Indiana are holding up 


Judg- 
ing from recent reports to the State Bank Ex- 
aminers on the status of State banks there is no 
dearth of money. The industrial sections appear 
to be in much better condition, however, than the 
purely agricultural communities. In view of the 
recent downward trend in prices of farm products 
there is beginning to be a little anxiety felt con- 
cerning the fall buying power of the farmer. In 
many rural communities bankers have issued public 
statements saying that in view of conditions they 
intended to be extremely lenient with the farmer 
in the matter of requiring him to take up his bank 
paper. Factory and wholesale representatives who 
have made recent sales trips through the State say 
the usual Summer lull has nct been as acutely felt 
as last year. 


J. H. Vandeveer has established a new 
jewelry store at Bedford, Ind., according 
to Harry A. Sebel, of Sebel Co., Inc., 
wholesale jewelers who sold him the goods. 
Mr. Vandeveer also owns a store at Robin- 
son, Il. 

Business is a little ahead of last year said 
Leo Krauss, 43 N. Illinois St. Watches are 
most in demand with diamonds ranking 
second. The prices of diamonds is advanc- 
ing. There have been fewer weddings this 
vear than last, he said. 

Notice has been given by Joseph J. Ryan, 
of Marion, Ind., receiver for the Reliable 
Cut Glass Co., of that city, of the sale of 
assets to be held shortly. The sale will be 
held in Indianapolis. Among the assets’ of 
the company is a large stock of machinery 
and a stock of crystal cut glass with con- 
siderable office furniture. 

Sale of watches now is not very brisk, 


but repair work on them is. satisfactory, 
according to E. C. Stokes, 615 State Life 
building. Mr. Stokes said the sale of 


watches booms when school graduation ex- 
ercises are held and during the Christmas 
nolidays. “A man’s job is what he makes 
of it,” said Mr. Stokes. “Anyone can have 
plenty of work if they go after it.” 

Plans for the next “Surburban Day,” at 
Lafayette, Ind., set for Wednesday, Aug. 
29, were discussed at a meeting of Lafay- 
ette merchants recently in the rooms of the 
Merchants’ and Manufacturers’ Association. 
Fred O’Mara, chairman of the “Surburban 
Day” committee, presided. Following re- 
ports of success for the project in July, 
merchants are hoping to attract still more 
shoppers and to interest more merchants for 
the August bargain day. 











Mr. Kehl, representing E. H. Noble & 
Co., Chicago, is here on a business trip. 

Shreve, Treat & Eacret, a prominent San 
Francisco house, has leased space in the new 
Biltmore Hotel. 

E. Gerson, diamond merchant, 415 Title 
Guarantee building, is improving the interior 
of his office, putting down new carpets, and 
so forth. 

Philip Sternberger, traveling salesman for 
the P. D. Walsh Co., is just home from a 
business trip through the central part of the 
State. He has been gone about eight weeks. 

John O. Slemmons, a well known old-time 
traveling salesman, was recently bereaved 
through the loss of his wife, and has gone to 
San Diego to visit a daughter who resides 
there 

S. P. Dayton has just constructed and 
installed a very attractive illuminated elec- 
tric clock with a 30-inch dial in a bungalow 
court, the space being provided for the clock 
by an extension of the gable of one of the 
cottages. 

T. J. Canady, Huntington Beach, accom- 
panied by four business men from the same 
town, has just returned from a two weeks’ 
fishing trip in the Owens Valley. His store 
was in charge of C. E. Pennington during 
his absence. 

Paul D. Walsh is spending some of his 
time nowadays at his beach cottage with 
friends from San Francisco, John F. Woos- 
ter and family. Mr. Wooster is an optom- 
etrist, and brings his family to southern 
California every Summer. 

The jewelry trade here was distressed to 
learn of the death of Herbert Wilson, fa- 
mous aviator, which occurred recently 
through an accidental fall of his aeroplane. 
He was a brother of R. C. Wilson, well 
known Ocean Park jeweler. 

J. D. Bridges, of the local office of the 
International Silver Co., is leaving on a trip 
to cover his territory as far east as El Paso. 
He will be followed shortly by E. G. Jack- 
son carrying plated hollow-ware lines, and 
by F. C. Plate with plated flat-ware lines. 

Charles L. Schwenck, of the Armer & 
Brown Co., made a week-end trip with a 
party of friends and visited Oxnard, Ven- 
tura and Santa Barbara. He reports having 
a very pleasant trip. J. A. Toland of the 
same company is away for a week’s vacation. 

Miss Elsie Stern has accepted a position 
on the office force of the Donavan & Sea- 
mans Co. George W. Miller, of the silver 
department of the same company, intends to 
motor with his family up to Capitola, a 
popular beach resort near Santa Cruz, on 
the Monterey Bay, for a rest. 

The I. Behrstock Co., wholesalers on the 
fourth floor of the Title Guarantee build- 
ing, has engaged rooms 701, 702 and 703 in 
the same building, acquiring much more 
space than occupied at present. The quar- 
ters will be improved and new fixtures in- 
stalled. The company will move Sept. 1. 

G. G. Voege, manager of the Meyer & 
Talbott Co., has gone to Catalina Island for 
a short vacation. Martin E. Smith, travel- 
ing representative of the same company, is 
just back from a business trip by automobile 
as far north as Oregon and Washington. 
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He reports having done a very good busi- 
ness. 

T. W. Andrew, Inglewood, was married 
June 30 to Miss Gwendolyn Ponfret, a Los 
Angeles young lady. The pair have gone 
on a honeymoon trip to Santa Cruz and 
other northern points. After their return 
they will make their home in Los Angeles. 
During their absence the store is in charge 
of E. F. Fisher. 

Wright, Campbell & Ginder is another 
new firm recently incorporated. H. Victor 
Wright was elected president and J. W. 
Hunt, vice-president. The new firm will 
locate at No. 709 W. 7th St., in the heart of 
the shopping district. It is expected that the 
opening of the new store will take place not 
later than Oct. 1. 

A number of students have already been 
registered for the Fall term of the South- 
west School of Industrial Arts, which will 
open the first Monday in September. Every 
one of those who graduated at the com- 
mencement exercises recently held has al- 
ready secured employment, and some have 
had offers from two or more employers. 

Mr. and Mrs, C. A. Vanderburg, 322 W. 
6th St., have just returned from an auto- 
mobile trip to San Francisco, in which they 
combined pleasure and business. Joseph 
Lawson, salesman for Mr. Vanderburg, will 
leave soon by automobile, accompanied by 
his wife, for a vacation at Laguna Beach, 
about 50 miles southerly from Los Angeles. 
Samuel Bongard, watchmaker for Mr. Van- 
denburg, has gone to Catalina Island for a 
vacation of a week. 

The C. H. Clark Co., which recently 
opened its new store on the southwest cor- 
ner of 8th and Spring Sts., has been the re- 
cipient of many compliments on the elegance 
of its new parlors. A large crowd visited 
the store on the day of the opening, and 
there was such an abundance of flowers 
that some of them had to be placed outside 
of the door. The remark was made that 
the place resembled a florist’s shop as much 
as that of a jeweler. 

E. Bastheim, of the E. Bastheim Co., has 
returned from a trip to San Francisco and 
has gone with his family to Catalina Island. 
Leo Judah, city salesman, and Maurice Rud- 
man, traveling salesman, are also in Cata- 
lina on vacation. George J. Germain, head 
of the diamond department of this company, 
went over to the island by airplane to spend 
the week-end. Elmer Zimmer, another trav- 
eling salesman for the company, has just 
returned from a trip through Arizona, New 
Mexico and Texas, and reports having done 
a very nice business. 

The following are some of the out-of-town 
jewelers who have been here recently: Mrs. 
H. E. Gould, San Bernardino; Mrs. M. A. 
Stalmer, Fullerton; A. J. Dutton, Anaheim; 
Mr. Asher of the Asher Jewelry Co., and 
Mr. Hoffman of the Hoffman Jewelry Co., 
Santa Ana; T. S. Lailey, El Monte; Rey- 
mond Finch, Govina; Mrs. E. T. Stoddard, 
Whittier; Mrs. C. J. McCormick and S. B. 
Clem, Redondo; Mr. Huck of Huck Bros., 
Wilmington; C. E. Perham, San Pedro; 
Mrs. M. Fornes, Venice; J. Posner and J. 
H. Blanchard, Ocean Park; E. J. McEvoy, 
Brawley. 

J. D. Bridges and F, C. Plate, of the Los 
Angeles office of the International Silver 
Co., have just returned from San Francisco, 
having been called there to attend a confer- 
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ence of the employes of the company called 
by Mr. Saunders, Pacific Coast manager for 
the company. Mr. Saunders has just re- 
turned from a visit to the various factories 
in the east. Nineteen persons were present 
at the dinner and listened with interest to 
the report of his trip and to his helpful sug- 
gestions as to the work to be done by them. 
At the conclusion of the banquet, Mr. Saun- 
ders was presented with a gold toilet set as 
a token of the esteem in which he is held 
by his employes. 

Mrs. Leona Sutherland, 27 years of age, 
wife of F. A. Sutherland, a jeweler at 1203 
Pacific Ave., Los Angeles Harbor, com- 
mitted suicide at her home a few days ago 
by drinking a quantity of cyanide of potas- 
sium. Death was almost instantaneous, 
Mrs. Sutherland is believed to have taken 
the fatal draught in a fit of despondency, 
she having been in ill health for the last six 
years. She had been at the State Hospital 
for the Insane since February last, until 
about two weeks ago, when she was paroled 
in charge of her husband. She leaves a 
daughter, Miss Dorthy Sutherland, living in 
Syracuse, N, Y. 

Nearly all of the employes of S. Nord- 
linger & Sons have already secured posi- 
tions by which they will continue in the 
jewelry business. A. Westhoff, who was in 
the watch department, has taken a position 
as general salesman with the Donavan & 
Seamans Co. Harry Hettich and J. C. 
Douglas will take positions in the silverware 
department of Feagans & Co. Benjamin 
Crandall, who has been the floor man at 
Nordlinger’s, has accepted a similar position 
at Brock’s. Asa Bacon, head of the watch 
sales department, also goes to Brock’s. H. 
Hastings Hale, who has been with Nord- 
linger the past six years, head of the gold 
department, has also accepted a position with 
Brock & Co. Mr. Hale was formerly with 
Hardy & Co., Seattle, at which time Frank 
A. Priesmeyer, recently manager of S. 
Nordlinger & Sons, was also associated with 
Hardy & Co. George Creed, who has been 
with Nordlinger & Sons for 17 years, will, 
after a short vacation, take a position in the 
sales force of the Donavan & Seamans Co. 








Pacific Coast Notes 


P. Pederson, Burlingame, Cal., is adver- 
tising his jewelry business for sale. 

The Cannan Drug & Jewelry Co., Gold- 
field, Nev., has been burned out. The con- 
cern carried some insurance. 

Clark Long has been purchasing equip- 
ment in Spokane, Wash., for a retail jewelry 
store he is about to open in Craigmont, Ida. 

Jonasen & Son, jewelers, Goldfield, Nev. 
trusted their valuables to a supposedly fire- 
proof safe. The building caught fire, and 
the safe, instead of living up to its adver- 
tised qualities, blew open, its contents being 
destroyed. The firm has sustained a $20,000 
loss, with no insurance. 

According to a report received from ¢X- 
perts in New York, several diamonds, found 
on the Hartman holdings, east of Ashland, 
Ore., are valuable. This, at least, is the 
report current in Ashland. . Of the six dia- 
monds tested, none was over two carats and 
four were under one carat. The stones 
were found imbedded in shale and were 
removed with difficulty. The quality of the 
diamonds is said to be good. 
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William Fulton, of this city, is in the 
south. 

Park V. Bovyer left recently to resume 
his traveling, for the Burr W. Freer Co. 

Ben N. Nordman, just back from the 
Pacific northwest, is leaving for his Fall 
trip to the south, 

Bair & Levy, 335 Geary St., sustained 
a burglary loss recently of $2,500. It was 
covered by insurance. 

Emanuel Levy is still visiting the eastern 
market. His partner, Frank Cresalia, is 
in charge of the business here. 

Travelers for the Edson Adams Co. are 
now on their Fall trips, covering their terri- 
tories, both in the north and south. 

William F. Asmussen, designer and manu- 
facturer of jewelry articles, has opened 
offices on the third floor of the Howard 
building. 

Joseph T. Kielty and Stanley J. Beard 
have returned from their eastern trip and 
are now at their new headquarters in the 
Howard building. 

Carl Domes, traveler out of Seattle, 
Wash., for A. I. Hall & Son, has recovered 
from his recent illness and is now about to 
take the road egain. Recently, when pre- 
paring for a trip, Mr. Domes was seized 
by a sudden attack of illness which forced 
him to return. 

Henry Warner, formerly of the Leys- 
Christie Co., Butte, Mont., is now with J. 
H. Spiro, 704 Market St. Mr. Warner 
takes chatge of the inside office and also 
does engraving. Mr. Spiro is contemplating 
a return trip to New York shortly, to re- 
plenish his stock. 


Alfred H. Bullion is making frequent trips 
to Lake Tahoe, where his family is spend- 
ing the Summer. William E. Hyde, with 
the A. H. Bullion Co., is recovering from 
the results of a slight injury to his foot 
which caused blood-poisoning. He is now 
able to visit the trade. 


Thieves shattered the plate glass door 
panel of the Modern Jewelry & Optical Co., 
1004 Market St., early on the morning of 
July 27. Through this shattered panel, they 
entered the store and carried off loot valued 
at $2,000. The officer patrolling the beat 
was the first to discover the loss. 

His many friends, both in San Francisco 
and in Los Angeles are congratulating J. A. 
L. Turner on the announcement that he is 
to be manager of the new store of the Albert 
S. Samuels Co., in Oakland. This firm 
has two large jewelry stores in San Fran- 
cisco. Mr. Turner was recently with 
Nordlingers’, in Los Angeles, where he had 
charge of the diamond department. He has 
been with the Albert Samuels Co. here, for 
less than a year. 

Accompanied by his young son, Drury, 
Edward V. Saunders, Coast manager for 
the International Silver Co., has returned 
from a trip which included the northwest, 
including Lake Louise and Banff, in the 
Canadian Rockies, most of the leading cities 
of the United States and all the points 
where the International Silver Co. has fac- 
tories, Mr. Saunders was gone for three 
months and, on his return here he gave a 
dinner, in the Red Room of the Bohemian 
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Club to all the leading members of the 
International force, J. D. Bridges and F. C. 
Plate coming from Los Angeles for the 
banquet. To the surprise of the host, he 
was presented with a solid gold toilet set, 
including an assortment of gold-backed 
brushes. 

Visitors in town this week include: Max 
Marcus, northern representative of Sproehnle 
& Co.; Louis Burnett, Tacoma, Wash.; H. 
I. Mendelsohn Co., Portland, Ore.; Mrs. Leo 
M. Schiller, San Diego; Ernest Mueller, 
Eureka, Cal.; Mrs. Ralph Beland, Fresno; 
Marc Lichenstein, Bakersfield; A. G. Prouty, 
Napa, who is en route to play golf at Del 
Monte; Marion Dayley, Yreka, and P. Tait, 
Los Angeles, who took a fast ride here, 
motoring much of the distance by night. 

Walter E. Graves is comfortably installed 
in his new quarters at 278 Post St., where 
there is more room and better light to dis- 
play his many handsome show-cases, etc., 
than the former offices at 140 Geary St. 
afforded. Mr. Graves was much pleased 
with a story, published in the “oddity” 
column of a local morning paper, to the 
effect that a Seth Thomas clock had ticked 
for 55 years in the office of the Sheriff, 
at Colusa, Cal., and, for the first time had 
been laid up for repairs. Mr. Graves, who 
carries the Seth Thomas line for this terri- 
tory, pointed out that the people of Colusa 
had put the account of the Sheriff’s office 
clock in their local paper, to suit them- 
selves, and that the interesting fact of the 
clock’s long life had caused the story to be 
copied. 








Cleveland 


C. A. Danna, of Erie, Pa., was in town 
last week. 

J. J. Bender, of the Cowell & Hubbard 
Co., is touring in the Adirondacks. 

R. E, Gourley, of the Sigler Bros., has left 
on a business trip and W. H. Kennon 
and E. A. Ellbogen are planning to leave 
shortly. 

W. G. Knapp, of W. G. Knapp & Co., 
New York, spent last Sunday in Cleveland. 
He and W. VanHorn were enjoying dinner 
at Regnatz’s. 

C. W. Nolf, Wadsworth, O., jeweler, was 
visiting Cleveland recently. Mr. Nolf 
greatly impressed the Cleveland trade with 
his serious manner. 

Stanley Lydecker, secretary and treasurer 
of the Cowell & Hubbard Co., is visiting his 
father in Massachusetts and will also spend 
a few days at Indian Lake visiting his 
brother. 

Announcement has been made that the 
Ellis Jewelry Store, located at 119 N. Main 
St., Washington Court House, O., will be 
moved in the near future and will be located 
in the same room with H. C. Anthoni, mer- 
chant tailor. The old building will be torn 
down. 

Morris Graver, 704 Broadway, Lorain, O., 
jeweler for a number of years, sold his en- 
tiré business to Sol Bergman, Cleveland 
jeweler, who will take charge immediately. 
Graver has no plans for the future, though 
he is planning to take a vacation before go- 
ing into business again. Bergman proposes 
to install an entire new line of stock and 
open a first class, up-to-date store. In order 
to make room for his new stock, Mr. Berg- 
man will place on auction all stock in the 





CIRCULAR 








117 





store at the present time. He will act as 
auctioneer. 

Word has been received here that the 
Kay Jewelry Co., Columbus, O., has leased 
the storeroom at 82 N. High St., now oc- 
cupied by the C. O. Haines Co. The store- 
room is being remodeled and a vault is be- 
ing installed. The Kay Co. will occupy this 
location temporarily until the completion of 
the new building at Long and High Sts. 
This firm opened its Columbus store less 
than two years ago and has come to the 
front as one of the most progressive jewelry 
houses in central Ohio. 

The Sigler Bros. Co. employes held their 
annual picnic at Scatterday Farm near Olm- 
sted Falls, the afternoon of July 28. A 
large crowd drove out in autos and had their 
lunch there. Along the beautiful Rocky 
River, it was a delightful setting for the 
outing. The afternoon was spent in any 
manner that they desired. One of the fea- 
tures of the affair was a baseball game be- 
tween the married and the single men. The 
married men proved themselves to be as 
youthful as the single men and handed the 
bachelors a 9-5 jolt. After counting noses, 
it was found that 55 attended. That evening 
there was a wiener roast. The Shubert and 
Keith circuits are trying to sign up several 
of the Sigler Bros. employes as a result of 
the entertainment they furnished to the as- 
sembled audience. It was indeed enter- 
taining. 








Trade Gossip wa 





Many jewelers of the country are taking 
advantage of the merchandising plan to help 
retailers build up business on “baby silver- 
ware” which was worked out a short time 
ago by the International Silver Co. The 
plan involves a complete assortment of well 
selected merchandise both in flat-ware and 
hollow-ware that is appropriate as gifts to 
infants and small children. And in con- 
nection with the merchandise, the concern 
offers velvet lined display boxes with covers 
in full color, window cards, miniature book- 
lets for consumer distribution, newspaper 
electros and complete material for advertis- 
ing and circularizing. In the two months it 
has been in operation, the plan has received 
most enthusiastic support from many of our 
progressive dealers, over 165 having already 
taken advantage of the opportunities offered 
to develop trade in baby silverware. The 
B. H. Stieff Jewelry Co., Nashville, Tenn., 
recently made use of the plan in a window 
display that attracted a great deal of atten- 
tion and which is illustrated in another col- 
umn of this issue. 

x * * 

In the issue of July 18 appeared an arti- 
cle republished from the Compressed Air 
Magazine on “The Use of Industrial Dia- 
monds.” Attention is called by the Vianney 
Wire Die Works to the fact that this article 
did not include mention of a diamond tool 
which plays an important part in industry 
today. This is the diamond die used for 
drawing all kinds of wire (brass, copper, 
gold, steel, resistance, tungsten, etc.), the 
total output of which is annually estimated 
at 45,000 stones ranging from % to 12 carats 
in size. The production of these diamond 
dies, including those imported and manufac- 
tured here, is stated by our informants 
to be more than $1,000,000 a year. 
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Notes from Ohio 


Eastern Ohio jewelry stores will continue 
closing at 5 p. M. except Saturdays, during 
August. 

Raymond K. Porter, manager of the 
George S. Dales & Co., Akron, has returned 
to his desk after a several days’ vacation 
spent in and around Akron. 

Leon Rubin, manager of Rubin’s Jewelry 
store, East Liverpool, O., and part owner 
of the Rubin & Fredland Co., new Canton 
jewelry concern, was a Canton visitor the 
past week. 

\nnouncement is made that Roy's Jewelry 
store, one of the newest in Canton, located 
at 237 FE. Tuscarawas St., has been sold to 


R. Mitchell, of Akron, and in the future 
will be known as Mitchell's. It is one of 
the most complete stores of the Mitchell 


chain. 

Practically every East Liverpool jeweler 
will participate in the semi-annual Dollar 
Day sales event to be observed by Fast 
Liverpool retail merchants Thursday, Aug. 
9. Jewelers and other retailers contribute 
to a fund to promote this twice-yearly sales 
day and to pay for the out-of-town advertis- 
ing campaign. 

A daring robbery, characterized by the 
boldness of the thieves, was perpetrated at 
the home of Guy C. Fritz, Zanesville, O., 
jeweler early Sunday, while the family slept. 
A watch, chain, several rings and personal 
jewelry of the members of the household was 
taken, according to Mr. Fritz. A peculiar 
feature of the robbery was that a Masonic 
watch charm had been removed from the 
watch and left on the buffet. 

Congratulations are being received by C. 
J. Duncan, Massillon, recently elected presi- 
dent of the Ohio Retail Jewelers’ Associa- 
tion. Mr. Duncan has for many years been 
active in affairs of the association and has 
been responsible for much of the important 
legislation which has been considered by the 
organization in recent years. Glenn P. 
Heckert, also of Massillon, is secretary of 
the association. This gives the two State 
officers an advantage by being located in the 
same city. 

After eluding police in Middletown in a 
chase Monday, two 14-year-old Hamilton 
boys were arrested this week by Hamilton 
police on a charge of stealing jewelry worth 
$300. Some of the loot was found buried, 
while some was on their persons. They 
will be held for juvenile court procedure. 
The pair while “just looking around” took 
watches, knives and pens from jewelers. 
One of the boys told police that in their pur- 
suit they had come within two feet of them 
in a patch of weeds. 

L. A. Wetmore, Kent, O., jeweler, will 
move soon to a new location in FE. Main 
St., where he has leased the first floor of a 
new three-story building adjoining — the 
Franklin Hotel. He will transfer his 
jewelry business from the Franklin Hotel 
building to the new location within the next 
It is believed the building will 
be ready for occupancy by Oct. 1. In the 
new location Mr. Wetmore will have al- 
most double the floor space he now has in 
the Franklin Hotel building. 

A new magazine has made its appearance 
in Canton. It is called Merchant and is the 


few weeks. 


official organ of the Retail Merchants’ As- 
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F. B. Blakemore is editor. The 
first edition has made its appearance and 
was of 32 pages. The purpose of the maga- 
zine being published is to build a bigger and 
better co-operation between the merchants of 
Stark county. Jewelers who are affiliated 
with the Retail Merchants’ Association will 
contribute articles from time to time on 
their particular line of endeavor. 

Relatives of A. F. Nale, Warren, O., 
jeweler, have sought the aid of police to 
locate the missing merchant. Nale has not 
been seen since he left home Tuesday, July 
31, ostensibly to go to his place of business. 
A search of the store of Nale, located in 
the downtown district, shows that everything 
apparently is as it would have been upon 
closing in the evening, though the safe had 
not been opened, He employed no clerks. 
Mrs. Nale told police he had been acting 
strangely of late but could aid them with 
no information which might determine why 
he left home. 

Canton merchants are aiding in plans for 
the observance of Trade Extension Week to 
be observed here from Sept. 5 to 12. More 
than 100 retail merchants will participate in 
the annual Fall sales event, which will take 
the place of the usual Fall style exposition. 
The trade extension idea appeals to the 
jeweler stronger than style show weeks, they 
said. All committees have been named and 
are at work on plans of the sales promotion. 
Special editions of the local newspapers con- 
taining ads of the various merchants’ offer- 
ings for the week will be distributed within 
a radius of 50 miles of Canton. 

Fall will see more costume jewelry worn 
in the Canton-Akron district than any other 
season in the history of the business, ac- 
cording to distributors. They have no rea- 
son for this other than that the retailers are 
loading up with it. Beads, earrings, brace- 
lets and novelties in the Egyptian motif 
continue big sellers for Fall and early holi- 
day lines. Jobbers in this territory have 
their men on the road now with the Fall 
and Winter lines and orders for this sort 
of jewelry are good. Judging from reports 
every jobber in the city has had a good late 
Summer business as well as early Fall trade 
and their men have not completely covered 
their territory. 

For eight months the Akron Merchants’ 
\ssociation has been busy gathering data on 
the organization and installation of a stores 
mutual protective association. President I. 
H. Birnbaum expects soon to call a meeting 
of store proprietors in this new activity. 
The proposed division will function in the 
apprehension and prosecution of shoplifters, 
check workers, charge account swindlers and 
other forms of store criminals. The institu- 
tion of a department of this kind will necessi- 
tate the employment of trained detectives and 
workers who will patrol downtown stores 
and be directly responsible to the central or- 
ganization. Practically every jewelry store 
in the city will affiliate with the new or- 
ganization. » 


sociation. 








Edward L, Bowers recently opened a new 
jewelry store at 136 S. Main St., Chambers- 
burg, Pa. Mr. Bowers has been 18 years 
in the jewelry business, four with 
Bruce Carson at Hagerstown and 14 years 
as chief watchmaker with C. A. Shinneman 
of this city. 


years 
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Salt Lake City 


The Royal Jewelers is the name of a new 
concern on Washington Ave., Ogden. 

C. R. Pearsall, of the Leyson-Pearsall 
Co., has gone to Idaho on a fishing trip. 

A local pawnbroker was fined recently 
for selling goods ahead of time allowed by 
law. : 

Mrs. C. R. Parry, 
known local man, is 
Idaho. 

William T. Denn, of the Hubbard-Denn 
Co., and family are making a pleasure tour 
of the northwest. 

C. W. Primrose, president of the Prim- 
rose-Jolliffe Corp., Clift building, has gone 
to Kansas City on a business trip. 

William Alexander, old time jeweler 
here, who recently removed to California, 
is dead, according to word received from 
that State. 

H. W. Kelly, of Hailey, Idaho, is a local 
visitor, as is William H. Gordan, Cedar 
City jeweler, recently with the Decker 
Jewelry Co. 

D. C. James, optometrist, had a narrow 
escape from serious injuries in Wyoming a 
few days ago. It was an auto accident, 
Members of his family were badly hurt. 

Local visitors include Meyer Lehmann, of 
Ludwig Lehmann, New York; Joseph T, 
Brennan, Ben Shiers & Sons, New York; 
Dave Stocker, Samuel Koshers, New York; 
William Shapiro, Louis Manheimer & Son 
Co., Chicago, and Fred W. Radcliffe, M. A. 
Mead & Co., New York. 

R. E. Boes, manager of the Boes stores, 
this city, has gone to Yellowstone. National 
Park where he will spend a month. He 
will join his father, John Boes, former 
president of the local association — there. 
Mr. Sr., is convalescing from _ his 
serious illness of last Fall. Mrs. E 





wife of the well 
visiting relatives in 


Boes, 
er 
will have charge of the store temporarily. 

The Decker Jewelry Co. is putting the 
finishing touches on its plans for the big 
time which jewelers of this section are to 
have at Granddaddy Lakes, a sequestered 
mountain region southeast of this city. The 
outing will Jast a week and the party will 
leave this city on Aug. 18. Wayne Decker 
told a JEWELERS’ CIRCULAR correspondent 
that if any jeweler not receiving a personal 
invitation reads this desires to go he should 
get in touch with him at the Dooly build- 
ing, this city. 

“What car do we take to Boyd Park?” 
said a middle-aged couple to Wm. J. Smith, 
prominent local jeweler. “There is no such 
park,” Mr. Smith replied. The couple in- 
sisted they had seen the ads. giving date of 
establishment, etc. It then dawned on Smith 
that they wanted Boyd Park, Incorporated, 
pioneer jewelers, across the street, but the 
couple still insisted that they wanted 4 
park and were indignant. This illustrates 
the effectiveness of billboard advertising a 
the means of impressing the name of a firm 
on the public, for the Boyd-Park Co. has 
done considerable advertising along this line 
of late years. 


30es, 








Dominic Pagliarulo, Wilmette, Ill, has te 
ported to the police that the show window 
in his store was smashed recently by a thie! 
using a cloth covered brick. The jeweler 
lost merchandise worth about $1,500. 
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}). J. Menges, a buyer for Jaccard Jewelry 
Corpn., has returned from his vacation. 

Robert Wallace, delivery boy for Jaccard 
Jewelry Corpn., broke his right arm while 
playing baseball. 


|. N. Hamilton, De Soto, Mo., was a 
visitor at the R. Loewenstein Jewelry Co., 
Tuesday, July 31. 

Abe Greenberg, Decatur, I1l., was a visitor 
at the St. Louis Jewelry, Clock & Silver- 
ware Co., Aug. 1. 

The R. Lowenstein Jewelry Co. is now 
in its new offices in the Tower building at 
6th and Olive Sts. 

E. H. Sauer, Jerseyville, Ill., was a visitor 
at the St. Louis Jewelry, Clock & Silver- 
ware Co., Friday, July 27. 

G. L. Neuhoff, president of the Heffern- 
Neuhoff Jewelry Co., has departed on a four 
weeks’ vacation for Glacier Park, Colo. 

Wm. L. Schumaker, of the Hess & Cul- 
bertson Jly. Co. sales force, who has been 
in Michigan during July, has returned. 

Leo Bauman, president of the Bauman- 
Massa Jewelry Co. and his family, departed 
July 26 by auto for Chicago. He returned 
Monday, July 30. 

J. A. Bainbridge, Marion, IIL, was a 
visitor at the Bauman-Massa Jewelry Co. 
recently. Wm. Brochman, Collinsville, IIL, 
was also a visitor. 

F. W. Hoyt, president of the Hoyt 
Jewelry Co., will leave early this month 
with his wife and family for Chicago, where 
they will visit relatives. 

The Hess & Culbertson Jewelry Co. was 
closed all day Saturday, July 28, on account 
of the employes’ outing at Carondelet Park. 
A baseball game, athletic contests and “eats” 
kept all busy. 











Roy Fox, Macon, Mo., spent several days 
in Kansas City the past week. 


Carl Gansel, Independence, Kans., spent 
several days here last week, on his return 
from a motor trip to Wisconsin. 

Mr. Browning, who has been in the em- 
ploy of Roy Fox, Macon, Mo., has accepted 
a position with B. G. Gustafson, Lawrence, 
Kans, 

F, J. Bentley and Mrs. Bentley, of Sheri- 
dan, Wyo.. recently made a motor trip to 
Chicago, and en route home stopped off here 
for several days. 

Mrs. Ely Moore, mother of the Kiger 
brothers, of the C. A. Kiger Co., has re- 
turned to her home in New Hampshire, 
after an extended visit with her sons. 

A. Y. Boswell, Tulsa, Okla., is spending 
the week end with C. M. Kiger, of the 
C. A. Kiger Co. The two are old friends, 


and each year make a trip to Europe 
together, 
B. Tidwell and wife, McKinney, Tex., 


spent three days in Kansas City last week, 
on his first visit to the Kansas City market. 
Mr. and Mrs. Tidwell had planned on driv- 
Ing through, but because of bad roads were 
lorced to leave their car at Vinita, Okla., 
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and come the rest of the way on the train. 

W. T. Brown, of What Cheer, Ia., spent 
the entire week in Kansas City, attending 
the Reserve Officers Training Camp at the 
Government Aviation field near Kansas 
City. Mr. Brown was in the aviation 
service during the World War, and saw 
many of his old buddies here. 

A reward of $5,000 has been offered by 
I. J. Adelson, for the return of jewelry 
valued at $10,000, stolen May 2 from his 
apartment. Among the stolen articles were 
a platinum diamond bar pin, a green plati- 
num wrist watch, a platinum diamond and 
sapphire bracelet with 80 small diamonds, 
five large diamonds and 80 sapphires, lady’s 
diamond ring with two three-carat dia- 
monds and a _ platinum Waltham watch. 
Several clues have been followed up by the 
police, but as yet nothing definite in regard 
to the theft, has been learned. The theft is 
one of the largest jewelry robberies com- 
mitted here for some time, and has attracted 
wide attention. 











Simon 


Cohen, president of the Buffalo 
Retail Jewelers’ Association, has signified 
his intention of attending the national con- 
vention in Providence, R. I., and will in all 
probability represent the local organization 
at the big gathering. 

There’s a regular colony of jewelers over 
at Crystal Beach, Ont., up Lake Erie a few 
miles. Louis and Frank Striker, Fred J. 
Dorn, William I*. Ehmann and Frank Ehren- 
fried have Summer cottages there and com- 
mute each day by boat to this popular resort. 

There will be no meeting of the Buffalo 
Retail Jewelers’ Association this month, the 
next regular meeting being set for Sept. 20, 
the third Thursday of the month. At that 
time plans for the Winter's activities will be 
discussed and reports heard from the na- 
tional convention. 

Frank Ehrenfried, 1645 Broadway, one of 
Buffalo’s old established retail jewelers and 
a past president of the Buffalo Retail Jewel- 
ers’ Association, has taken into his business 
as a partner, his nephew, Raymond E. Staff. 
Mr. Staff has been employed by Mr. [hren- 
fried since he left school 15 years ago and 
under his uncle’s guidance has become a 
thoroughly proficient watchmaker = and 
jeweler. 

An apostolic clock, fashioned by Myles 
Hughes, an employe in the city engineering 
department, during spare moments out of of- 
fice hours for the past 35 years, has been pre- 
sented by him to the Buffalo Historical So- 
ciety. The clock is eight feet high and is 
said to be a replica of the famous apostolic 
clock at Strassburg. The procession of the 
apostles takes place when the hour is struck. 
Mr. Hughes claims that the clock is as- 
tronomically correct. It registers the rising 
and setting of the sun and moon for each 
day, the seconds, minutes, hours and days of 
the week, days of the month and months of 
the year. At its base is a globe which turns 
once every 24 hours. 

Charles A. Swan, pioneer - Salamanca 
jeweler, has disposed of his business located 
at 90 Main St., in the Senear & Gardner 
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block, Salamanca, which he established 22 
years ago, to Robert E. Johnson of Olean, 
who took possession on Aug. 1. The deal 
had been pending for some time. Mr. Swan 
went to Salamanca from Randolph, N. Y., 
over a score of years ago and built up a 
business which was one of the best known 
in the city. The new proprietor had been 
employed by Andrews Bros., Olean jewelers. 
He is a practical jeweler, watchmaker and 
engraver. Mr. Swan in announcing the sale 
of his business said he had made no definite 
plans for the future. 

After forcing open the outer door of a safe 
in the offices of Robins, Bladen & Robins, 
manufacturing jewelers, on the second floor 
of 956 Main St., burglars failed to break into 
the inner compartment which contained pre- 
cious stones and metals valued at a sum run- 
ning into thousands of dollars. The intrud- 
ers gained entrance to the office by jimmying 
a door leading from the hall. They suc- 
ceeded in opening the outer door of the 
strong box by knocking off the combination 
knob and driving in the spindle. The inner 
door, however, withstood repeated blows of 
a sledge hammer and attempts to pry it open. 
The attempted burglary was discovered 
when the office employes reported for work 
in the morning. 

The charge of disposing of chattel mort- 
gage goods was made against Betty Bald- 
win, Buffalo woman, by Lew Levine, a 
jeweler, of 10% W. Eagle St. The jeweler 
alleged that Miss Baldwin on June 20 bought 
a diamond ring valued at $250 and after she 
paid $100 he was unable to get either the 
balance due or the ring. She refused to re- 
turn it unless her money was returned to 
her, claiming that he had misrepresented the 
weight of the ring. Levine brought a re- 
plevin action and a city court marshal was 
ordered to seize the ring. When she refused 
to surrender the ring a warrant for her ar- 
rest was sworn out and on arraignment she 
was ordered.to give the ring to the city court 
marshal. The criminal charge was then dis- 
missed. 

While Henry Schunke, retail jeweler, 1088 
Broadway, and his family were enjoying 
themselves at an outing at Crystal Beach on 
Aug. 1, thieves took advantage of his ab- 
sence to ransack his jewelry store and living 
apartments on the floor above. Mr. Schunke 
told police that he returned home about 
11:30 p. Mm. and found his store and home in 
great disorder. The thieves had gained en- 
trance by forcing the rear door of the store. 
They carefully selected the more valuable 
pieces of jewelry, throwing those that did not 
meet with their approval to the floor. The 
inventory showed that articles with an ag- 
gregate value of approximately $1,000 had 
been stolen, including eleven diamond rings, 
two diamond bracelets, a diamond scarf pin 
and fourteen gold wrist watches. The police 
found a witness who declared he had seen 
five young men enter the alley next to the 
store and on the strength of descriptions 
given them, placed one man under arrest in 
connection with the robbery. The police 
are still searching for the other men. 








Announcement has been made that lrank 
Lueck has sold his interest in the jewelry 
business at Sevik Lake, No. Dak., to his 
partner, A, S. Bjornson. 
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Every set 
earns its way 


HEN you handle an assortment of La 

Cross manicure sets you’re taking no 
chances. For each set has been tried out for 
sales ability before being included in the assort- 
ment. The benefit is double. We find what the 
popular numbers are, and we provide dealers 
with stock they can move quickly. 

The sets illustrated are three of the twenty in 
assortment No. 6. ‘Order this assortment from 
your jobber and look it over carefully. Check 
up on our claim that it is of highest quality, ex- 
tremely attractive, possesses real salability and 
gives you good profits. If you don’t agree with 
us send it back. 


Costs you - - $ 65.00 
Retails at - - $112.50 
Your profit - $ 47.50 - - 73% on cost 
42% on selling price 


Smaller assortments may be had for $43.65, $27.65 
and $13.30. 

Each set is fitted throughout with the finest La 
Cross implements. They're the best that can be made. 

Ask your jobber for assortment No. 6. If he can’t 
supply you, write direct to us. 
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SCHNEFEL BROTHERS 
Newark, N. J. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JeweEvers’ CircuLar regarding any advantageous 








device or plan which they are utilizing in con- 
nection with their business. 














Putting the Retailer on the Profit of 


the Ledger 





Address by HOMER J. BUCKLEY, Buckley, Demet & Co., Chicago, IIll., specialists, mail sales promotion, before the Associated Adver- 
tising Clubs of the World, Atlantic City, June 5, 1923. 

















ALTHOUGH I am not in the retail busi- 

ness now, I had the pleasure, and the 
privilege, as a young man, of working for 
and with one of the greatest, if not the great- 
est, retail merchant this or any other coun- 
try has ever produced—H. Gordon Selfridge 
—who at that time guided the destinies of 
Marshall Field & Co., and who, now in Lon- 
don, England, is giving to that wonderful 
nation the most remarkable example of re- 
tailing it has ever known. 

Saturated with this unusual experience, I 
have never lost interest in, nor sympathy 
for the retailer—in fact, it has been and is 
an obsession with me to this day to study 
the retailers’ problems, and to seek out solu- 
tions for them as though I were still in the 
harness. 

With this introduction, you may know 
that IT was shocked when reading a recent 
issue of System Magazine to find that the 
retail mortality was seven years. Just think 
of it, all retail stores die within seven years! 
Of course, there are many who survive, and 
like the oak, grow bigger and sturdier as 
time goes on—on the other hand, there are 
many who drop out, or fail in one, two, 
three, four, five and six years to offset the 
survival of the few who pass the seven-year 
mark. 

For such a condition to exist there must 
be a reason—or cause and effect—and the 
seriousness of such a situation demands that 
those in the business, as well as those whose 
business is affected by it, must give it serious 
thought, and why the banking interests and 
the wholesale interests have not made a 
greater effort to rectify this condition, 
cannot understand. 

Personally,I am inclined to believe that so 
far everyone has brushed the matter aside 
by saying: “Too bad. I’m sorry”—just 
about what they would say. When they 
hear of a death from typhoid fever, and do 
nothing about finding out where the deceased 
was infected, and to apply sanitation. 

Many misguided people are constantly 
shouting excessive overhead as the cause of 


the numerous failures, when the truth of the 
matter is that overhead cuts no figure if 
sales turnover is large enough. In fact, we 
are living in an age or era where labor costs 
are getting on a higher level each year, and 
this will continue for a long time. In fact, 
when people enjoy the taste of higher wages 
and the added comforts and pleasures that 
go with higher wages, they are not going to 
reach back to lower standards of living, and 
less income. Higher wages naturally in- 
crease all other costs. Somewhere in the 
economic circle, higher wages play their part 
in increase of house rent, increased light 
bills, increased freight charges, increased in- 
surance, taxes, etc., all of which go to make 
up the retailers’ overhead. 

So, instead of spending our time in find- 
ing out ways and means of reducing over- 
head, which in time means lower wages and 
less buying power, let’s spend our time fig- 
uring out ways and means of selling more 
merchandise, getting a bigger turnover out 
of our stocks through the means of the 
higher wages. 

You never see a big salesman cutting 
down expenses. He is always thinking of 
how he can spend more to sell more, and all 
big sales and big salesmen have as their 
background liberal expenditures in some 
form or other. 

When we begin to look around for ways 
and means of increasing sales or turnover, 
what do we find? We find gross inefficiency 
—we find no analysis of the market—we find 
no budget of finance and purchases. We 
find no preconceived plan of action. We find 
no sales strategy. We find no advertising 
ability. 

With these fundamental principles, all 
stores, all businesses can and will succeed, 
even though they may be in the most limited 
locations, and without these fundamentals 
applied most religiously, big retailers would 
never have known success, would never have 
become big, nor could they remain big with- 
out the application of these basic principles. 

No beginner can today hope to exist very 


long—to say nothing of expanding—without 
following these principles, 

Let’s go farther—let’s see what the trou- 
bles are that make the retail mortality seven 
years. 

Here they are: 

Too many are unfitted by temperament to 
ever make successful retailers. 

Too many of the uninitiated think it is an 
easy way of making a living. 

Too many start in with too little working 
capital. 

Too much credit extended to them, 
Credit is too cheap. Too many are lazy. 

Too many are misled by the old saying, 
“That goods well bought are half sold,” and, 
therefore, expect too much of their buying. 

While too few heed the newer and more 
trite saying: “That goods all sold are well 
bought,” and, therefore, spend too little time 
and thought in devising methods and plans 
to sell goods, 

Buying is much easier than selling. That 
is, as long as you have the cash, or credit, 
but cash or credit soon wear out, and are 
gone, if sales are not made so it’s sell, sell, 
sell, sell—at a profit! 

If you do that, buying will take care of 
itself. Too many retailers think too much 
of their office and too little about their main 
floor. Buying is too recklessly done. The 
ratio of sales to purchases per item is almost 
unknown to retailers, or put in the other 
way, the ratio of what should be bought is 
seldom employed with regard to actual sales. 

In other words, there is little science in 
the retail business and too much guesswork 
and trust to luck. 

Have any of you retailers ever figured up 
the number of days out of the 313 in a year 
that are days without. profit? When you 
take January, February, July and August 
and add the rainy days, the holidays, and 
cut-price days, you will soon realize that al- 
most half of the year is done at a loss, and 
how you can make the other half bring in 
the bacon, is a real job, but not for the fel- 
low who plans ahead, not for the fellow who 
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Clock Co.’s 


August &, 1923, 


EXQUISITE WESTMINSTER CHIME CLOCKS 


\ \ 7 i consider this the finest line of Chime Clocks ever offered. 
sanjo Chime, a line of Tambour and Gothic models, embracing distinctive designs like the 
“Abbey,” “Ingomar” and plain beautiful models Uke the “Harkness.” 


to give the trade large sales and profits. 
Resale Prices 
“Washington” Banjo Chime $80.00 
“Winchester” Chime (illustrated above) 76.00 
“Litchfield” Chime 76.00 
“Milan” Chime 71.40 
“Abbey” Chime 71.00 
“Ingomar” Chime 71.00 


“Granville” Chime 

“Harkness” Chime (illustrated) 
“Lincoln” Chime 

“Salisbury” Chime 
“Inglewood” Chime 
“Kensington” Chime 


Mahogany Candlesticks to Match 


“Harkness” Chime 


Height, 934 inches. Width, 22'4 inches. 


IVrite for the New Complete 
Catalog and Price List 


THE EW AVEN 
EST. EW VEN 

BRANCHES 
New York 


San Francisco 


It includes the Washington 
We have priced these clocks 


Resale Prices 


$67.00 
56.00 


56.00 


Illustrated 


LOCK CO. 
ONN. 1617 


Chicago 


Toronto, Can. 
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has a merchandise and financial chart. Not 
for the fellow who has his merchandise 
chart filled out for each of the fifty-two 
weeks and can plan his purchases and his 
sales so as to make each week a busy week. 

Not for the fellow who has his financial 
or sales chart filled out for the fifty-two 
weeks. 

First, with a column showing what he did 
each week last year, and, therefore, what he 
has to beat each week of this year. 

Second, with another column showing by 
each of the same weeks what he sets down 
for himself to sell—in other words, his sales 
task, or sales quota, and with the third col- 
umn to show him, week by week, whether he 
is gaining or losing. 

Not for the fellow who buys by the week 
for each week’s special event, as shown on 
his merchandise chart. Not for the fellow 
who plans his sales, his advertising, his win- 
dow trims, etce., by his merchandise chart. 
Such a merchant can’t fail. 

In every village and town in this wonder- 
ful country, there is room for a merchant to 
get rich if he will chart his purchases, his 
sales, and his advertising. 

Right here, let me tell you of a service 
that | have had the pleasure of coming in 
close contact with—it has been gotten out 
by a merchant, whose success in a_ small 
town prompted him to sell to one merchant 
in every town this service. It is the applica- 
tion of big store progressiveness to smaller 
stores, and | predict in a very short time 
that merchants—the live ones all over this 
country, will be clamoring for it—for it lays 
before him in a simple tabloid form all these 
things I have been talking to you about, be- 
sides sending out each week four to six re- 
productions of advertisements that have been 
so cleverly written and laid out as to have 
made them highly successful, and these ads 
reach the merchant from four to six weeks 
before he is to use them, giving him time to 
study them, to make up his own ad from 
them, to make his purchases, arrange his 
stock, ete. 

This service is being sold for $78 for a 
year, and you get enough to pay for the 
whole year’s cost several times any one of 
the 52 weeks. 

The beautiful part about this retail serv- 
ice, to me, is that it is just what every re- 
tailer—big and little—needs, and it is being 
gotten out by some of the biggest mer- 
handisers and advertisers in the country, 
more to serve than to sell. 

Should any of you. want to know more 
about this service, writé me and when I get 
home I will tell you all about it. 

Next to poor salesmanship, the greatest 
leak of profits in the retail store is the 
waste of time. This leak is more often 
caused by not having a plan and working 
It out. 

Time and care should be taken to work 
out a detinite budget and sales plan for the 
operation of a store, and the plan should be 
rigidly adhered to. 

Advertising and sales events should be 
laid out weeks, and in many cases, months 
mM advance, and buying should be regulated 
such a plan. This will enable goods to 

ordered, displays arranged, and the clerks 
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posted, thus everything will be thoroughly 
co-ordinated. 

The proprietor and department managers 
should see that educational literature is 
given to clerks, and that they be required 
to sign a slip stating: “I have read it care- 
fully.” Then when you find a clerk that is 
not posted on certain lines you are able to 
ask why did you sign this slip, stating you 
had read it carefully. 

See that all goods that are “out” or “low 
are entered immediately in the want book. 
Arrange a calendar on goods that deteriorate 
quickly or go out of date, thus enabling 
tnem to be checked. 

Many merchants are today selling mer- 
chandise at too high a markup and are 
really penalizing themselves because they 
do so. 

The salvation of the dealers in many in- 
stances is advertised lines. The advertised 
articles turn over a lot faster, and, there- 
fore, they make a better profit per year, and 
people have greater confidence in a retail 
store, which displays merchandise, that cus- 
tomers already know about, while on the 
other hand, unadvertised merchandise is 
“dead timber.” Nobody asks for it, and 
merchants have to force sales to unload, and 
it takes longer to sell it. 

The retail merchant who tries to sell goods 
under his own private brand is years be- 
hind the times, while on the other hand the 
merchants who push goods which have be- 
hind them the power of advertising, are the 
merchants who are on the profit side of the 
ledger these days. 

The burning question of the hour—dis- 
tribution—hits harder at the retailer than 
any other in the marketing chain, and it is 
interesting to read Congressman Anderson’s 
report of the Joint Congressional Commis- 
sion to investigate the high cost of living. 
The report defines a retailer as follows: 

“The retailer’s true function is that of 
serving as a purchasing agent for his com- 
munity. As such, he selects and carries a 
reserve supply of merchandise to meet the 
requirements of the individual customer. 
When the retailer enters business he assumes 
the responsibility of performing a_ public 
function—that of providing commodities 
and services to his community economically 
and conveniently, and of maintaining such 
environment as is necessary and desirable te 
the consumers who support him. If he fails 
in his responsibility, he ceases to be an eco- 
nomic factor in the community which he 
serves.” 


” 


Co-operate with your dealers to eliminate 
unprofitable merchandise, and give more time 
and attention to advertised rapid turn-over 
lines that will make you more profit per 
year, improve and simplify your business, 
and increase your local reputation and stand- 
ing. 

You shouid try to get the dealer to adopt 
a steady year ‘round advertising policy, put- 
ting his money behind his best lines. (Nat- 
urally you will try to get as much as pos- 
sible behind your lines!) 

Most dealers do not spend enough money 
in advertising and have no regular advertis- 
ing policy. 

Try and get the dealer to have an intelli- 
gent, capable advertising man prepare his 
copy and layouts and ask the dealer to study 
the essentials of good advertising, so that if 
necessary, he can do a good job himself. 
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Too many retailers know nothing what- 
ever about good loéal advertising and waste 
75 per cent. of their money. Advertising, 
like everything else, requires thought, study 
and experience, if it is to be done success- 
fully. 

Study advertising yourself. 

Lay out with the dealer and the local 
daily, weekly, or semi-weekly paper and with 
other papers in his trading radius a regular 
campaign of advertising. See that both un- 
derstand clearly what is to be done, when 
it is to be done, and how it is to be done. 
Then follow the matter up at every call and 
by mail when you are away and see that 
they do it. 

Ninety per cent. won’t -unless you keep 
relentlessly after them! 

Has the dealer a mailing list? He'll say 
yes—but take'a look at it yourself. How 
old is it? Have the dead names been elim- 
inated monthly? Have new ones been 
added? Does it cover all the prospects in 
his trading radius? Who has charge of the 
list? What facilities has he for addressing, 
stamping and mailing direct literature ? 

Don’t just ask these question. Take your 
coat off and dig in yourself. If we were to 
make a guess it would be that 50 per cent. 
of all dealer mailing lists were inefficient, 
and that the other 50 per cent. didn’t 
exist ! 

Direct mail work will make a lot of sales 
if there are enough real live prospects on 
the list. 

So before you lay out your direct mail 
campaign for Mr. Dealer, make certain he 
really has someone worth while to send all 
your expensive mailing literature to. 

There are a lot of other things you can 
do to increase the business you are now get- 
ting from each account, but each must be 
based on the premise of showing the dealer 
how to increase his business in your line, for 
you cannot profit unless and until he does! 

Too many salesmen forget that the vol- 
ume of businéss they do with each dealer 
depends on how much of their line they can 
keep that’ retailer turning over. 

If you ever forget this point about selling, 
there will never be any limit to the sales 
you can make! 


A Ring for Every Hand 


T is surprising what a little “twist” in 

the way of a _ window display can 
accomplish, 

One retail jeweler looking about for new 
angles in the way of window exhibits, dis- 
played a number of rings. To attract 
attention and to give voice to his seiling 
thought he had taken a number of pictures 
cf “hands.” He had photographs of a man’s 
hand, a lady’s hand, and a child’s. He had 
as a matter of fact several photographs of 
men’s hands, also women’s, both large and 
small. 

Acard” reading—“Rings for Every 
Hand”—stood up in the center of the win- 
dow and about it were these photographs 
with appropriate rings placed before each 
photograph. 

Nearly everyone stopped to see what the 
pictures were about and at one glance they 
could readily see the point brought out that 
the jeweler was well equipped with rings 
for fingers of every size. Cc, 2. 5S 
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No. 3705—Dorcas Design 
Cigarette Jar 45%” in 
height. $3.00 each, net. 








HAWKES h GLASs 


HAWKES 


For Your Gift Trade— 
Cigarette Jars of Hawkes Crystal Glass 


You will find this newest product of Hawkes’ 
skill a profitable answer to your customers’ de- 
mand for “something new.” Hawkes Crystal 
never appeared to better advantage than in these 
graceful jars for after-dinner cigarettes. 


Display a few of these jars in your window. They 
will earn you the appreciation of that large band 
of shoppers who insist upon combining good 
taste with moderate price when they buy gifts. 


Your profit is better than usual. 


T. G. HAWKES & COMPANY 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco 
Canadian Representative: R. G. How, 118 Coristine Bidg., Montreal, Canada 
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Cut Glase 
Engraved Glass 
Rock Crystal 
Glase 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 


Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 


Period Glase 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 





— 








in 
14, 18 K 


and 


Belais 18 K 


Y WhiteGold 


Yellow, 
Green 


and 





Handsomely engraved in the latest pat- 
terns. All fast selling designs are used. 


For those who still desire the plain band 
wedding ring we have them at 85c. a dwt. 


Write for a Selection Pack- 
age of Anything You Need. 


Henry Davidson 
51 Maiden Lane New York City 





i 64 Fulton St. 





RING FINDINGS 


Easy to Assemble 
that typify the very latest in 


18 Kt. White Gold 


and Platinum 
and All Colors and Karats 
14 KARAT FINDING CO., Inc. 
New York 
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Selling More Silver for the Baby 








Plans Well Calculated to Increase Sales 

















HERE is an excellent opportunity for 
the jeweler to build up a good business 
in baby silver. Silver which will be 
handed down from generation to generation 
makes a particularly forceful appeal to the 
purchasers of gifts for the youngster. An 
enterprising manufacturer has evolved a 
plan for stimulating sales along this line. 
The merchandise offered is well assorted 
and includes flatware and hollow ware. 
Original suggestions are also given for 
attractive window displays. 

With the merchandise is offered velvet- 
lined display boxes with covers in full color, 
show window cards, miniature booklets for 
consumer distribution, newspaper electros, 
etc., everything in fact for advertising and 
stimulating interest in baby silver. 

The display illustrated was made by the 
B, H. Stief Jewelry Co., Nashville, Tenn., 
and shows how the concern is making use 
of the plan. The Stief Co. states that the 
plan has met with exceptional success. 


Entire Frontage Used to Display Silver 
AMONG the jewelers who showed great 
enterprise during National Silver Week 
was the Hartwell Jewelry Co., Oklahoma 
City, Okla. The store front of this store 
is particularly attractive and was illustrated 
in a previous issue of THE JEWELERS’ CiR- 
CULAR. The entire frontage was used for 
the displays. The total frontage exposure is 60 
feet. Both flat and hollow ware were shown. 
Attractive show window cards with ap- 
propriate inscriptions were shown in the 
windows with the display. The assortment 
shown was noteworthy on account of its 
variety and quality. 


Equipment of the Successful Salesman 
IRST—He knows the stock. Not only 
where he can find any piece of mer- 

chandise in the store but also its selling 

points. 

Second—He never tries to put over a sub- 

stitute for anything in stock that a cus- 


tomer asks for. He makes suggestions if 


he thinks they are in order, but they are 
always helpful. 

Third—He knows enough about the mer- 
chandise he is selling to be able to answer 
any question that any customer might ask 
but he never “shows off” his knowledge. 

Fourth—He never tries to get rid of a 
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customers had seen featured in the maga- 
zines and newspapers. 

Eighth—He realizes that neither expensive 
fixtures nor high grade merchandise guaran- 


tee success. Money can buy these things 
just as well for the store of a competitor. 
But he knows that courtesy, tact, fair deal- 
ing and a pleasant demeanor are not com- 
modities that can be put in stock on order 
and he adds these qualities to his other 
assets. 

Ninth—Because he knows human nature 
he appreciates the fact that his customers are 
interested chiefly in themselves and their 
needs. Therefore he always talks about his 
merchandise from the customer’s viewpoint. 

Tenth—He greets each customer with a 





HOW HARTWELL JEWELRY CO., OKLAHOMA 


NATIONAL 


customer in a hurry because it is near clos- 
ing time. 

Fifth—He thanks people for their pur- 
chases as if he really meant it, instead of 
mumbling the words under his breath, as if 
they were some heathen curse hurled at the 
offending customer. 

Sixth—He never uses as a selling argu- 
ment the fact that he himself, if he were out 
shopping, would buy the article in which a 
customer is interested. 

Seventh—His suggestions for additional 
purchases embody well advertised articles— 
merchandise that he would feel certain his 


APPEALING DISPLAY OF SILVER FOR THE BABY, COMPRISING A PLAN WELL CALCULATED TO INCREASE SALES 


CITY, OKLA., DISPLAYED THEIR SILVER DURING 
SILVER WEEK 


sincere smile—not a grin or a smirk; waits 
for him to describe his wants, supplies the 
article called for quickly and pleasantly; 
suggests tactfully any “running mate” to the 
item purchased that seems appropriate. He 
does not lose interest as soon as the sale is 
closed, but sees that the package and change 
are hurried along and then leaves a favor- 
able parting impression of the store in the 
customer’s mind by a cordial word of 
thanks.—The Kodak Salesman, 








W. B. Harrison has opened a jewelry 
store in Brooklyn, Ia. 
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The Maron Manufacturing Co. 


Manufacturers of 


WINDOW DISPLAYS 


PADS, BOXES, ETC. 


for 


Jewelers and Department Stores 


Catalog Mailed on Request 


519 West 45th Street New York 
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Looks and Wears Like PLATINUM 


20KT. White Gold 


Hand Carved 
To Retail 


$25.00 


Real 

Platinum 

without 
This <3 Reg. Trade Mark ‘diamonds 


Guarantees you genuine diamonds, oelee. 
rice. 


gap °% of the Business Men that fail come from the ranks of the Non-Advertiser. 


SOLID GOLD EMBLEM 
25 mae Case, Green Gold Filled 


Play safe an? 
Write for our Free Cut Service. 


ELGIN 2 GENUINE DIAMONDS 4/100 E--' 
Movement | Solid Gold 

12 Size| 14kt.White 

Thin Model} Gold Top 

Fancy Sil- Genuine 


ver Dial | Hope Ruby 
To Retail 


$25.00 $25.00 
° Send us the — 
name of the This <@%@ Reg. . Teade Mark 
nearest jeweler guarantees you genuine diamon 
and the ring will ay orders are being turned over 
be sent for in- ae 
to the retail jewelers 


Advertise. 


ey Insert this | spection. 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House” 


Brisbane Building, Buffalo, N. Y. 


ad in your 
local paper 
and get 
results. 


Cuts in all Emblems and Initiale 
FR with One or More Rings @ 
Watches 


WRITE for WHOLESALE PRICE 
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Seven Sales Appeals 
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ROFESSOR JOHN MAURICE CLARK 

of the University of Chicago has 
divided the seven basis sales appeals as 
follows: 

l‘irst—The money appeal. The purchaser 
buys something because it will bring money 
to him. 

Second—The happiness and contentment 
appeal. The purchaser buys goods which 
may have no money value to him, but which 
do contribute to his happiness, health and 
peace of mind, 

Third—The affection appeal. The pur- 
chaser buys to benefit or protect others. 


ourth—The vanity appeal. Depending 
upon his character and_ intelligence, the 
purchaser buys from motives that are 
worthy or foolish. 

Fifth—Sentiment. The purchaser buys 
to help a good cause along. 
Sixth—Curiosity appeal. People buy 


novelties to see what they are like. 

Seventh—Good taste. This really is in 
most cases what might be called a contribut- 
ing appeal. The sales presentation which 
is in good taste is greatly strengthened. 

At first thought it might seem that there 
is nothing in the jeweler’s stock for which 
the money appeal may be made. Yet a 
watch that keeps accurate time does mean 
money to any business man. If he can 
absolutely depend upon his watch to keep 
time to a fraction of a second time is saved 
every day. When he has to catch a train 
he does not have to allow for any inac- 
curacy of his watch, something that a sur- 
prisingly large number of men do now. 
This allowance may be a minute or five 
minutes but unless a man has a watch upon 
which he can absolutely depend he does 
make some allowance. 

In the course of a year this time unneces- 
sarily lost amounts to a good deal of money 
when both appointments and catching trains 
are considered. Five minutes a day for the 
300 working days of a year amounts to 
1,500 minutes or 25 hours. If a man value 
his time at only one dollar an hour this is 
twenty-five dollars a year. If he values it 
at two dollars an hour this is fifty dollars 
a year. If his time is worth ten dollars 
an hour then his loss due to an inaccurate 
watch which causes him to lose only five 
minutes a day is $250 a year. 

These figures show that even the small 
business man with a comparatively small 
income from his business cannot afford to 
get along with a cheap inaccurate watch. 
The more valuable a man’s time is the more 
money a good accurate watch means to 
him. As a matter of fact he may well 
afford to have two watches, one of which 
is always in the shop being tested for 
accuracy and the other of which he carries 
for a certain period of the year, exchang- 
ing it when it seems desirable for the one 
that has been carefully adjusted and tested. 
As far as watches are concerned then it 
would seem that the money appeal might 


be made a very effective sales appeal. 

A thorough analysis of the sales points 
of all the other stock carried may also de- 
velop a good money appeal of items for 
which there has not heretofore seemed to 
be a money appeal. It is largely a matter 
stock from 


of studying the this point of 
view. 
There is practically nothing in the 


jeweler’s stock that does not have a happi- 
ness and contentment appeal. To a _ very 
considerable extent, however, this appeal 
in so far as jewelry is concerned is very 
closely allied to the vanity appeal. A 
woman wears a string of pearls because it 
makes her happier and more contented to 
do so but also because it satisfies her vanity 
as well. The same is true of a great many 
other things bought by both men and 
women. 

Nevertheless, it is well to study the stock 
carefully and so shape the sales arguments 
used in the advertising matter that they 
will make the greatest possible appeal to 
prospective purchasers. While taking into 
due consideration the vanity of people it 
almost always works much better if the 
greatest sales stress is made along the 
happiness and contentment lines. 

The affection appeal is of course the 
great gift appeal, the appeal that has been 
used to a greater extent and more effective- 
iy in the jewelry business than any other 
appeal. In order to spread out the sales 
over all the months of the year it seems that 
it will be necessary to give a good deal of 
attention to the other sales appeals as well 
as to this one. That is while keeping the 
gift idea very strongly in the foreground 
keep hammering away at other reasons why 
people should buy. 

There is still a great opportunity to de- 
velop the affection appeal much more than 
it has been along the birthday line. To 
date people are not paying the attention to 
birthdays and buying the birthday gifts at 
the jewelry stores that they really should. 
Graduation time, marriages, and Christmas 
are times when people think of the things 
the jeweler sells. They have not yet come 
to think enough of them at birthday times 
and birthdays have the advantage from a 
sales point of view that they occur during 
all the days of the year. 

To develop this appeal to the greatest 
possible extent it seems necessary to com- 
pile a list of the birthdays of the customers 
and prospective customers and to notify the 
friends of these people a few days before 
the birthdays of the date and inform them 
of the suitable presents that may be pur- 
chased. Birthday lists may be secured by 
means of contests which may take the form 
of giving something to each of those con- 
stituting the largest number of people 
having a birthday on the same day, or by 
giving a prize to the person sending in the 
information in regard to the birthdays of 
the largest number of people. 


CIRCULAR 


127 


There are a number of ways birthdays 
can be learned through the utilization of 


such ideas as this and of course it is 
possible to learn the birthdays of many 
people by simply asking them. If the 


jeweler offers to send a small present to 
each person registering his birthday at the 
store, a large list of birthdays may be 
secured in this way and the present need 
not be so expensive as to make this method 
prohibitive in cost. 

The sentiment appeal as listed by Pro- 
fessor Clark applies to helping along a good 
cause but sentiment is really the basis of 
heirlooms. People who buy certain things 
in order that they may pass them on to their 
descendants, that they may have something 
to remember them by make their purchases 
from the sentiment appeal. There was a 
time when people bought things for this 
reason to a much greater extent than they 
do now, and it would seem that this appeal 
could be developed again, especially in some 
ccmmunities where there are a number of 
real old families. 

The appeal that never fails, however, is 
the curiosity appeal. People will buy 
novelties when they will buy nothing else. 
The biggest and most successful retailers 
in all lines have found that when sales 
cannot be stimulated in staple lines, they 
can be in the novelties. People will always 
huvy something that is a little out of the 
ordinary and they will buy it at all seasons 
ef the year. 

A printing concern that has been very 
successful has made it a practice from the 


time the business was established to turn 
out novelties and this concern is always 
doing a good business. Its success is very 


largely due to the fact that it is always 
offering to its customers something that no 
one else can offer them because no one else 
has thought of the particular idea that is 
being offered ‘ 

The trouble with novelties, however, is 
that their sales are usually short lived. 
There is a fad for a certain novelty for a 
short time and then sales almost completely 
cease. Unless the jeweler is the first one 
in town te stock them, the profits on what 
he sells may not be at all satisfactory be- 


cause of the stock that is left over and 
which moves very slowly. It is the man 
who stocks them first and who sells his 


complete stock before others in town have 
really begun to think seriously of them who 
makes the profit. The man who can keep 
one novelty ahead of everyone else is the 
man who really makes money on them. 
The fellow who follows only too often loses 
in the end more money than he makes 
during the fad. 

Good taste is a straight sales appeal in 
the jewelry business. An appeal made ta 
the good taste of people will lead them to 
buy many things they otherwise would not 
buy. It is an appeal that leads people to 
buy at the jewelry store rather than to be 
satisfied with cheap imitation. If the 
jeweler is considered an authority om good 
taste in the use of jewelry this will also 








attract trade to his place of business.— 
Ra. 

Rub: “Dobbs has such a faraway look 
in his eyes.” 

Dub: “Why not? He’s a bank cashier.” 


—The American Legion Weekly. 
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Epitor’s Note:—An exceptional opportunity is 
now offered the retail jeweler to co-operate with the 
advertising campaign conducted by the National 
Jewelers’ Publicity Asscciation, emphasizing ‘Gifts 
That Last.” By concerted effort the public will be 
awakened to the investment value and appropriate- 
ness of jewelry as the gift of gifts. Every ad 
should feature the slogan, “The Gift That | asts.” 
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rudder ?” 

Effective and continuous advertising bears 

about the same relation to the successful 
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conduct of a modern jewelry store that a 
ship’s rudder does to the steering of the 
vessel. 

A captain’s chief concern is to bring his 
vessel into port in the least possible running 
time, consistent with safety. By the same 
token it is the coveted desire of every wide- 
awake jeweler to pilot his “ship” through 
the perilous waters of business doubt and 
uncertainty to the haven of established pres- 
ge, making use of the shortest and most 
direct channel. Without the “rudder” of 
well-chosen and consistent advertising, how- 
ever, his course must necessarily be most 
erratic and uncertain, and if he reaches 
“port” at all it is bound to be by a pain- 
fully circuitous and indirect route. 

It has ever been the desire of THE 
JEWELERS’ CIRCULAR to make the subject of 


advertising as interesting and as profitable 
as possible to its readers, as evidenced by 
the exceptionally well prepared articles ap- 
pearing from time to time between its covers. 
All they are seeking to accomplish on this 
score must necessarily be of little avail if 
you, dear reader, have not the faith or the 
desire to put to the test such plans as they 
have outlined for your edification. 

In the early days when advertising was 
still in its infancy, so far as many of us 
were concerned, John Wanamaker saw the 
wisdom of spending a considerable portion 
of his meagre earnings for advertising. Ac- 
cording to a news item which recently ap- 
peared in one of the daily papers, the 
estate of that great merchant prince was, at 
the time of his death, valued unofficially at 
$20,000,000. His first job with Troutman 
& Hayes, Philadelphia publishers, 70 years 
ago, netted him $1.25 a week. When, in 
1861, he entered into a partnership with 











When Two People 
Dinedin  ___ 
1845— 7 


Conditions were very different from what they are today—there were no 
telephones or automobiles, even railroad traveling was in its infancy 


But Sdverware was always in evidence on the tables of those who valued 


the niceties of service and the atmosphere of substantial refinement which 
silverware expresses 


The umes change but Silverware retains its pre-eminence—whether at 
the informal dinner for two or at the most formal dinner party, nothing 
has ever supplanted it 


We shall be pleased to have an opportunity to show you our 
many distinctave designs of penod and modern Silverware 


SPAULDING & CO. 


Goldsmiths « Silversmiths « Jewelers 
Michigan Avenue at Van Buren Street CHICAGO 
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Nathan Brown, his first day’s receipts 
totaled $24.67. Of this amount he spent $24 
in advertising. 

I am not prepared to say what the Wana- 
maker stores spend in advertising nowadays, 
howbeit I do know that never a day passes 
that their advertisements do not appear in 
the daily papers. Those responsible for 
the stores’ merchandising policy know full 
well that it would never do to dispense with 
newspaper advertising even for a single day, 
since the effect would most surely be notice- 
able in the day’s receipts. 

Viewing the attitude of national adver- 
tisers with regard to the efficacy of country- 


wide advertising, it developed at the last 
convention of the American Association of 
Advertising Agencies that volume of adver- 
tising had shown a _ substantial increase. 
According to a report submitted, the aggre- 
gate total of appropriations by national ad- 
vertisers for the year amounted to $250, 
000,000. Is not this abundant evidence of 
the fact that the right kind of advertising 
pays? I was talking several days ago to 
the representative of a fountain pen manu- 
facturer, when the conversation drifted on 
to the subject of advertising. I was 
astonished when he told me the amount of 
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money his firm spent annually in adver- 
tising, and was further amazed to hear him 
say that their mail-order business alone 
warranted the expenditure of their entire 
advertising appropriation. 

Since I intend to confine my remarks more 
particularly to the efficacy of newspaper ad- 
vertising as a business tonic, permit me to 
relate a number of facts and incidents in 
support of my contention that the use of 
newspaper space is indispensable to the 
jeweler who wants his business to grow. 
To begin with, newspaper advertising does 
pay when rightly used. There’s too much 
proof on that point to allow of argument. 
Consequently, if you are inclined to argue, 
start your advertising first, so it can be 
working for you while you waste your time 
discussing the point. 
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In a little house organ that came to my 
desk recently, appeared the following 
facetious remarks on advertising: “Never 
advertise. If you do people will think you 
need business—like Filene, and Marshall 
Field and Macy—and you surely don’t want 
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to be classed with pikers like those.” News- 
paper advertising not only promotes busi- 
ness growth, but it helps materially to sell 
goods, and incidentally, to build good will. 
I am not prejudiced in favor of newspaper 
advertising, except for the reasons above 


Diamond Milestones 


A Wedding Ring Suggestion for 
Husbends—By Albert 5 Sema 


If your wife wears a plain gold band, as most 
wives do—you can please her yreatly by having a small diamond 
set in it on each yearly wedding anniversary If you are « few 
years behind you may have enough set to catch 
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Stated, but I do affirm that there is no 
form of merchandise advertising equal to, or 
a substitute for, newspaper advertising. 
Jewelers, taken collectively, are not “sold” 
on the value of advertising to the extent 
that merchants in other lines are. If they 
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were, there is not the shadow of a doubt but 
what the jewelry business would be a real 
business today, and have as great a future 
before it as any other line of business. 

As an evidence of the lack of initiative 
on the part of jewelers with regard to news- 
paper advertising, one need only refer to 
figures tabulated by newspapers throughout 
the country, setting forth the number of 
lines of advertising carried by them from 
month to month, their reports listing in de- 
tail the amount of space used by various 
kinds of retail stores. 

I have at my elbow a report compiled by 
the Milwaukee Journal some months ago, 
setting forth the fact that a certain month’s 
display advertising in that paper totaled 
1,115,455 lines. Of this total only 1106 lines 
were used by Milwaukee jewelers to adver- 
tise their wares. Bankers, who some years 
ago considered it unethical to advertise, 
were down for 59,368 lines. Retailers of 
musical instruments used space amounting to 
28,221 lines. Places of amusement con- 
tracted for space totaling 66,849 lines. The 
foregoing figures are but typical of condi- 
tions as they exist in other sections of the 
country, and bear abundant evidence of the 
fact that jewelers as a class are not yet 
fuliy alive to the possibilities and advan- 
tages of newspaper advertising. 


Next to the jeweler who lacks faith in 
newspaper advertising, comes the man who 
believes spasmodic advertising fills the bill 
so far as his interests are concerned. To 
him I would say that spasmodic advertising 
produces only spasmodic results. Advertis- 
ing once won’t make any appreciable differ- 
ence in your annual profits, any more than 
watering your lawn once will keep it green 
the rest of the year. The only advertising 
that is really productive of tangible results 
is that which appears in the daily papers 
over your firm-name continuously through- 
out the year. Adherence to a policy of 
continuous advertising emphasizes a faith in 
your store, your service, and your. mer- 
chandise, that is eventually transferred to 
the public through the insistence and per- 
sistence of your announcements. 


Whether or not you write your own copy, 
it is well to remember that the sum total of 
all successful copy writing is “keep your 
advertisements simple.” In other words, be 
brief; be human; be interesting. Almost 
any jeweler of ordinary intelligence can 
write his own copy, if he will bear this 
simple rule in mind. There is nothing 
savoring of black art cr mystery about writ- 
ing jewelry ads, whatever notions you may 
have to the contrary. You need not even 
be considered brilliant. All you need is 
good horse sense, which being interpreted, 
means being full of stable information. 
Clever headlines and witty phrases do not 
always sell goods. Advertisements are in 
reality news items. The public wants to 
know what—where—how much. 

The newspaper advertising of Feagans & 
Co., of Los Angeles, is typical of the 
high class of merchandise they offer for 
sale. The same amount of space is used 
daily, and the ad appears to occupy the same 
position in the paper from day to day. 
Typographically, their ads are above re- 
proach, to say nothing of the excellence and 
balance of the layout. The general appear- 
ance of the ad is in keeping with the char- 
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acter of the merchandise advertised, and 
that is precisely as it should be. 

Up to this point I have endeavored to 
demonstrate that newspaper advertising 
DOES pay when rightly used. If, by now, 
you are persuaded that advertising can help 
you to sell more jewelry, perhaps a word 
or two of instruction as to how to write an 











Our Watches 


Allow us to show you our watches and explain 
the greater merit and better value of each grade. 

Buy a watch with a reputation 
so firmly established for accuracy 
that it has been accepted as stand- 
ard on all the leading railroads 
and is carried by those men who 
demand a watch that can be de- 
pended upon. 

You may be sure you will find 
one priced to suit you and we are 
here to show them to you, and 
tell you about them. 

Prices in Gold Filled Cases, $6 Upward; in Seld Gold 
Cases, $20 Upward. 








Rallroed Grade Movements $17 to 980.00. 
You won't be ashed to bay - but just step in and see our display 
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580 Bay Street and 2060 Richmond Terrace. 
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ad might prove helpful, should you elect 
to write your own copy. 

To begin with, the basis of all good ad- 
vertising is knowledge. To write convincing 
copy, regardless of who undertakes the 
task, the author must possess a knowledge 
of the merchandise to be advertised, a 


knowledge of the people to whom it should 
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MY SATISFIED CUSTOMERS ARE MY FORTUNE TELLERS, WILL TOU BE OWE OF MINEP 














No. 7 


appeal, a knowledge of the reasons why it 
should appeal, and a knowledge of the 
service and satisfaction buyers will get from 
the merchandise. Couple these four bits of 
knowledge together, and you have the mak- 
ing of a good jewelry advertisement. No 
doubt the completed ad will need a little 
touching up here and there, but the less 
tampering there is with your copy the better 
it will pull. After all is said and done, you 
want your store’s individuality to dominate 
your copy. 
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Do Your Own Refining 


—Recover Iridium 


You may be rich but you are not rich enough to 
throw away iridium. Follow the HOKE direc- 
tions and recover this metal. 


—Recover Palladium 


It’s worth four times as much as fine gold. Are 

YOU one of the many that are throwing it down 

the sewer? Some of our customers have recov- 

ered enough palladium the first time they refined 

to pay for our instructions and all equipment. 
Recover Platinum, Gold, Silver, and 


—Do It Right! 


Use the Hoke Instructions—they’re easy to use 


and easy to pay for. Ask for free circular 














SAM W. HOKE, Mcr. 


22 ALBANY St NEWYORK CITY 
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The House of LELONG 


PRESENTS 
1. PLATINUM SOLDERS 


six grades—uniform in character, ideal 
in working qualities, dependable in color. 


GOLD SOLDERS 


For all karats and colors. 
in every way. 


WHITE GOLD 


Considered by a fast growing clientele 
to be the best white gold on the market. 
10k—14k—18k—20k. 


ALLOYS 


Complete line. In all colors. A sample 
order will surprise and please you. 


REFINING SERVICE 


Platinum, gold and silver. 67 years in 
the game has taught us all there is to know. 
Our returns on your sweeps, polishings, 
filings, and bullion will convince you. 


L. LELONG & BRO., Inc. 


Halsey & Marshall Sts. 17 W. 42nd St. 
Newark, N. J. New York City 


Satisfactory 











Refiners 


Gold 
Silver 
Platinum 








31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 
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Gold, 


Platinum 
Refiners and Assayers 


Silver 


Hl 
B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 
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Used by 
No floor space occupied. 


Makers of good machinery for 35 years. 


Jewelers Air Supply 


Always on Tap for 
soldering, annealing, 
melting, sand blasting— 
NO DANGEROUS 
TANKS. NO AIR 
STORAGE REQUIRED 
as much or as little as 
}, you require. We have 
; outfits for any number 
; of solderers, furnaces. 
etc. 


Without anything else to buy 


every month. 


Will Last a Lifetime. 
LEIMAN BROS. 


60-62 Lispenard Street 
New York 


Noiseless! 


everywhere. 
It can 
on a shelf or the ceiling. 
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Does the Balance Remain in Poise 
During Compensation? 











Written Expressly for The Jewelers’ Cireular by H. S. Andrews 














T° answer this question correctly one 

should consider every phase of compen- 
sation, and for the benefit of the student 
who is not quite clear upon how the balance 
compensates the following explanation is 
given, 

The first question that arises in the mind 
of the student is, ‘What makes a compensa- 
tion balance necessary?” To answer this 
requires a slight knowledge of the con- 
struction of metals. Various theories are 
extant as to the interior construction of 
metals, but for the sake of illustration, one 
answers as well as another and for the sake 
of cenvenience we shall use the molecular 
theory. 

The molecular theory provides that metals 
are composed of tiny molecules, or parts, 
which are held together by mutual attrac- 
tion, and that each molecule is distinct, but 
depending upon its fellows for permanent 
construction. That is, a molecule by itself 
would not constitute a workable metal, but 
many of them held together by this affinity 
produces metal. 

Steel is an elementary body, that is com- 
posed of various elements, each element 
possessing properties peculiar to itself, but 
when brought together with the other ele- 
ments combine to produce the properties 
common to steel. 

One set of molecules comprising the make 
up of steel may be said to possess the 
property of hardness, and when the steel 
is treated to make it particularly hard, this 
particular set of molecules are in the ma- 
jority. Another set may have the property 
of elasticity, and when treated to produce 
an elastic springy steel, this particular 
element is introduced and the steel treated 
to produce springiness. 

So we see that the metals which go into 
the construction of the balance are chosen 
and prepared according to the way in which 
it is to perform. 

Now, for the sake of illustration, let us 
imagine a piece of steel or brass to be com- 
posed of millions upon millions of molecules 
in layer after layer, heaped upon each other 
crosswise, anglewise and_ straight. Upon 
being treated with heat and chemicals and 
by being pounded, and by various means 


known to steel makers, the construction is 
made more dense, and we get a steel with 
a grain. 

3y these various processes we have ob- 
tained a metal which is homogeneous in 
construction. That is, of even grain 
thrcughout its length. If heat has a certain 
effect upon this end, it will have the same 
effect on the other, only varying with the 
degree of heat. 

We have this in mind, now let us see 
what effect heat has on the metals in dis- 
cussion. Heat produces an activity in metal 
which at this time we will not discuss. 
When the metal becomes warm it starts to 
separate, and the action is dependent upon 
the intensity of heat it is exposed to. 

As these molecules are lapped together, 
each dependent upon its fellows for lever- 
age, when the steel expands the leverage 
between the molecules is lessened, and the 
metal lacks the strength it had when nor- 
mal. and it is known to be in the condition 
of expansion. Therefore heat expands steel 
and brass. 

When subjected to cold the opposite 
happens and the metal becomes stronger, up 
{0 a certain temperature, when it becomes 
brittle. 

Brass is affected by temperature more 
than steel, but its effect upon the interior 
construction is manifested differently, 

Now that we have these theories in mind 
we may proceed with the construction of 
the balance. Let us imagine that we have 
a bar of metal one foot long and an inch 
in thickness and the same in width. This 
bar is composed of a strip of steel one- 
third of an inch thick and one of brass 
two-thirds of an inch thick. The brass and 
steel are welded together so that the union 
is perfect. 

We know that brass expands in heat 
more readily than steel, and our bar has a 
construction of two-thirds brass, so when 
subjected to heat, there being more brass 
than steel, it is bound to expand a greater 
distance than the steel. Being welded to 
the steel it cannot slip by the end, but it 
tries to. It warps the bar in toward the 
side composed of steel. 

If the metals which compose the balance 


act in this manner, then the  hairspring 
must act in the same manner. When it is 
warm it beccmes longer and -weaker, and 
when it is cold it contracts and becomes 
stronger. This paragraph answers the 
query of why the compensation balance is 
necessary. The contraction and expansion 
cf the hairspring makes it necessary. 

In measuring engine force the term horse- 
power is accepted, but that hardly applies 
to watches, so we will have to find some 
term to apply so we can carry on the dis- 
cussion, so let us use the word unit to 
designate the power. 

If the hairspring in its normal state has 
twenty units of power to deliver to the 
balance on its vibraticn, and the watch is 
subjected to a change in temperature, and 
becomes heated, the expansion of the hair- 
spring causes it to lose five units of power, 
so that it only delivers fifteen units to the 
balance. If this is the case, then the balance 
will travel that much slower because the 
motive force is less, therefore the watch 
will lose time. 

But, let us remember the incident of the 
foot long bar. The exposure of which, to 
heat. caused the brass side to warp in 
toward the steel. The balance is con- 
structed in the same proportions, and when 
the hairspring is affected by heat, and made 
weaker, the same heat is causing the brass 
in the rim of the balance to over expand 
the steel, and warps the free end of the 
segment in toward the center, or staff, and 
thus carrying weight toward the center, 
which makes an easier balance to vibrate 
while the spring is in a weakened condition 
due to expansion. Of course the reverse 
happens when cold is encountered. The 
free end is carried out away from the center, 
making a balance that requires more force 
to operate during the period that the spring 
is stronger due to contraction. I think this 
answers quite plainly how and why the 
balance compensates. 

Krom the foregoing it is plain that in 
undertaking to answer the question at the 
head of the article that several things must 
be taken under consideration. It would be 
extremely easy to answer, yes, and have it 
over with, but what might apply to a well 
constructed balance, which had been handled 
with extreme care would not do at all for 
one which had been carelessly handled and 
strained in removing a staff, or had met 
with an accident. 

Under favorable conditions, if the balance 
is constructed homogeneously, and _ poised 
when it is perfectly true in the round, and 
not under compensation while being poised, 
it remains in poise during compensation, 
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In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 
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but experience teaches us that after the 
average balance has been staffed a few 
dimes, there ain’t no such animal. 

Assume that the balance had been poised 
so that it showed practically absolute poise 
in the tool, but the balance was poised when 
it was a little out of true in the round. It 
stands to reason that the segment will 
warp just as far as the true segment, but 
assuming that it is out of true in the round 
in the direction away from the center, if it 
does warp the same distance as the true 
segment, then the true segment will be car- 
ried closer to the center than the one out 
of true, and while the balance will possibly 
show poise in the calipers, (and I doubt it) 
the effect of its being out of true will show 
in the rate of the watch. 

Following this further, if the segment is 
out of true in the round, it is evidence that 
it is strained, and that the interior con- 
struction is not the same as it was before 
straining, therefore it will not act the same 
under compensation as the true segment, 
provided only one segment has been strained, 

Again, if a screw has been removed 
from one segment, and replaced with one 
longer, but of the same weight, it stands 
to reason that the segment containing the 
long screw will not show the same results 
under compensation as the one with the 
shorter screw, for the center of gravity on 
the balance is changed with each change in 
position of the long screw. Again, it must 
be obvious that the weight will be carried 
closer to the center with the short screw 
than the long one, and I reiterate that 
while the balance may show the same poise 
in the tool, it will not act the same in the 
watch, owing to the disturbance to position 
adjustment as explained in the article under 
the caption, Poise of the Balance. 

A number of other conditions, such as 
the poise of the spring, its truth in the 
round, etc., could be mentioned which 
would Have their effect upon the running 
watch, but would not show up when the 
balance was tested for poise, so when a 
seemingly easy question, such as heads this 
article, is asked, it is apt to lead to con- 
siderable thinking and speculation before 
delivering a hasty answer.—H. S. A. 








Smile Awhile 





Farmer Upton: “I see there’s more than 
one hundred and eighteen ways in which 
electricity can be used to advantage in 
farm work.” 

Farmer Swayback: “Waal, mebbe. But 
I guess lightnin’s still good enough fer 
me.” 

** * * 


Professor: “Isn’t it wonderful, my dear. 
They actually found in Tutankhamen’s 
tomb couches and chairs thirty centuries 
old, and in good condition.” 

His wife: “I have always said, John, 
that it pays in the long run to buy the 
best.” 


* * * 


In order to get just a glimpse 
Of a couple of short-skirted impse, 
Old, Oswald McHague 
Strained a cord in his lague. 
(He wears blinders now, and he limpse.) 
—The American Legion Weekly. 
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Chicago Committee Making Elabo- 
rate Plans for Dinner of H. I. A. 





N° effort is being spared by the commit- 

tee in charge of arrangements for the 
annual dinner of the Horological Institute 
of America to be held in Chicago in Janu- 
ary, 1924. The committee includes Paul M. 
Chamberlain, (chairman), consulting engi- 
neer and member advisory council Horo- 
logical Institute of America; J. T. Mont- 
gomery, M. A. Mead & Co., president, 
Illinois Jewelers’ Association; De Forest 
Hulburd, vice-president, the Elgin National 
Watch Co.; Samuel Swartchild, Swart- 
child & Co.; H. C. Stern, president, Illinois 
Retail Jewelers’ Association; Fred Lund, 
Spaulding & Co., second vice-president 
Horological Institute of America; A. G. 
Lavy, secretary, Illinois Retail Jewelers’ 
Association. The finance committee con- 
sists of Messrs. Montgomery, Schwartchild 
and Hulburd; program committee, Messrs. 
Lund, Lavy and Stern; banquet committee, 
Stern, Montgomery and MHulburd. The 
committee aims to make this convention of 
such interest and value that watchmakers 
and anyone interested in any way in time- 
keeping, will attend from far and wide, In 
the communication sent out by Major 
Chamberlain, the hope is expressed that 
much added interest will ensue and that 
rapid growth will be accelerated until every 
community in the United States will know 
of and endorse the Institute’s aims. With 
the splendid co-operation of the National 
Research Bureau, the U. S. Bureau of 
Standards, the various manufacturers and 
the jewelers, the watchmakers of the United 
States are going to make this organization 
a force for good, demanding the recognition 
of every person having an interest in cor- 
rect time keeping. 

The details of the program are being 
workec out as fast as the committee is 
convinced that the various proposals are the 
best possible. The general program covers 
two days during which there will be techni- 
cal papers presented by authorities on 
horological matters, exhibitions of all sorts 
of watches, ancient: and modern, curious, 
historical and beautiful, excursions to fac- 
tories, exhibitions and competitive trials of 
skili in individual work. 

The work of the watch maker requires 
such concentration that it is frequently 
found that one may be working to a dis- 
advantage in not knowing how some other 
one may be doing more expeditiously and 
equally well. To draw _ out individual 
talent, the committee has decided to offer 
substantial cash prizes and certificates to 
winners in contests for various work done 
at the convention. It is desired that this 
be brought to the attention of every watch- 
maker who may be especially skillful in 
some line that he may correspond with the 
committee. 

In the event that there is enough interest 
shown in the correspondence to warrant 
this feature, the committee will provide 
benches, power and iight and such tools as 
may be required but it is thought that the 
competitors will prefer bringing their own 
tools for whatever trial they may desire to 
enter. 

A competent jury will pass on the work 
as to quality and precision and the amount 
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of time will also be marked. The making 
of a balance staff, the correct setting of 
pallet stones, the setting of jewels, the mak- 
ing of a clickspring, diagnosis of the ills of 
a watch, and balance truing, have been 
suggested, 

Correspondence is solicited as to desirable 
subjects for discussion and from anyone 
having especial skill in some performance 
or from others who may know of some 
person too modest to mention his skill. It 
is hoped that skilled men will enter these 
contests from the willingness to give to 
others the value of their methods and skill. 
In concluding his announcement the chair- 
man says, “write at once and if additional 
thoughts come to you, write again. There 
are only five months in which to get this 
greatest horological convention prepared.” 





Horological School of C. C. N. Y. 
Opens Branch in Brooklyn 


THE College of the City of New York 
has opened a branch watch repairing de- 
partment for ex-service men at 269 Douglas 
St., Brooklyn, N. Y. The class is in charge 
of Mr. Horvath, The New York school 
conducted at 1826 Amsterdam Ave., New 
York, under the auspices of the College of 
the City of New York, has met with un- 
usual success. The class there numbers 
about 76 ex-service men recruited from va- 
rious occupations. The men range from 25 
to 45 years of age. The equipment includes 
all the latest tools and devices used in watch 
repairing. The school is divided up into 
small classes, so that every man receives the 
maximum of attention. The head instructor 
is Wm. Bold, who has had several years’ ex- 
perience in practical and theoretical horol- 
ogy. He has several capable assistants. 

Among recent visitors to the school were 
Ed. H. Huffnagel, president, and Robert F. 
Nattan, member of the Executive Committee 
of the Horological Institute of America, 
who looked over the work done by the 
students and were pleasantly surprised by 
the results accomplished. The watch school 
together with the other trade schools in the 
building are under the direction of Arthur 
A. Wacker, who has brought all these divi- 
sions of industrial work up to a high degree 
of efficiency. 

Several well known concerns in the trade 
have submitted work to the watch school. 
All the work is done under the careful 
supervision of expert instructors. 





As everybody who was over there is well 
aware, soap and water were unaccustomed 
luxuries in many parts of the A. E. F. area. 
One colored outfit had been strangers to 
cleanliness for a long time when a visiting 
officer decided to hold a general inspection. 
Coming from G. H. Q., he was astounded 
at the condition of the uniforms. 

“How long have you had those clothes on 
you?” he demanded of one diminutive 
private. 

“Yo’ means since Ah come to France?” 

“That’s what I mean.” 

“Yes,” 

“What do you mean, ‘yes’? I say, how 
long have you had those clothes on since you 
came to France?” 

“Yessuh, yessuh, dat’s what Ah says. 
Since.”—The American Legion Weekly. 
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LEES & SANDERS. 


Your Consignment is insured from your 
door to our works—NO RISKS— 


SWEEP SMELTERS. 
BIRMINGHAM, ENG.. 











Watch Dials, Manufactured, Repaired, 


Refinished, and 
Painted 
with Radium— 
Special Dials to fill 
special orders for pre- 
sentations, etc., quickly 
made at reasonable 
price. Quantity orders 
especially solicited. 
Estimates and Prices Sent 
Upon Request. 
ese Write Us. 
Swiss Radium & Dial Painting Co. 
116 Nassau Street New York City 


] Throw your worn out Tiffany Rings in the 
melting pot. SEND THEM TO US. We 


will make them look like new for 75c and up. 


 M. J. Stern & 
Brother 


Repairing and Special |} ¥ 
Order Work for the 
Retail Trade 
61 BEEKMAN ST. 
New York City 

a) UP TO & CT. $0.75 
1 UP TO ¥&% CT. 1.00} 
UP TO 1 CT. 1.25] 
= UPTO 2CT. 1.50 = 











WINTER'S Jewelry Engraving 


Now Teaches 
BY MAIL 
Master System Just Perfected 
Good As A School 


Easy Lessons Easy Terms 
Write for particulars 


Winter’s School of Jewelry 


Dept. 10 Engraving Est. 1897 
343 W. North Ave., Chicago, III. 


Mor eae 


Replated and Relined like new. This is an im- 
portant part of your business and will bring other 
business if done right. We do it right. 


Advance Estimate furnished if desired 


ERVICEL 105. Watasn ave 
oan & ciski=: GHICAGO 











Manufacturers of 18k 


Order Work our Specialty 
REPAIRING AND DIAMOND SETTING 
Mail orders promptly filled 
Gold, Silver and Platinum Plating 


L-B JEWELRY MFG. CO., INC. 
1465 Broadway, New York 


OE a 


KKKKKKS > 


4 White Gold Mountings [it 








McWILLIAMS MFG. CO. 


McWILLIAMS ROLLING MILLS WIRE DRAWING MACHINES 


Foot Presses Tagot Molds Tubbing Machines Burnishing Lathes 
Screw Presses Glass Presses Hammering Machines Solder Grirders 

Draw Boards Dreps Reducing Machines Large Piercing Presses 
Coilers Lap. Lathes Polishing Heads Oval Chucks 

Rotary Shears Speed Lathes Small Power Presses Plater’s Clamps, e¢. 


Special Machines to order. 
237 Eddy St. Providence, R. L 
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{Patents Granted by the United States. 
and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of July 24, 1923 
1,462,509. SECURE COLLAR BUTTON, Franx 
Xaviek List, New York. Filed Oct. 24, 1922. 
Serial 596,689. 2 Claims. 
A device of the described comprising an 
upper and lower disk rigidly united in spaced-apart 


class 





relation, said upper disk having an eccentric circu- 

lar cut-out therein, a shank on said upper disk 

adapted to pass through a button hole, and means 
ior guiding said button hole slit through the cut-out 
into the space between the disks. 

1,462,591. CLIP. GamMet ANDERSEN, Austin, Tex. 
Filed April 17, 1922. Serial 554,164. 4 
Claims. 

A clip formed of a single piece of spring material 

which is formed for attachment to a 

pen or pencil, a section of said material being bent 


one end of 








at right angles to the attached end and the free 
end of said piece of material being bent back 
under said bent over section, and being formed 
with a shoulder and an engaging catch beyond 
said shoulder, which points toward said pen or 
pencil, 

1,462,846. WATERPROOF CIGARETTE CASE. 
ELwoop G. Bert, Chicago. Filed Nov. 18, 
1921. Serial 516,122. 2 Claims. 

A cigarette case including a casing having a 


an opening in one end adjacent 
said rounded side, a partition in the casing extend- 
ing across the opening defining two compartments, a 


rounded side and 
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match container substantially semicylindrical located 
in the smaller of the two compartments, said con- 
tainer having an opening in one side wall, a pair cf 
flanges on the flat side of the. container, a strip of 
abrasive material held between said flanges, and a 
closure for opening the casing. 
1,462,915. TIMEPIECE HOLDER. Grorce STEELE 
Low Jr., Atlanta, Ga., assignor of one- 
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half to T. T. Flagler, Atlanta, Ga. Filed Nov. 
30, 1921. Serial 518,890. 7 Claims. 
The combination of a casing adapted to inclose 









a timepiece with its face exposed, and a resilient 
plate supported by its edge within said casing and 
adapted to bear against the back of the timepiece. 


1,462,981. BELT BUCKLE. Samuet M. Riker, 
Chester, N. J. Filed Aug. 15, 1922. Serial 
581,997. 5 Claims. 


A belt buckle comprising a face plate transversely 
slotted adjacent to its respective ends for threading 
the free end of a belt adjustably therethrough, a 
pair of laterally spaced guide-lugs inwardly pro- 
jecting from said face plate intermediate said slots, 







f? 4 





o gay 7% 2 ” 

lugs terminating in keeper lugs spaced 
plane from said face plate, a clamp plate 
having its rearward end doubled back upon itself 
to provide a forwardly projecting gripping tongue 
spaced in parallel plane from the main portion of 
said clamp plate, said gripping tongue having an 
opening to receive said guide lugs of said face 
plate, means associated with said opening to en 
gage said guide lugs and keeper lugs to hold said 
clamp plate operatively attached to face plate, and 
means for connecting the fixed end of a belt with 
the forward end of said clamp plate. 


said guide 
in parallel 










1,462,982. MACHINE FOR MAKING LINK 
MESH AND SIMILAR FABRIC. Kart F. 
A. Route, Vauxhall, N. J., assignor to Carl 
A. Binder, Newark, N. J. Filed Aug. 13, 
1921. Serial 492,025. 25 Claims. 

In a link-mesh machine, the combination of a 
mesh fabric support, a wire feed, a cutter for the 
wire, means for forming links of the cut portions 

- 98 i ~ 26° 09 (27 * oo 


7 ’ 
‘or Yar 48 


fe 
om 


and connecting them to the fabric, consisting essen- 
tially of an initial bending pin, a holder for the 
U-shaped wire, said holder having a vertical and a 
longitudinal movement, a shaping mandrel on 
which the link is completed, and a rear forming 
device that co-operates with the holder. 


DESIGNS 





€2,718. SPOGN OR SIMILAR ARTICLE. Emir 
Fucus, New York, assignor to Cartier, Inc., 

¥ 
New York. Filed March 3, 1922. Serial 994. 


Term of patent 7 years. 
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62,720. PENCIL. Bernarp GotpstEIn, Toronto, 


Ontario, Can. Filed Jan. 22, 
4,966. Term of patent 3% years. 


62,733. WATCHCASE. 














1923. Serial 


GEORGE J. KELLER, New- 








ark, N. J. Filed Feb. 2, 


Term of patent 14 yearss. 


1923. 


Serial 5,054. 


62,736. CHARM. Acrrep B. Lemon, Providence, 
R. I. Filed Feb. 11, 1922. Serial 657. Term 
of patent 3% years. 

62,738. 9 DVRACELET. CuHartes M. Levy, New 
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York. Filed Jan. 31, 1923. Serial 5,036. 
Term of patent 34 years 
62,742. BADGE. Maser H. Parmer, Davenport, 





Ia. Filed Nov. 3, 
of pdtent 7 years. 
62,747. FINGER RING, BRACELET, OR SIMI- 


1922. Serial 4,218. Term 





LAR ARTICLE OF MANUFACTURE, Jacos 
H. Spiro, San Francisco, Cal. Filed May 31, 
1922. Serial 2,485. Term of patent 34% years. 


UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 


entitled to registration under the Act of Feb. 20, 


1905, and are published in compliance with Section 


6 of said Act.] 


Trade-Marks Registered July 24, 1923 
Ser. 167,853. (CLASS 28. JEWELRY AND PRE- 
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CIOUS METAL WARE.) The Sicrer Bros. 
Co., Cleveland, O. Filed Aug. 5, 1922. 


‘Roles 


Particular description of goods.—Jewelry for 
Personal Wear, Not Including Watches, Both Whole- 
sale and Retail. 

Claims use since Jan. 15, 1920. 

Ser. 171,893. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Leopotp Biock, 
doing business as Buffalo Jewelry Mfg. Co., 
Buffalo, N. Y. Filed Nov. 13, 1922. 


Particular description of goods.—Finger Rings 
and Neck Chains. 
Claims use since Nov. 1, 1912. 

Ser. 173,887. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Meyer Gotpin, doing busi- 
ness as Continental Watch & Jewelry Co., Chi- 
cago. Filed Dec. 27, 1922. 

Claims use since Aug. 1, 1922. 


Particular description of goods.—Watch Move- 
ments and Watchcases. 
Ser. 177,266. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Louis BEsseELt, 
York. Filed March 12, 1923. 


—_——e 


Particular description of goods.—Earrings, Finer 
Rings, Pendants, Scarf Pins, Cuff and Collar 
Buttons, and Lavalliéres. 

Claims use since Feb. 1, 1921. . 

Ser. 179,382. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Savoy Watcu Co., Inc., 
New York. Filed April 19, 1923. 


ALLMAR 


Particular description of goods.—Watch and 
Clock Movements and Watchcases. 
Claims use since January, 1920. 
Ser. 179,665. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Joseru Gotrtiies, New York. 
Filed April 25, 1923. 


MARCEL 


Particular description of goods.—Watches, Watch 
Movements and Parts Thereof. 

Claims use since Dec. 23, 1921. 
Ser. 179,796. (CLASS 27. HOROLOGICAL IN- 


THE JEWELERS’ 


STRUMENTS.) 
Filed April 27, 1923. 


MANFRED 


Trade-mark consists of the word “Manfred.” 
Particular description of goods.—Watches and 
Parts Thereof. 
Claims use since March 1, 1923. 
Ser. 180,059. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Farser SILVER 
Corp., New York. Filed May 2, 1923. 


FARBESCO 


Particular description of goods.—Hollow Ware 
Consisting of Fruit Bowls, Bonbon Dishes, Cake 
Dishes, Sandwich Plates, Cheese and Cracker 
Plates, Casserole Holders, Pie-Plate Holders, Meat 
Platters, Vegetable Dishes, Flower Baskets, Vases, 
Boat Vases, Candlesticks, Serving Trays, Salt and 
Pepper Shakers, Ash Trays, Smoking Stands, Lamp 
Stands, and Utility Dishes, All Made of or Plated 
with Precious Metal. 

Claims use since about April 2, 1923. 

Ser. 180,083. (CLASS 4. ABRASIVE, DETER- 
GENT, AND POLISHING MATERIALS.) 
ArtHur N. Sanperson, West Springfield, 
Mass. Filed May 2, 1923. 


Particular description of goods.—Gold and Silver 
Polish. 

Claims use since April 13, 1923. 

Ser. 181,327. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) A. Wittnaver Co., New 
York. Filed May 28, 1923. 

Trade-mark consists of the words “The Observa- 
tory Watch.”” No claim made to the exclusive use 
of the word “Watch” apart from the mark as shown 
on the drawing. 


Che 
Observatory 
Wlatch 


Particular description of goods.—Watches. 
Claims use since April 28, 1923. 
Ser. 181,715. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Batrp-NortH Co., Provi- 
dence, R. I. Filed June 9, 1923. 


LADY 
A LITON 


Trade-mark consists of the words ‘‘Lady Alton.” 
Particular description of goods.—Watches. 
Claims use since Oct. 18, 1922. 


' 
Trade-Marks Registered July 24, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 
Opposition 


170,961. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Care Cop Unrtep 


CIRCULAR 


Frep Kaurman, New York. 


August 8, 1923. 


Propucts Co., Inc., Hyannis, Mass. Filed 


Feb. 16, 1923. Serial 176,113. 


Cape Cod Pearls 


Particular description of goods.—Artificial Pearls, 
Claims use since March 17, 1921. 


Trade-Mark Registrations Granted 
July 24, 1923 


170,715. CHAINS FOR PERSONAL ADORN. 
MENT WHICH ARE MADE OF OR 
PLATED WITH PRECIOUS METAL, 
Forstner Cuain Corp., Irvington, N. J. 
Filed November 3, 1920. Serial 139,118. 
LISHED APRIL 24, 1923. 


170,769. VANITY CASES AND LADIES’ HAND 
BAGS. Rutter Bros., New York. 
Filed March 15, 1923. Serial 177,517. 
LISHED APRIL 24, 1923. 


170,937. JEWELRY. Louis Revusenstone, New 
York, N. Y., assignor to Herbert Nalty, trading 
as Gourdel Vales & Co., London, Eng. 

Filed September 13, 1922. Serial 169,423. 

LISHED APRIL 24, 1923. 


PUB- 


PUB. 
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Conditions in the Swiss Watch Industry 


Consul Thornwell Hayes, at Berne, Swit- 
zerland, recently sent to the Bureau of For- 
eign and Domestic Commerce, Washington, 
D. C., an interesting report on the Swiss 
watch industry. It reads as follows: 

The Swiss watch industry is in a consid- 
erably better condition than when last re- 
ported in the Feb. 5 issue of Commerce Ree 
ports. Orders have increased, more watch 
cases have been hall marked, and there has 
been a decrease in the number of un- 
employed. This does not mean that the se- 
vere crisis through which the Swiss watch 
industry passed in 1922 is completely over. 
It does mean, however, that Swiss manu- 
facturers have revised methods of work, re- 
duced salaries, accepted insignificant profits, 
and resorted to every device to tide over the 
depression, 

One of the chief difficulties which now 
faces the Swiss watch-making industry is 
that the large factories find it increasingly 
difficult to compete with the small finishing 
shops. Workers in the latter can deliver 
finished products at prices which factories 
with restricted hours of work and contracts 
with labor unions can not reach. Thus, in 
many cases, highly equipped factories have 
little to do while small shops of finishers 
are crowded and are working 12 hours a 
day. The reason is that buyers are no 
longer purchasing complete watches but are 
securing the parts with the idea of having 
them assembled and finished by the small- 
shop workers. It is believed that an adjuste 
ment of this difficulty will take considerable 
time. 

There has been a considerable decrease in 
unemployment, but the resumption of work 
in many cases has meant a shifting from 
the factory to the finishing shop. 








Certificates of incorporation and organi- 
zation have been filed in the office of the 
Secretary of State for the Kay Jewelry Co, 
Inc, of Hartford, Conn. The authorized 
capital is $60,000. The officers and directors 
are: President, Edward I. Kaufmann, Read- 
ing, Pa.; vice-president, Edwin M. Rosen- 
thal, Detroit, Mich.; secretary and treasuref, 
Albert J. Levi, Springfield, Mass.; William 
J. Whalen, Worcester, Mass., and Solomon, 
Reading, Pa. 
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